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First female-only truck convoy a huge success

Spec’ing shunt trucks
See pg. 33

By Carroll McCormick
QUEBEC CITY, Que. – In what ap-
pears to be a virtual fait accomplis,
Ontario and Quebec say they will 
simultaneously bring laws into force
on Jan. 1, 2009, that will require
heavy vehicles to drive with their
speed limiters set at 105 km/h.After
a grace period that will likely last six
months,police can start levying fines
for non-compliance.

In Quebec, a Draft Minister’s 
Order, published Oct. 29, 2008, sets
out which vehicles must comply and
which ones are exempt: “Heavy 

By Jan Westell
OTTAWA, Ont. – A woman at the
wheel of a semi tractor and trailer
is still an unusual site in North
America – and a convoy of female
drivers is particularly rare.

Last July, Rachele Champagne
was part of a three-truck female
convoy, while driving along Hwy.
401, a prominent corridor be-
tween Quebec and Ontario. At
that time, Champagne decided
that a greater celebration of 

female truckers was in order.
Within three months, she organ-
ized what she believes is the first
female convoy, and decided to
hold the event in concert with an
appropriate female cause – breast
cancer awareness – which is annu-
ally promoted during the month
of October.

The first Female Convoy de-
parted from the Fifth Wheel
Truck Stop in Cornwall, Ont., at
noon on Saturday, Oct. 18, follow-

ing a complimentary breakfast.
After a distance of 62 km, the 29
trucks all piloted by female driv-
ers arrived at the 730 Truck Stop
in Cardinal, Ont., where they
were greeted by friends, family,
and event sponsors.

Participating drivers raised a
total of $15,000 for breast cancer
research. Champagne also raised
a total of $10,000 from sponsors,
which she used to provide the 

Continued on page 20 ■
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A DIFFERENT KIND OF CONVOY: Rachele Champagne, organizer of the first all-female truck convoy led the pack for a
stretch of the event, which featured 29 trucks. Photo by Joanne Ritchie

Happy
New Year
Speed limiter laws
to take effect Jan.1

Continued on page 10 ■

By James Menzies
ST. THOMAS, Ont. – Daimler
Trucks North America (DTNA)
shocked the industry Oct. 14, by 
announcing it is discontinuing the
Sterling Trucks brand.

The surprising announcement
came just two months after Sterling
introduced a new sleeper cab and
Class 8 natural gas vehicle, rounding
out the most complete line of Class
3-8 trucks in the industry.

“Plans based on an expectation 
of brief, sharp market events driven
by regulatory change, followed by

Sterling brand
gets axed

Continued on page 39 ■
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How do you thrive despite hostile driving environments and brutal economic conditions? Get a smarter 

tire program. With premium, best-in-class retreads. Backed by legendary service. Bandag. The

company that has been leading the precured retreading industry for 50 years. ROLL SMART.

X FIND OUT HOW BANDAG COULD SAVE YOU 10% OR MORE ON TIRE COSTS. SEE BANDAG.COM/SAVE.

©2008 BANDAG — ALL RIGHTS RESERVED
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DISCOVER THE DELO®

PERFORMANCE ADVANTAGE™.

© 2008 Chevron Lubricants Canada Inc. All rights reserved. All trademarks are the property of Chevron Intellectual Property LLC.

Real Base Oil. Real Performance. Real Savings.
As the cost-effective alternative to synthetics, Delo® Gear Lubricant ESI
offers superior all-climate performance and a unique extreme-pressure
additive compound. Delo not only delivers the same or better performance
and extended warranty protection as many synthetics, but offers you the
added benefit of bottom-line savings too. 
Call 1-800-465-2772 or visit www.chevrondelo.com

A company product

After four straight months of sales above the 2,000 units mark, truck sales dropped below 2,000 in
July and even further in August. The drop off in sales this August and July, combined with the 
economic meltdown in North America, make it unlikely  for truck sales to top last year’s totals. The
2,586 Class 8 trucks sold in April marked the strongest sales so far this year with May’s 2,430 trucks
sold the second best. The 2,199 trucks sold in September marked the third-best performance of the
year but it’s unlikely truck sales will remain at such a level the rest of the year.

Class 8 truck sales year-to-date stand at 18,713, about 900 units off last year’s admittedly slow pace and about 4,000 units off the 5-year average for Canada. Despite an improvement
in sales starting in the spring, and surprisingly strong numbers in September, the market overall has not been able to overcome its slow start this year. In total, 2008 is ranking as the
fourth worst sales year of the past decade. The pre-buy strategy employed by many fleets is having its expected effect and the now apparently spent North American economy does
not bode well for hopes of a pickup in sales for the fourth quarter.

International is entrenched in its new role as market share leader as it continues to range
significantly ahead of one-time front runner Freightliner. International, which wrestled
the market share lead from Freightliner last year, jumped out of the starting blocks with
a lead in the first quarter, capturing about 22% of sales. With very strong second and
third quarter showings, International added to that lead and now controls 23.8% of the
market with Freightliner falling back to 18.4% and Kenworth to 16.6%. Peterbilt is the
only other truck manufacturer with a market share greater than 10%.

There were 2,199 Class 8 trucks sold in Canada this September, surprisingly higher than last year’s total for the month. Yet it was
still the fourth lowest monthly sales figure of the past decade. Sales were also about 700 units off the five-year average. It should
be noted, however, that five-year average includes the industry’s peak years of 2004 to 2006. It has been a roller coaster type of
year. Sales started off quietly in the first quarter, rebounded in March, climbing above 2,000 units, April’s sales were higher than
last year’s, May’s were not far off last year’s pace and June’s and July’s were slightly better than last year’s. We’ve questioned 
previously if that pace could be sustained into the third and fourth quarter. It didn’t last year and it’s very unlikely it will this year,
despite September’s encouraging numbers.

Source: Canadian Motor Vehicle Manufacturers Association

Monthly Class 8 Sales - Sept 08

Class 8 Sales (YTD September 08) by Province and OEM

12 - Month Sales Trends Market Share Class 8 YTD

Historical Comparison - September 08 Sales Motor Vehicle Production to Jan 08

Historical Comparison - YTD

With the days of coping with parts and materials shortages
and record demand for new trucks nothing but a memory,
truck manufacturers instead now face continuing to bring
their operations in line with the reduced sales. They also are
preparing for the next jump in sales volumes as fleets and
owner/operators respond to the next round of engine 
emissions standards in 2010 and the anticipated rebound
of the North American economy.

OEM BC ALTA SASK MAN ONT QUE NB NS PEI NF CDA
Freightliner 271 620 176 158 1,335 563 210 93 0 17 3,443

Kenworth 399 1,105 171 134 624 589 27 53 0 0 3,102

Mack 112 199 99 142 548 159 35 37 0 0 1,331

International 198 606 67 221 1,971 1,055 175 62 4 91 4,450

Peterbilt 199 628 248 111 454 262 111 40 0 0 2,053

Sterling 174 272 97 50 555 390 25 54 0 10 1,627

Volvo 112 210 96 219 735 278 57 56 0 10 1,773

Western Star 155 280 33 22 240 126 42 33 0 3 934

TOTALS 1,620 3,920 987 1,057 6,462 3,422 682 428 4 131 18,713

OEM This Month Last Year

Freightliner 379 335

Kenworth 246 449

Mack 137 373

International 609 121

Peterbilt 319 258

Sterling 181 153

Volvo 230 170

Western Star 98 93

TOTALS 2,199 1,952

October November December January February March April May June July August September
2,132 1,763 1,742 1,687 1,859 2,140 2,586 2,430 2,169 1,992 1,631 2,199
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2009 GREAT DANE HIGH CUBE REEFERS

2009 LANDOLL 410 50 TON TILT DECK

53', TRIDEM AXLE AIR RIDE, ALUMINUM OUTER WHEELS, 20,000#
WINCH, WIRELESS REMOTE CONTROL, SIDE MOUNTED “D” RINGS, 
FULLY GALVANIZED WITH BLACK PAINT OVER TOP. FULLY LOADED. 
51' TANDEM BEAVERTAILS ALSO AVAILABLE.

WHITBY
1025 HOPKINS RD.
(905) 430-1262

MISSISSAUGA TRUCK SHOP
5285 MAINGATE DR.
(905) 625-8441

PUTNAM
3378 PUTNAM RD.
1-888-452-7826

ALLISTON
4917 C.W. LEITCH RD.

(705) 434-1423

®

1998/99 GREAT DANE 53' HEATER VANS

48', Tandem Air Ride
with Front Axle Slider,
22.5 Tires, Aluminum
Wheels, (2) Tool Boxes
(2) Levelers, 24
Winches, Spare Tire.
Excellent Condition.

(10) 2007 MANAC 53' AIR RIDE DRY VANS

2006 WILSON 48' COMBO STEPDECK

53', Tandem Air Ride,
22.5 Tires, Alum. Wheels,
Swing Rear Doors,
Logistic Posts, Thermo
Plastic Interior Liner,
Automatic Greasing
Systems, Extremely
Lightweight (11,000 lbs.)
Certified.

(10) 2000 STOUGHTON 53' DRY VANS
53', Tandem Air Ride,
22.5 Tires, Swing 
Rear Doors, Logistic
Posts, 12" Hardwood
Scuff Liner, Aluminum
Roof w/plywood Liner,
110" Inside Height,
Great Shape, Brand
New Safety Inspections.

2007 GREAT DANE 53' HIGH SPEC VAN
53', Tandem Air Ride, 
New 22.5 BF Goodrich
Tires, Polished Alum.
Wheels w/Stainless Hub
Caps, S/S Front & Rear,
S/S Fenders, Swing
Doors, LED Light Pkg.,
Logistic Post Interior. 
This Trailer is Mint!!

53', Tandem Air Ride,
22.5 Tires, White
Alum. Sides, Swing
Rear Doors, Smooth
Metal Interior, 100"
I.W., 110" I.H., Nose
Mounted Diesel
Heaters, Fresh Paint &
Safety. Get a Jump on
Winter, BUY NOW!!

48', Tandem A/R, 22.5
Tires on Alum. Wheels,
Stainless Front & Rear,
Blue Side Rails, Flat
Alum. Floor, (2) Rows 
of Cargo Track, Bullitex
Lining, Light Package,
Thermo King SB-200
Whisper (5,100) hrs.).

2003 GREAT DANE 48' AIR RIDE REEFER

31', Single Axle Air Ride,
22.5 Tires, Stainless Steel
Rear Swing Dooors,
Curbside Door, Aluminum
Floor, Rear Walkramp, 
Side Work Platforms,
Carrier Genesis 
Multi-Temp Reefers.

(4) 1998 GREAT DANE 31' REEFER PUPS

Phone: (905) 625-5843   • www.glasvangreatdane.com    •    email: mhignett@glasvangreatdane.com

★★★ EXPANDED SERVICE CENTRES ★★★★★★ EXPANDED SERVICE CENTRES ★★★

NEW CHAPARRAL ALUMINUM FLATDECKS

IN STOCK: (2) 53' TRIDEM DEEP DROP STEPDECKS, 35" DECK HEIGHT,
MICHELIN TIRES, FULLY LOADED.
(1) 48' TANDEM FLATDECK WITH 10'1" AXLE SPREAD, VERY LIGHTWEIGHT.
PRICED TO SELL.

Call MIKE HIGNETT (905) 625-5843

220 HP CUMMINS ENGINE, ALLISON AUTOMATIC TRANSMISSION, 100,000
LB. HYDRAULIC 5TH WHEEL, NEW MULTI-PLEX WIRING SYSTEM, AUTO
GREASER, HARSH CLIMATE AND DRIVER COMFORT/SAFETY PACKAGES.
BUY, LEASE OR RENT. CALL US FOR YOUR TRAILER MOVING SOLUTION.

53', Tandem Air Ride
24.5 Tires, Aluminum
Wheels, Stainless Front
& Rear, Aluminum
Floor, Interior Logistic
Track, LED Lights,
Carrier Ultra XL Reefer
Unit. New Safety &
Reefer Serviced.

2005 GREAT DANE 48' STAINLESS DRY VAN
48', 10'1" Air Ride,
24.5 Tires, Aluminum
Rims, LED Light
Package, Logistic
Posts. 
Also Available:
(10) 1998 Great Dane
48' Air Ride Vans.

1999 STOUGHTON 53' HEATED VANS
53', Tandem Air Ride,
22.5 Tires, Silver Alum.
Sides (Insulated), Swing
Rear Doors, Plywood
Lined Interior w/Heavy
Duty Scuff, Carrier 
Solara Diesel Heaters
w/Low Hours.

2000-2006 CAPACITY TJ5000 SHUNT TRUCKS
High Powered Cummins
Engines, Allison 
Auto Transmissions, 
100,000# Hydraulic 
5th Wheel, Auto 
Greasing System, 
DOT Road Legal, 
Some have Fresh Paint, 
Well Maintained!!!

2009 GREAT DANE “SSL” DRY FREIGHT VANS

53', TANDEM AIR RIDE, 22.5
TIRES, ROLL UP REAR DOOR,
FLAT ALUMINUM FLOOR, HIGH
CUBE INTERIOR, "PUNCTURE-
GUARD" INTERIOR LINING, LO-
GISTIC TRACKING, EXTERIOR
RUB RAIL, LED LIGHTS.

USED EQUIPMENT SALES

2003 UTILITY 53' AIR RIDE REEFER

53', AIR RIDE, 11R22.5 TIRES, ALUMINUM WHEELS, STAINLESS FRONT &
REAR, HIGH CUBE INTERIOR, VARIOUS INTERIOR LININGS AVAILABLE,
ALL COME EQUIPPED WITH LOGISTIC TRACK. FLAT FLOOR AND TRIDEM
AXLE MODELS ALSO IN STOCK!!!

53', HENDRICKSON AIR RIDE, 22.5 TIRES, DAMAGE PROOF "SSL" INTERIOR
LINING, LOGISTIC POSTS, ALUMINUM ROOF, COMPOSITE REAR DOORS,
GALVANIZED REAR FRAME, BROKER SPEC DRY VANS ALSO AVAILABLE!!!

2009 GREAT DANE 53' ROLL UP DOOR REEFERS

53', Tandem Air Ride,
Swing Doors, Logistic
Post Interior with
Plywood Lining,
Hardwood Floors,
Insulated Sides, Front 
& Roof, 2006 Carrier
Ultra XTC Stealth
Reefers with well 
under 1,000 hours.

(10) 2004 UTILITY 53' VANS WITH REEFERS

2008 CAPACITY TJ5000 SHUNT TRUCKS
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A couple of months ago in this
space, I took aim at the federal
Liberals over their misguided car-
bon tax policy which would’ve cost
truck fleets and owner/operators
thousands of dollars per year.

Since that time, the Liberals
have been soundly defeated in a
federal election – may we never
hear the term ‘Green Shift’ again.

In all fairness, I should also ap-
plaud their Ontario counterparts
for a recently-announced funding
plan that will help offset the cost of
hybrid commercial vehicles and
anti-idling systems. Ontario’s
Dalton McGuinty Liberals, cash-
strapped as they are, announced
the $15 million plan last month.

Beginning Nov. 28, fleets and
owner/operators will be able to ap-
ply for funding to help pay for
‘green’ technologies. This carrot –
rather than the stick approach fed-
eral Liberal leader (what’s his
name again?) was endorsing – is
exactly what the industry needs.

Why?
Because the Canadian trucking

industry needs a nudge in adopting
costly new technologies that will
significantly reduce fuel consump-
tion. It’s a show-me industry, and
most fleets are reluctant to shell
out thousands of dollars up-front
for something that may save them

money down the road.
Hybrid commercial vehicles

have proven to deliver enormous
cost savings in the right applica-
tion. But their uptake here in
Canada has been slow – mostly
due to the higher up-front cost.

A medium-duty hybrid truck
can cost $30,000 or more than a
comparable traditional drive vehi-
cle. Who’s going to make that kind
of investment without first seeing
proof that the technology will do
what it is said to do? South of the
border, federal and in some cases
state, rebates have resulted in
some large volume orders of hy-
brid commercial vehicles, which
will help bring down production
costs and consequently the pur-
chase prices of these vehicles.

Those participating in the
Ontario grant program will have
to monitor their fuel savings and

that data will be shared with the in-
dustry. It’s already been proven
that in the right application, hybrid
trucks can deliver a payback even

without government incentives.
This program will help increase

confidence that this is the case, and
should result in the more wide-
spread use of hybrid vehicles.

Anti-idling systems, such as aux-
iliary power units (APUs) will also
be covered by the program. This is
a great chance for owner/opera-
tors to offset the cost of technolo-
gy that will greatly reduce their
idling time and improve their
profitability.

It’s not the first time a govern-
ment funding program has 
been geared to-
wards anti-idling
systems such as
APUs. The feds
had a rebate pro-
gram from August,
2003 to March,
2006 which re-
funded 20% of the
purchase price.

It was a great
program – but it
may have been 
underutilized. One
retailer of cab
comfort systems
told me that based
on the number of
claims versus the
number of units
sold by manufac-
turers, only about
25% of customers
took the time to

There’s no gentle way to say this
folks: it looks like we’re in the
soup and we’re going to be in it
for a while.

Any signs of hope – the unex-
pectedly high volume of house
sales recently reported in the US,
the gain in job numbers here and
the uptick in Class 8 truck sales in
September, the initial reactions of
the stock markets to the US stim-
ulus package or the strong results
of the US election – are just that:
wishful thinking that we’ll some-
how avoid a long and painful 
recession.

Reality is North America is
probably already in recession.The
figures that really matter all don’t
look good. The North American
economy is driven by consumers
and they’re curbing their spend-
ing. Any fleet or owner/operator
picking up from any of our major
ports, aside from Montreal, has al-

ready been feeling the pinch.
Lower consumer spending results
in importers cutting back on or-
ders of consumer goods, which in
recent years have been manufac-
tured in Asia. For example, the
amount of electronics arriving in
October was down 9.6% from the
previous year while clothing was
down 7.8%.

Vancouver, our largest port and
a significant driver of west-to-east
truck traffic, has already been re-
porting fewer containers arriving
during the critical pre-Christmas
season. Prince Rupert was ex-
panded to add much needed ca-

pacity on the west coast and can
handle 500,000 containers annual-
ly. But it doesn’t look like that ex-
tra capacity will come anywhere
near being needed this year. After
the first nine months of the year,
Prince Rupert has handled just a
little over 100,000 containers.

On the east coast, the Port of
Halifax saw a 16% drop in cargo
volumes during the first half of
this year.

And although traffic originating
out of the Port of Montreal is still
looking good this year with a
9.9% increase in container traffic
during the first nine months and
projections for continued growth
next year, port authorities have
now trimmed their expectations
for next year’s growth down to
5% from 7%.

The drop in demand for con-
sumer goods is also now being re-
flected in another telling indicator

We’re in the soup – it’s time to hunker down

Giving credit where it’s due
Editorial
Comment
James
Menzies

– James Menzies can be reached by
phone at (416) 510-6896 or by 
e-mail at jmenzies@trucknews.com.

– Lou Smyrlis can be reached by
phone at (416) 510-6881 or by e-mail
at lou@TransportationMedia.ca.

Viewpoint

Lou Smyrlis
Editorial Director

apply for the rebate. This retailer
filled out the rebate form for every
customer, but others couldn’t be
bothered to take the time to apply
for the rebate.

Hopefully, participation in the
Ontario program will be greater.
The trucking industry isn’t often
the recipient of government assis-
tance. Let’s remember those 
famous words: Use it or lose it. ■■

of economic health: the Baltic Dry
Index, which measures the cost to
ship bulk commodities such as
coal and grain.

The index has gained a strong
reputation as a forecast of global
economic activity because the lev-
el of demand to move commodi-
ties is an indicator of the demand
to produce finished goods. And
the Baltic Dry Index has dropped
90% since May.

If this is going to be a long-term
recession, like what we experi-
enced back in 1973 to 75 and in
1981-82, it could take more than
15 months for any sort of recovery
to take root.

Now is the time to ensure your
business is properly positioned to
weather the coming storm. ■■

Did you know?
Why O/Os are 
increasingly using
fewer retreads
Owner/operators it seems are re-
considering their use of retread
tires. Retread use has long been
considered one of the smartest
spec’ing decisions an owner/oper-
ator can make. So why are fewer
owner/operators using retreads?
Our Equipment Buying Trends
Survey this year found that 44%
of owner/operators used fewer
retreads than new tires over the

past three years. That’s a marked
increase from the 38% of own-
er/operators who told us likewise
the previous year. In recent years
our research has found that own-
er/operators have been increas-
ingly enticed by low-price tires
from China and India. One fifth
of owner/operators are now
telling us they have used these
brands, primarily at the trailer po-
sition. They are certainly not do-
ing it because they believe in the
quality of these tires – they score
all of the top five offshore brands
less than 2 out of 5 on the quality
scale. But one third of owner/op-
erators plan to optimize their tire
costs through acquisition price
and they do like the low prices of-
fered by the offshores. While only

10% would replace their name
brand tire selections with off-
shore tires, one quarter of own-
er/operators report they would
turn to offshore tires rather than
purchase retreads. In fact, if re-
treads and offshores were the

same price, about 40% of own-
er/operators would still choose
the offshore for both the drive
and the trailer positions. ■■

Drive axle position 42% 58%

Trailer axle position 40% 53%

Offshore
Tire

Retread

Most likely to choose if price was equal
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By James Menzies
HALIFAX, N.S. – The gradual shift
towards a North America with invis-
ible borders was halted abruptly
when a group of terrorists attacked
Americans in New York and
Washington on Sept. 11, 2001.
Truckers must now accept the fact
the need for security will reign
supreme, Paul Morris, executive di-
rector with the US Department of
Homeland Security and US
Customs and Border Protection said
during the Atlantic Provinces
Trucking Association’s International
Transportation Summit.

“September 11, 2001 changed the
face of the world,” he said.“It was a
wake-up call.There really is a threat
out there and it has not diminished.
We don’t want to be complacent just
because there have been no further
events. The threat remains, and it’s
not just on the US’s door, it’s at
Canada’s door as well.”

With that sobering warning,
Morris went on to say the flow of
goods across the Canada/US border
is improving and should continue to
do so. He admitted the summer of
2007 was “terrible for wait times.”

He blamed the wait times on the
international incident involving
Andrew Speaker, the American
traveller with a highly-infectious
case of tuberculosis who tried to
sneak back into the US by way of
Canada.

In response to that incident, the
Department of Homeland Security
“went back to the drawing board”
with partners including the
Commercial Vehicle Safety
Alliance, Transport Canada and the
US DoT, Morris explained.

“Those four agencies were to
come up with a better way to meas-
ure wait times using various tech-
nologies,” he said. Morris said he
hopes their efforts will bear fruit by
summer of 2009, when new border
traffic management systems will be
implemented.

In Buffalo, for instance, where
there are three crossings with high-
ly-variable wait times, technology
will be used to divert vehicles to the
crossing where traffic is moving
most efficiently.

However, technology costs money
and Morris admitted that wrestling
the funds out of Washington can
prove difficult.

“We need money to bring our fa-
cilities up to their current volumes,”
he said.“Some of these facilities ex-
ceed 70 years old and they were built
for the volumes we had 70 years
ago.” He noted the US needs $5 bil-
lion over the next 10 years to main-
tain and upgrade its ports of entry.

In addition to funding for the bor-
der crossing facilities, Morris said
border agencies also need more
staff.

“We need to put a butt in every
booth during peak times,” he said.

Fortunately, Morris said the re-
quests for funds have not been ig-
nored and the US has provided
funding for new border staff. One
change you may see at Canada/US
borders is the addition of more lanes
that can be used for either car or
truck traffic, depending on what’s
more backed up at any given time.
Morris said “high/low booths” could
be used, and the height could be ad-
justed to serve either cars or trucks.

Morris also hopes to see increased
use of trusted traveller programs

such as NEXUS and FAST.
Currently, more than 10% of people
crossing the border belong to a trust-
ed traveller program, but Morris
said “we want to continue to expand
that, we’d love to see 25%.”

On the subject of cabotage,Morris
emphasized it’s illegal for Canadian
drivers to reposition empty trailers
within the US.

“The movement from one US lo-
cation to another US location of
empty trailers is prohibited,”he said.
“It’s seen as something that can be
done by a US person.”

However, he did say that it’s okay
for Canadian carriers to send a truck

into the US to recover a stranded
trailer. One audience member com-
plained of receiving mixed messages
on the legality of picking up a trailer
in the US after a tractor breakdown,
but Morris said that’s allowed “un-
der the relay driver provision.”

Maria Luisa O’Connell, president
of the Border Trade Alliance, gave a
passionate lunch-time address, call-
ing on Washington to do more to fa-
cilitate the movement of goods
across the border. She pointed out
nearly one-third of the US’s $14 tril-
lion economy is dependent on trade.

“We have an economic crisis right
now and trade is one of the only

things that is working,” she said.
“Economic security is as important
as our national security.”

She pointed out NAFTA trade
surpassed US$797 billion in 2007,
but investments in border-crossing
infrastructure are measured in mil-
lions. O’Connell said by 2030, 35%
of the US GDP will be generated
through trade, compared to 25% to-
day.Yet, she complained not enough
is being invested into the borders.

O’Connell also had some harsh
words for her own government. She
pointed out total funding requests
for border-related new federal con-
struction projects totaled US$620
million for the fiscal year 2009. Of
that, 56% – or US$346 million – was
spent on upgrading the Department
of Homeland Security’s D.C. head-
quarters.

“Infrastructure at our ports of en-
try are not a luxury, they’re a need,”
she said.She accused US Congress of
making decisions based on “a policy
of fear and knee-jerk reactions.” ■■

@ARTICLECATEGORY:3362;

BorderBorder

Balancing act
Struggle to balance security with
efficiency continues at the border

2007 PETERBILT 379 DAY CAB

CAT C15 - 475 HP, RTLO 18918B, 12’S AND 40’S ON 
22.5 ALUMINUM WHEELS, 140,000 KLM, BALANCE OF 
DRIVETRAIN WARRANTY. $75,000. CERTIFIED & ETESTED

CUMMINS ISX 450, FRO-16210C, 12’S AND 40’S ON 22.5 ALU-
MINUM WHEELS, BRAND NEW, NEVER IN SERVICE, DRIVETRAIN
WARRANTY. $87,500. CERTIFIED & ETESTED

WWW.PALING.COM

SALES  ~  COLLISION  ~  SALVAGE

409 Nash Road North, Hamilton, Ontario 
• 1 800 563 8000 - 905 561 3444 - FAX 905 561 5233

2009 INTERNATIONAL PROSTAR

OWNER-OPERATORS

With other plans, every month that goes by that you don’t have a
claim means your hard-earned premium payments are gone forever!!!

Join the thousands of Owner Operators who have discovered the better way.

The “Personal Accident Compensation Plan”
underwritten by The Manufacturers Life Insurance Company

pays you a monthly income if you can’t work due to an injury or illness
and the Return of Premiums benefits guarantees to return 100% of the

premiums you have paid, in claims or cash, tax-free!

Are You Tired of Throwing Your
Disability Insurance Premiums Out The Windows?

You Can Have Your Cake and Eat It Too. Don’t Wait . . . Call Today!

OWNER-OPERATORS

Toll-Free: 1-800-265-4275
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By Ron Stang
WINDSOR, Ont. – A letter ob-
tained after a US government free-
dom of information request, for the
first time confirms what various crit-
ics in Windsor have often charged –
that management of the Ambassa-
dor Bridge violates regulations by
allowing hazardous materials to be
trucked across its span.

The letter, dated Jan. 29 of this
year, is from William A. Quade,
associate administrator for en-
forcement and program delivery
with the Federal Motor Carrier
Safety Administration, to Dan
Stamper, president of the Detroit
International Bridge Company.

“We expect the Detroit
International Bridge Company
(DIBC) will no longer encourage
bridge users to violate the existing
routing restrictions,” it says.

The routing restrictions are for the
transport of hazardous materials.
Regulations ban the bridge from 
allowing such material as Class 1 ex-
plosives, Class 3 flammable liquids,
Class 7 radioactive and Class 8 cor-
rosives. In polite and restrained lan-
guage, Quade says to Stamper “It is
important that you understand that
the existing route restrictions pub-
lished in the National Hazardous
Materials Route Registry must be
obeyed by all commercial vehicle
traffic.” The materials, it adds “are

restricted and therefore prohibited
from travelling on the bridge.”

The letter was obtained and made
public by Gregg Ward, vice-presi-
dent of the Detroit-Windsor Truck
Ferry, a company that specializes in
the hauling, by barge, of trucks car-
rying HazMat as well as oversized
loads. Ward has long crusaded
against practices by the Ambassador
Bridge, and admonished the US
government before the US House’s
Committee on Homeland Security’s
subcommittee on transportation se-
curity and infrastructure protection
in June last year that there was es-
sentially no oversight by authorities
of the bridge.

Referring specifically to the threat
posed by terrorists in the wake of
9/11, Ward advised officials to “con-
sider the dire national consequences
of leaving our federal law enforce-
ment agencies without clearly de-
fined legislative authority to control
our international borders and regu-
late the flow of trucking at crucial
border crossings.”

As for the letter, it goes on to say
that while bridge management
might encourage truckers to use the
bridge even when carrying danger-
ous cargo, “motor carriers will be
subject to fines and penalties for vio-
lating routing restrictions.”

Says Ward of the letter:“This con-
firms the numerous allegations and

media reports that the DIBC is
knowingly encouraging the illegal
transportation of hazardous materi-
al across the Ambassador Bridge.”

Ward dismissed any suggestion 
he was acting out of competitive 
motives.

“Absolutely not, they’re not our
competitor,” he said. “We do traffic
that they don’t do. It’s not us that
created these restrictions.”

The bridge company did not make
an official available to respond to
the letter or Ward’s remarks.

But the federal member of parlia-
ment for the area, the NDP’s Brian
Masse, said he would immediately
take the correspondence up with
counterparts south of the border.

“One of the things that I am going
to follow up on is making sure that
the political bodies of the US under-
stand that this discussion is happen-
ing amongst the bureaucratic en-
forcement team,” he said.

Masse, his party’s border critic,
referred to a 2002 Ontario govern-
ment report which estimated that as
many as 7,000 trucks annually may
be crossing the bridge “illegally” by
violating restrictions.Masse said that
such a volume of traffic obviously is
“putting the public at risk” for the
bridge company’s “own private 
interest.”

Windsor Mayor Eddie Francis,
also a longtime bridge critic over this
and other issues, didn’t blame truck-
ers for taking hazardous goods
across the span. Francis said there
were few road signs indicating what
materials are prohibited on the
bridge and where the truck ferry is
located. Truckers, he said, are “just

going to where they think is the 
easiest way to cross, and they were
able to do that because there was no
enforcement.”

Francis said that has changed in
recent months, with signs posted in-
dicating where the truck ferry is lo-
cated and that it is the designated
HazMat crossing. Francis suggested
bridge management operates unto
itself. And, he said, the bridge ap-
pears to be proceeding with plans to
build a span to replace its current
structure, which dates from 1929,
without government approvals.

“They speak of their desire and
they seem to be indicating that they
are moving forward, yet they have
yet to file the complete documents
and to file the studies that are re-
quired to show how they’re going to
do it and how they’ve taken steps to
mitigate against any environmental
impacts that may result from that.”

Mary Ann Cuderman, chair of
Windsor West Truck Watch
Coalition, who operates a bakery
two blocks from the bridge,said any-
body who lives around the bridge
“sees it (HazMat) all the time.” She
said trucks “have these placards
showing and they just come right off
the bridge or go on to the bridge,
and it just seems to be, nobody stops
them or anything.”

Ted Gorski, president of Gorski
Bulk Transport of Oldcastle, Ont.,
just outside Windsor, and former
chairman of the Arlington, Va.-
based National Tank Truck Carriers,
did not want to “second guess”
bridge management and said he
hopes “they certainly get it re-
solved.” ■■

BorderBorder

Has the smoking gun been found?
Letter confirms suspicions about HazMat loads
routinely crossing Ambassador Bridge

Eastern Ontario

888-657-3329

Central & 
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888-690-0010

Other Provinces
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vehicles whose speed limiter must
be activated and set at a maximum
speed of 105 km/h are the heavy ve-
hicles assembled after 31 December
1994 and whose gross vehicle weight
rating is at least 11,794 kg, except
emergency vehicles, tool vehicles,
buses, trailers, semi-trailers, detach-
able axles and vehicles used for per-
sonal purposes.”

The Order does not specify the
fine for non-compliance, but one
source expects it will be $300.

The Order is subject to a 45-day
comment period, plus 15 days.

“We are in a position to state offi-
cially that the 105 km/h speed limiter
law will be put into force on January
1, 2009,” says Transport Quebec’s
Gervain Corbin. The exact date
does,however,depend on the advice
of the Minister of Transport.

“The way I read it is that the law
will be in force on January 1, but I
think sanctions will start on July 1,”
says Quebec Trucking Association
president and director general Marc
Cadieux.

In Ontario, says Bob Nichols, who
is with the communications branch
of the Ontario Ministry of Trans-
portation, “We are preparing our
speed limiter regulations.They have
not yet been approved (as of Oct.

31). Subject to approval, the legisla-
tion will take effect on January 1,
2009. Following implementation of
the law it will then be followed by a
six-month education period.”

During the education period there
will be no fines for non-compliance.

Details remain to be sorted out
concerning the readiness of the
equipment Quebec’s enforcement
officers will use to check trucks’
speed limiter settings, but one thing
is for sure: if a truck is clocked going
faster than 105 km/h, it’s a fair as-
sumption that its speed limiter is not
set correctly and the driver may be
speedily fined.

The announcement of a Jan. 1 im-
plementation date angered the
Owner-Operator Independent Dri-
vers Association (OOIDA). The
group said Quebec Transport Minis-
ter Julie Boulet reneged on an earli-
er commitment to wait until all oth-
er provinces were on-board before
enforcing the law.

“Our members are furious,” said
Rick Craig, OOIDA’s director of
regulatory affairs. “Not only is Min-
ister Boulet going back on her word,
she is also disregarding the grim im-
plications this decision will have on
trade.” The lobby group vowed to
mount a legal challenge, once the
law kicks in. ■■
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OOIDA vows to challenge law
■ Continued from page 1
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Across
 1. Retro-style International model

  5. Tire portion that contacts rim
  9. Heavy-duty '70s Kenworth model
10. State with peach on plates
11. Really boring hand tools
12. Gear protrusions
14. PEI component
16. Trucking company based in Eastern Ontario
19. Unwanted items in tire treads
21. Deep-voiced truck-stereo speaker
24. Cow Town
25. Chevy's "American Pie" destination
26. Right, on a road map
27. One-way-out streets (4,4)

1. Oil or grease, briefly
  2. Shifter selection
  3. Brand on Rotella oil
  4. A Freightliner cabover
  6. International-tractor trim level
  7. Haul an empty trailer
  8. "Dukes of Hazzard" tow-truck driver
13. Mack tractor, debuted in '06
15. US stock-car-racing association
17. Local-delivery truck, often (4,3)
18. Patrick ____, star of "Black Dog" truck-
action movie
20. Breaks a truck-stop rule, perhaps
22. Applied lubricant
23. It's in LTL
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By James Menzies
HALIFAX, N.S. – Ray Mawhinney,
chair of RBC Asset Management,
delivered a refreshingly optimistic
overview of the US economy 
and its trucking industry during 
the Atlantic Provinces Trucking
Association’s first ever International
Transportation Summit here.

Although he began with a dis-
claimer that he’s not an economist,
Mawhinney’s role is to analyze US
economic conditions and specifical-
ly the health of the US trucking in-
dustry for investors.

While he acknowledged the US
economy is on its way into recession
this quarter, he said “it’s not insur-
mountable.”

He pointed out the current eco-
nomic meltdown pales in compari-
son to past events because the losses
(US$1.5 trillion and counting) rep-
resent a smaller percentage of over-
all GDP than during events such as
the Great Depression or even the
Japanese banking crisis in the 1990s.

“We’re going to have a difficult
spell first, then we’re going to come
out of it in 2009,” predicted
Mawhinney.

While the US still has not tech-
nically slipped into recession,
Mawhinney noted the economic
stimulus package passed in May,
2008 artificially buoyed GDP
growth in the second quarter and
kept it from recording two consecu-
tive quarters of negative growth.

“(US consumers) had money in
their pockets, and it buoyed the
economy artificially for at least one
quarter,” he explained.

Much of the economic problems
plaguing the US stem from the sub-
prime mortgage crisis. Mawhinney
said that only 10% of US mortgages
were held by sub-prime borrowers
in early 2005. That number bal-
looned to 40% by the end of 2005
and in 2006, nearly half of all US
mortgages were sub-prime. Today,
said Mawhinney, 20% of all sub-
prime mortgages in the US are in
default.

“It ends up being toxic throughout
the system,” he said.

Another side effect is that the
housing market has collapsed.Year-
to-year, Mawhinney said the US
housing market is down 15% and it
could fall by another 10%.However,
there are signs the worst may be
over, he said.

“The good news is, on a month-
over-month basis, the rate of change
is slowing,” he explained. Instead 
of dropping by as much as 3% 
each month, US house prices are
now falling by only about 1%.
Mawhinney predicted the housing
market could begin to recover by
the latter part of 2009.

Mawhinney said his group is pre-
dicting GDP losses in the US of: 1%
in Q3; 4% in Q4; and 2% in the first
quarter of 2009. He said that should
be followed by positive growth of
1% in the second, third and fourth
quarters of 2009.

“Our feeling is that it’s not going
to be a major rebound, it’s going to
be a modest recovery,” Mawhinney
said, noting US consumers are still
struggling with heavy debt loads.

As far as the Canadian dollar is
concerned, Mawhinney said it was
overvalued by 20% when it peaked
last November.

“We think it may see some re-
newed strength as we enter 2009,but
we don’t think it gets back to the 60
cent range and we don’t think we’ll
see $1.10.”

On the trucking side, Mawhinney
noted several trends in the US which
he expects to continue, such as a 
decrease in average length of haul
and rising bankruptcies.

He said an increase in US truck
tonnage earlier this year may have
been misleading, since it had more
to do with a rise in exports and
flooding in the US mid-west that put
rail lines under water, than any eco-
nomic rebound.

He also said while freight rates
have risen in the US, again it’s 
deceiving because much of that is
due to the fuel surcharges which will
be reduced as diesel prices decrease.

The overall verdict? Mawhinney
said he expects the US to emerge
from a recession in late 2009, paving
the way for a better 2010. ■■
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Analyst sees turnaround in late 09
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By James Menzies
HALIFAX, N.S. – Too much re-
liance on government and too
many chefs in the kitchen. In a nut-
shell, those are two of the reasons
behind Atlantic Canada’s inability
to put together a cohesive gateway
strategy, according to speakers at
the Atlantic Provinces Trucking
Association’s International Trans-
portation Summit.

Charles Cirtwill, executive vice-
president of the Atlantic Institute
for Market Studies (AIMS) and
Rob Robichaud, president and
CEO of the Greater Moncton
International Airport Authority
agreed that a gateway initiative
must be driven by the private sec-
tor and represented by a single,
unified voice.

“How many gateway councils
are there anyway in Atlantic
Canada? I can count at least four,”
said Cirtwill.

Robichaud, who incidentally is
an active member of the Southern
New Brunswick Gateway Council,
agreed.

“We have too many gateway
councils, all saying virtually the
same thing but all appearing to
work towards their own purpos-
es,” he said, noting it has made it
more difficult to tap into federal
funding for gateway-related infra-
structure projects. “The people in
Ottawa love us, because they say
they’ve got all this money ready to
go…I’m sure some bureaucrat up
there is chuckling because they
know we’ll never get our hands 
on the money because we’ll never

get our act together.”
While the feds have some 

$2.1 billion set aside for gateway-
related projects, Cirtwill warned
against leaning too heavily on 
government funding. He noted
government is not in the business
of operating trucks or railways 
and shouldn’t be counted on 
for leadership when developing 
an Atlantic Gateway.

“They don’t have
any skin in the
game, so they
should not be the
people we look to
for leadership on
the gateway proj-
ect,” Cirtwill said.
Instead, he said
government should
be called upon to assist in other
ways, such as by harmonizing regu-
lations, reducing tax loads and 
encouraging free trade.

“Politicians are very good at 
creating policy, regulations and en-
acting international agreements,”
agreed Robichaud. “They are
lousy at putting together business
cases and business plans – that’s

the role of the private sector and
that’s what we need: private sector
leadership.”

He said a single gateway council
should be formed with equal rep-
resentation from all four Atlantic
provinces and that each member
should set aside its own regional
interests and focus on Atlantic
Canada as a single territory.
That group must then develop one

list of strategic
infrastructure
projects deserv-
ing funding, with
a B and C list 
to follow. It’s a
model that was
used successfully
by the Asia-
Pacific Gateway

Council, which he said funded its
entire A list in just 10 years.

“We need one organization, we
need equal representation and we
need to speak with one voice,”
he said.

Cirtwill said that too often,
stakeholders become fixated on
getting “their fair share” of any in-
vestments, and that there’s a push

to spread the wealth evenly across
all the stakeholders.

“If we’re going to invest in
Moncton then we need to invest in
Halifax, if we’re going to have a
cold storage facility in Halifax,
then we need to find something
else to give to Moncton,” chided
Cirtwill. “That doesn’t make sense
– it’s a waste of our resources. We
need to learn that differential ben-
efits are still benefits. We can’t all
benefit equally from a gateway.”

Robichaud said any gateway de-
velopments would create a ripple
effect that would be enjoyed by
communities not directly receiving
funding. For instance, while he is in
charge of the Moncton Airport
Authority, Robichaud feels a four-
lane highway through Maine con-
necting the Maritimes to Southern
Quebec and Ontario should be 
the number one project to receive
attention.

“I know my airport is important,
I know everybody who runs an air-
port thinks their airport is impor-
tant, but we need to take off those
hats,” he said.

Whether or not all the stake-
holders in the Atlantic Gateway
concept can put aside their biases
and work together towards a com-
mon goal remains to be seen.
But for his part, Robichaud said
the Southern New Brunswick
Gateway Council will soon be ap-
proaching the Halifax Gateway
Council to “start the ball rolling.”

Bill Graves, former Kansas gov-
ernor and current CEO of the
American Trucking Associations,

EastEast

‘We can’t all benefit
equally from a

gateway.’
Charles Cirtwill

Unlocking the gate
Fewer councils, less dependence
on government seen as keys to

opening Atlantic gateway
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was also at the event, and offered
some reason for optimism when
recounting how his state secured
the necessary funding and brought
its infrastructure up to standards.

When he was governor of
Kansas, Graves said he held a year-
long series of town hall meetings

all across the state to find out
where the public wanted to see in-
frastructure upgrades.

“We basically said ‘Tell us what
it is you want to see.’ We thought it
was appropriate for the people to
present a list of things they wanted
to see us accomplish on their 

behalf,” he said.
The end result was a list that to-

taled some US$46 billion in proj-
ects. The list was pared down and
prioritized and the state then 
instituted a plan to raise the 
required funds through a two
cent-per-litre fuel tax and a por-

tion of the sales tax.
“I was quite shocked at the end

of the day how easy it was to pass,”
said Graves. “There were very few
dissenting votes. People applauded
it and it was a great thing for our
state.” ■■
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By James Menzies
HALIFAX, N.S. – The global credit
crisis has made finding investors
with deep pockets increasingly diffi-
cult, however Cianbro says it still
plans to build a private toll road
through Maine, linking the
Maritimes to southern Quebec and
shortening the trip by 200 km.

The $2 billion project is being
billed as a 2,000-ft.-wide transporta-
tion, communication and utility 
corridor, Laurette Laverdiere,
special assignments with The
Cianbro Companies, said at the re-
cent International Transportation
Summit hosted by the Atlantic
Provinces Trucking Association
(APTA).The plan is to build 350 km
of road through Maine, which
would reduce a truck trip by at least
two hours.

However, there’s still a funda-
mental flaw to the proposal – vehi-
cles would have to cross the border
twice (once at Calais, Me. and again
at Coburn Gore, Me.), which could
eat up much of the time savings.

Laverdiere said the company plans
to launch demonstration projects
using existing technology to stream-
line the border crossing process.
However, later in the day, Paul
Morris, executive director of the 

US Homeland Security and US
Customs and Border Protection,
warned that “There should not be
an expectation that our security re-
quirements are going to go away.”

He said unless the entire corridor
is completely secure, “We will not
waive our security requirements.”

He also noted the ports of entry
that will be utilized by the new toll
route are incapable of handling the
increased volumes of traffic that
would likely use the new highway,
and it takes at least seven years to
design and build a border crossing.

“In that sense, you’re already 
behind the curve,” he said, noting it
would be 2015 before a new cross-
ing could be constructed if approval
was granted today.

The Cianbro group hopes to have
its toll road up and running by 2014.

Despite the border issue, Cianbro
officials are still forging ahead with
the road, because they say it’ll 
be essential in opening up the
Northeastern US/Atlantic Canada
region as trade volumes through the
Port of Halifax increase. Laverdiere
said forecasts suggest container traf-
fic in and out of North America is
expected to increase 300% by 2020.

“The ports where these ship-
ments are currently going are get-
ting congested and already meeting
capacity,” she pointed out. She said
there will be a move towards larger
ships – some capable of carrying up
to 12,000 containers. Those ships
will be limited to deep water ports
such as Halifax, she insisted, since
many ports used today would re-
quire dredging, an environmentally
questionable process. She also not-
ed the massive container ships will
not be able to travel through the
Panama Canal, and will instead
travel the Suez Canal,eventually ar-
riving at the shores of Northeastern
North America.

In the south,Laverdiere said road
congestion brings containers to a
halt as soon as they are offloaded
from ships, further positioning the
Port of Halifax as the potential port
of choice for global shippers.

“We don’t have the congestion on
the roads that they have further
south,” she said.

While NAFTA has succeeded in
opening north-south trade routes
within North America, Laverdiere
said Canada must now look at the
three billion potential consumers
across the ocean, in markets such as
China and India.

“We want their goods, and they
also want ours,” she said.

Cianbro is touting its private toll
road as just one of many infrastruc-
ture developments that will help
create an effective transportation
corridor in the Northeastern region.

“We need to make sure that 
each of us is working on building
this transportation network,” said
Laverdiere. And she also urged
truckers to explore how they can
work with other modes, such as
short-sea shipping.

“Shippers need to have this whole
portfolio of options, that make this
destination the place to ship,” she
said. ■■
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Cianbro group vows toll route through Maine will proceed 
But credit crunch, border crossing issues pose challenges

PAVING THE WAY: Container traffic through the Port of Halifax is expected to
surge, and the Cianbro group says its toll route through Maine will help the region
keep up with demand.
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By Carroll McCormick
MONTREAL, Que. – After the
deadly collapse of Montreal’s de la
Concorde Overpass in September,
2006, Transports Quebec (MTQ)
launched an exhaustive examination
of the road network. It also drew up
a list of 135 structures that, subject to
testing of their structural soundness,
had their weight limits reduced to
varying degrees.

Weight restrictions severely
cramped the operations of some 
carriers that haul oversize loads, but
many have been lifted as MTQ 
issued report after report of com-
pleted analyses. This April it an-
nounced that it had finished its
analysis of the 135 structures. The 
final score: 83 structures open to all
weights (including overweight); 26

structures open up to the legal limit;
22 have reduced weight limits; and
four structures are closed.

The collapse precipitated other
province-wide initiatives, including
an unprecedented road network 
repair campaign worth $12 billion
between 2008 and 2012. MTQ also
assumed responsibility for the 
inspection, structural evaluation,
repairs, replacements and ongoing
maintenance of 4,281 bridges in 904
municipalities.

The problem, however, is that
there are not enough structural engi-
neers to do the work, according 
to Michel Gagnon, president of the
Association professionnelle des 
ingenieurs du gouvernement du
Quebec (APIGQ) (association of
professional engineers of the gov-

ernment of Quebec). “There was
$170 million to do repairs to struc-
tures in 2004, and $842 million in
2008. But there are not more engi-
neers to do the work. We are losing
people.The government is incapable
of hiring experienced engineers.”

Gagnon acknowledges the point
made by the Minister of Transport,
Julie Boulet, that between 1993 and
2008 the number of engineers work-
ing in Quebec has risen from 327 to
513, but, he adds, “Those engineers
are for everything from snow re-
moval to bike routes. It is not
enough engineers to assure a safe
road network.”

He points to Boulet’s own words
in an Apr. 18, 2008 transcript from a
transport and environment commis-
sion, in which she said that there

could be a need for 150 to 200 more
engineers.

“We are afraid that the construc-
tion schedule is too fast. The money
is there,but the extra engineers have
not been hired,” Gagnon says.

One highway structure that has
been getting extensive media atten-
tion this year is the Turcot inter-
change, an elevated network of
roadways on Montreal Island that
links the A15 with the A20 and other
inter-city arteries. Concrete has bro-
ken loose from the roadway, and
millions of dollars have been bud-
geted for repairs even as Transports
Quebec prepares to start disman-
tling the interchange next year and
replace it in a multi-year project.

Gagnon comments: “There are
quick inspections of all structures in
Quebec once a year, and there are
supposed to be detailed inspections
of each structure once every three
years. But they are inspecting the
Turcot interchange every day.This is
not normal. If, in Quebec, one is 
doing an inspection every day, it is
because there is a problem. There is
something unsettling about the
structure.”

He also notes that there are three
engineering firms studying the
Turcot interchange.Information and
misinformation has been flying
about the condition of the
Champlain Bridge,a grand structure
built in 1962 that connects the South
Shore with Montreal Island.

One tempest began Aug. 18 when
a media outlet claimed it had ob-
tained documents that  purportedly
concluded that it would be cheaper
to replace the Champlain Bridge
than to keep repairing it. Those 
documents would have come 
either from the Federal Bridge
Corporation Limited or its sub-
sidiary, Jacques Cartier and
Champlain Bridges Inc., (JCCBI),
which operates and maintains the
bridge.

The next day Federal Transport
Minister Lawrence Cannon was
quoted in another article as having
said that the federal government is
serious about replacing Montreal’s
Champlain bridge.

Quebec politicians got into the 
act in the same article, welcoming
the possibility of a new bridge,
how it could save on maintenance
costs…Then on Sept. 16 yet another
article reported that the bridge is de-
teriorating steadily (as is everything
in this universe, by the way), has 
critical structural problems and
needs immediate repairs.

So should the bridge trolls be put
on evacuation alert and drivers wrig-
gle into their ’chutes? Not according
to Andre Girard, the vice-president
of communications with the Federal
Bridge Corporation.

“Transport Minister Lawrence
Cannon did not say that it was
cheaper to replace the Champlain
Bridge than it is to repair it. He said
that he would ask JCCBI to do a
study on the development options
for its maintenance in the next 10
years, and discuss the option of re-
placing the bridge eventually. The
question is what the best cost/bene-
fit scenario is to minimize the cost of
maintenance.There is no conclusion
that it will be cheaper to replace the
bridge than to repair it.”

And, noted Girard,“The bridge is
very, very safe.” ■■
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The sky is falling…or is it?
Separating fact from fantasy about the state of Quebec’s roads
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FERGUS, Ont. – On Oct. 28, the
directors and staff of the Fergus
Truck Show presented cheques
totalling $45,986.50 to 25 area
groups who assisted at this year’s
event. The groups, which were
made up of more than 1,100 vol-
unteers, worked a combined total
of 6,569 hours. The donation
brings the total raised by the
Fergus Truck Show for communi-
ty groups and Fergus Recreation
to more than $645,000.

“As the planning started for the
past show, the economy was start-
ing to show signs of weakness in
the trucking industry and it didn’t
take long for past sponsors to
start withdrawing their financial
support for the show,” said Wayne
Billings, chief operating officer of
the Fergus show.

“Before long we were down
$100,000 in sponsorship. A new
planning strategy was put into
place as we knew that we had to
make up this huge loss. We put to-
gether the best entertainment
schedule in Fergus Truck Show his-
tory to attract more spectators.”

That entertainment included
performers April Wine, Kim
Mitchell and David Wilcox, a
demolition derby and the
Trucking For Wishes Family
Amusement Area, which comple-
mented the show’n’shine and
trade show.

“The support of all Fergus
Truck Show co-sponsors, the truck
and tractor pull sponsors, the indi-
vidual award sponsors, the equip-
ment and service suppliers, spec-
tators and participants allows the
show to grow, to promote the
trucking industry and Canadian
music, and assists local groups in
fundraising. We truly appreciate
the support of all,” said show pres-
ident, Don Watson. Plans are cur-
rently underway for the 24th an-
nual instalment of the show to be
held July 23-26, 2009. For more in-
formation, call 866-526-7379 or
visit www.fergustruckshow.com. ■■

TORONTO, Ont. – Only 24% of
OTA member companies that re-
sponded to the association’s first
Business Pulse e-Survey are opti-
mistic about the industry’s overall
outlook, confirming that Ontario
carriers are increasingly concerned
about the current tumultuous busi-
ness environment.

Forty-one per cent of 90 respon-
dents said they were “unsure” about
the industry’s overall outlook while
34% said they were “pessimistic.”

The fourth quarter survey pro-
vides a snapshot of what’s on the
minds of Ontario fleets. It has been
made available to OTA members,
with future surveys to be conducted
quarterly.The survey included 22
questions about current market 
conditions, and helped back up an-
ecdotal reports about evolving
freight trends.

“There have been some major
changes in the volume,mix, trajecto-
ry and type of freight moving within,

into and out of Ontario,” OTA chief
David Bradley said. “This has had a
significant impact on capacity and
the balance of freight.While there is
obviously a lot of uncertainty and
concern in the industry at the pres-
ent time, there are also indications
that capacity will continue to adjust
and be brought more in-line with 
demand for transportation service.
Trucks are not going to go away;
they will remain the preferred mode
of freight transportation regardless
of what is happening in the broader
economy. Obviously, however, a
healthy trucking industry requires a
healthy economy and 2009 is shap-
ing up to be more of a challenge
than 2008.”

Other highlights include: 72% of
respondents say their access to cred-
it is tightening; 29% of fleets plan to
add more company drivers over the
next three months; and just 20% of
carriers plan to add more tractors.
For full results, contact OTA. ■■

OntarioOntario

GIVING BACK: Representatives of dozens of area groups pose for pictures as
the Fergus Truck Show divvies up the money raised during this year’s event.
Despite a slow economy, the show raised nearly $50,000 for the organizations.

Fergus Truck Show gives back
Total donations from
show now total
more than $645,000

OTA survey identifies industry trends
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TORONTO, Ont. – Ontario has 
introduced new legislation that
would ban the use of handheld 
devices such as cell phones and
GPS systems while driving.

Anyone caught violating the law
would be subject to fines of up to
$500, the province announced re-
cently. Hands-free devices, and
dash-mounted GPS systems would
be okay under the law. According
to Transport Canada, driver dis-
traction is a factor in 20% of all col-
lisions and drivers using cell
phones are four times more likely
to be involved in an accident.
Quebec, Nova Scotia and
Newfoundland already ban the use
of handheld devices while driving.

“We know these new technolo-
gies have created some tremen-
dous conveniences, but we know
something else: deep down, we all
know it is dangerous to use them
while driving,” said Transportation

Minister Jim Bradley.
The Ontario Trucking Associa-

tion (OTA) immediately asked for
clarification on the new law, to 
ensure it does not include push-
to-talk and satellite technologies
commonly used by truckers. The
association is calling on the
province to clarify the regulations
through provisions that will be
made following the bill’s passage.

“We applaud (the) move by the
Minister to ban the use of hand-
held cell phones and other distrac-
tions while driving,” said OTA
president David Bradley. “No one
knows better than truck drivers the
dangers posed by the ever increas-
ing use of these devices while driv-
ing. We see it every day as distract-
ed drivers drive erratically on the
highways we share with them.”

However, he added “At the same
time, we are pleased that the
Minister and the government have
indicated their understanding that
for commercial vehicles there are
legitimate and necessary communi-
cations issues related to the opera-
tion of their vehicles and we look
forward to addressing these with
the government in a safe and re-
sponsible manner as the regula-
tions are developed.” ■■

OntarioOntario

Driving for Profit
to return in 09
TORONTO, Ont. – The room at
the Sandman Signature Hotel
was abuzz with transportation ex-
ecutives, stakeholders and media
as the fourth and final session in
the Driving for Profit Seminar
Series got underway Oct. 21.

Mark Seymour, president of
Kriska Holdings, and Len
Anderson, partner of KPMG
Enterprise, were back for an en-
core performance after a well-re-
ceived presentation in Kingston
in August. Seymour offered up
practical solutions to make any
company better, trucking or oth-
erwise. Anderson, trusted advi-
sor to Seymour, interacted with
both him and the audience for
over an hour, offering business
advice that covered everything
from securing the right customers
to hiring staff. To see excerpts of
the Kingston presentation, watch
the Transportation Matters video
on Trucknews.com.

Other presenters included
Stephen Laskowski, senior vice-
president of the Ontario Trucking
Association. Laskowski present-
ed on the state of the transporta-
tion industry, where the industry
is heading and what the industry
needs to pay attention to.

And Hugh Loomans, president
and CEO of The Sylvite Group of
Companies, discussed alternative
fuels and green initiatives. The
dates for next year’s series have
already been selected. Year two
will begin: Feb. 3 in Cambridge,
Ont.; followed by a stop in
Toronto May 5; Hamilton Sept.
15; and returning to Toronto Nov.
3. For more information, visit
www.drivingforprofit.com or call
800- 771-8171. ■■

Ontario announces cell phone ban
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female drivers a celebratory bar-
becue and gift bags containing
various treats, including jewelry,
gloves and coffee mugs.

Other sponsors also provided
free fuel, a truck wash, and other
perks. A breast cancer survivor,
Anna Capobianco-Skipworth,
rode with Champagne for the du-
ration of the convoy, and later
spoke about her recovery.

“You could have heard a pin
drop while she was speaking,”
says Champagne. “For half an
hour she spoke about the impor-
tance of (breast cancer aware-
ness): how to prevent it; how to
deal with it if it happens; and how
to ask for help. She tells her story
in a humorous way that actually
keeps people interested.”

Sylvie Ouellette raised a total of
$1,600, the highest donation
raised by any member of the con-
voy. For her part in supporting the
convoy initiative, Ouellette drove
the lead truck.

However, considering Cham-
pagne’s extensive involvement
with the event, including soliciting
sponsors, she had one small re-
quest: to be temporary lead truck
before and after Ouellette’s turn.

“Exiting and entering the truck
stop, that’s all I wanted,” says
Champagne, a single mother of
two who lives in Gatineau, Que.,
when she’s not driving for a truck-
ing firm in Ottawa.

When the female truck drivers
arrived at the Cardinal truck stop,
it was inspirational for all in-
volved.

The convoy organizer remains
amazed at her accomplishment,
especially with putting together
such a complex event over such a
short period of time.

“I still have goose bumps,” she
says, of a scene that had drivers
greeting friends, family and spon-
sors, in true trucker fashion – by
honking their horns and rocking
their vehicles from side-to-side
non-stop for about 15 minutes.
The drivers were also very appre-
ciative of the greeting party’s trib-
ute to female truck drivers, a
scene that caused a great deal of

emotion, not only from drivers
but also from those who under-
stood the momentous event.

“Tears are coming down their
faces, because they can’t believe
what they’re seeing,” says Cham-
pagne. “They can’t believe they
are looking at 30 females behind
the wheel, who just all came to-
gether for an amazing cause. To
me, that was the most powerful
moment of my day.”

Even Capobianco-Skipworth
cried during her drive with the
convoy, not only for this unusual
support for breast cancer re-
search, but also as a reaction to
her new friends, especially when
the horns were blasting and the
trucks were rocking. “She could

not believe the girl power be-
tween us,” says Champagne.

The dual purpose of the event,
not only for breast cancer re-
search, but also to promote gen-
der equality, was intentional, ac-
cording to Champagne. She
emphasizes that she is not only
proud to be a woman, she is also
very proud to be a truck driver –
maybe even more so. Champagne
says she chose the breast cancer
cause, because it’s a disease that
touches thousands of women
every day.

“It just made sense to have 
a cause that really relates to
women. It does touch men as well,
but mostly women.”

Champagne says she is apprecia-
tive of the support that she re-
ceived, especially the donations
and the sponsors that were so 
generous about supporting the
convoy. She plans to organize an-
other female convoy next year, but
with the help of a small committee,
and possibly on a national level.

“I just have to find 12 people
motivated like me. It would be re-
ally amazing, if in a year on the
same date, we could have a con-
voy in hopefully every province,
eventually and make it the biggest
female convoy for sure.”

For more information about this,
or future female convoys, or to
watch a video of the event, refer to
www.convoyforacure.com. ■■
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Keynote speaker draws laughs and tears
■ Continued from page 1

GIRL POWER: The convoy sets out en-route to a celebration at the 730 Truck
Stop in Cardinal, Ont. Photo by Joanne Ritchie
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TORONTO, Ont. – The Ontario
government is making $15 million
available for the purchase of envi-
ronmentally-friendly commercial
vehicles, including hybrids.The four-
year program was announced Oct.
30 and will cover hybrid and alterna-
tive fuel commercial vehicles.

Under the plan, Ontario trucking
companies will also be able to apply
for grants towards the purchase of
anti-idling devices such as auxiliary
power units (APUs) or in-cab
heaters. Companies will have to 
collect data on the fuel savings from
the green technologies as part of a
longer-term effort to reduce GHG
emissions.

The province said it hopes the
fuel-saving data collected through
the program will serve as an incen-
tive for other fleets to adopt envi-
ronmentally-friendly technologies.

Applications for the grants will be
available Nov.28.The funding is also
available retroactively, for purchases
dating back to August 2007, the
launch date of the McGuinty gov-
ernment’s Go Green Action Plan
which includes ambitious targets for
greenhouse gas reductions by the
freight transportation sector, the
province announced.

“Our Green Commercial Vehicle
Program could take up to 40,000
tonnes of greenhouse gas emissions
out of our air every year.Helping big
and small companies to operate
greener, more fuel-efficient vehicles
will help us all breathe a little easi-
er,” said Transport Minister Jim
Bradley.

Reducing greenhouse gas emis-
sions by 40,000 tonnes is equivalent
to taking about 8,000 cars off the
road each year, according to MTO.

“Helping businesses make the
switch to fuel-efficient trucks 
will put Ontario companies at 
the forefront of green innova-
tion and reduce pollution,” added
Environment Minister John
Gerretsen.

The Ontario Trucking Association
is calling the program “a good first
step that is consistent with the indus-
try’s enviroTruck initiative.”

The OTA has been working with
the province for the past year in 
developing the program.

“The current economic times
make it tough for the industry to

Ontario offering incentives for
hybrids, anti-idling systems

Continued on page 22 ■

HELP AT LAST: The Ontario government will help offset the high purchase price
of hybrid trucks and anti-idling systems through a new grant program.
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Hydraco Industries Ltd.
abcdefgiljk
Medicine Hat, AB, 403-526-2244
GlasvanTrailers Inc.
abcdilk
Mississauga, ON, 905-625-8441
GlasvanTrailers Inc.
abcefghiljk
Mississauga, ON, 905-625-8441
Fleet PartnerTruck &Trailer Center
abcdefghiljk
Moncton, NB, 506-383-1212
Les Ateliers
de réparation B & R ltée
acdefgijk
Mont-Laurier, QC, 819-623-2457
CVL Montmagny inc.
abcdefghiljk
Montmagny, QC, 418-248-0612
Ressorts Montréal-Nord ltée
abcdik
Montréal, QC, 514-643-1121
Ressorts Universel inc.
abcdef
Montréal, QC, 514-648-0820
Tim'sTruck & Equipment
Service Inc.
cdefghiljk
Napanee, ON, 613-354-8467
Pioneer Spring & Alignment Ltd.
abcdefghijk
New Liskeard, ON, 705-647-8707

K.I.D.Truck &Trailer Service
abcdefghiljk
Oakville, ON, 905-842-2942
OttawaTrailer Repair Inc.
abcdefgiljk
Ottawa, ON, 613-741-0878
Peace Truck & Trailer Ltd.
abcdefghijk
Peace River, AB, 780-624-8655
Drolet Ressorts inc.
abcdegiljk
Québec, QC, 418-687-5222
Edgar Blondeau inc.
abcdegik
Québec, QC, 418-651-6880
Suspension Illimitée inc.
abcfik
Québec, QC, 418-681-2226
The Real McCoy Service Centres
abcdeghi
Red Deer, AB, 403-343-8771
A-Line Frame
& Alignment Services Ltd.
abcdefik
Saskatoon, SK, 306-931-6612
Kal Tire Sedgewick
abcdefgilk
Sedgewick, AB, 780-384-3665
Garage Alain Bernier
abcdefgljk
Senneterre, QC, 819-737-4275
Smithers Parts and
Service (2005) Ltd.
abcdefgiljk
Smithers, BC, 250-847-4287
Mécanique Générale MPC
Rive-Sud inc.
abcdefghiljk
Sorel-Tracy, QC, 450-742-2764
Garage Benoit Trudeau
acdefgiljk
St-André-Avelin, QC, 819-983-1260

L.C.D. Entreprise ltée
abcdegiljk
St-Jacques, NB, 506-736-6310
Ressorts Mirabel inc.
abcde
St-Janvier, QC, 450-434-4111
St-Laurent Suspensions inc.
abcdf
St-Laurent, QC, 514-336-1910
Ressorts d’auto et camion Rock inc.
abcdfgik
St-Romuald, QC, 418-834-1010
SudburyTruck &Trailer Centre Inc.
abcdefghijk
Sudbury, ON, 705-673-3613
PartcoTruck Parts & Service
abcdefghiljk
Sundre, AB, 403-638-3414
McGibbon Diesel Ltd.
acdefghiljk
Sussex, NB, 506-433-4814
Oldtime Truck Wrenching Ltd.
acdefgijk
Topley, BC, 250-696-3222
Boudreau Développement 2000 ltée
abcdefgiljk
Tracadie-Sheila, NB, 506-394-2000
Mobile Mechanical Services
acdefghiljk
Verner, ON, 705-594-1319
Agri-Manic inc.
acdefgijk
Victoriaville, QC, 819-751-0099
GlasvanTrailers Inc.
abcdeilk
Whitby, ON, 905-430-1262

Offer valid from November 15 to December 31, 2008.
* Mail-in-rebate: $15 per battery to a maximum of $60 per vehicle. This promotion is offered exclusively at participating TruckPro service centres. 

Labour not included.

Receive up to
when you purchase
HD PLUS batteries

$60*

and have them installed at TruckPro. Purchase and have installed 1 TRICO Exact Fit
wiper blade at TruckPro and get a

25% discount on the
second wiper blade.

6320 TruckPro - Promo HDPlus-Trico - TruckNews HR.pdf   05/11/08   18:03:26
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make capital investments,” says
OTA president, David Bradley.

“Through the Canadian Trucking
Alliance’s enviroTruck program, we
have been calling upon both the fed-
eral and provincial governments to
provide incentives to accelerate the
penetration of proven fuel-saving
technologies and devices into the
marketplace. While the Green
Commercial Vehicle Program is
modest in terms of the overall grants
available to the industry, it is a good
start and something we can build
upon.While we have yet to see all of
the details, we think MTO is taking
the right approach.”

OTA estimates that APU technol-
ogy can reduce idling by up to 90%
and save up to 7,200 litres of diesel
fuel per year for a typical tractor-
trailer configuration.

However, the purchase price of
the technology is expensive, averag-
ing from $8,000 to $10,000 per unit.

OTA says that a previous federal
APU rebate program (which ran
from August 2003 to March 2006)
showed that these sorts of incentive
programs can work.

Under that program, the federal
government invested less than $6
million in APU rebates of up to 20%
of the purchase price.

In return, the industry invested
about $30 million, representing the
purchase of over 13,000 auxiliary
heating/cooling systems.

According to Natural Resources
Canada, this contributed to average
reductions in idling of 2,200 hours
from each of the trucks equipped
with the devices, translating into 
annual emission reductions of over
185,000 tonnes of greenhouse gases
as well as over 45 million grams of
particulate matter and almost five
billion grams of nitrogen oxide – the
two major precursors of smog.

OTA continues to pursue other el-
ements of the enviroTruck initiative
– weight allowances for wide-base
single tires that are equivalent to
conventional duals, an accommoda-
tion in the dimensional regulations
for tractor and trailer aerodynamic
enhancements, and longer combina-
tion vehicles.

“There is a lot the trucking indus-
try can and is doing to reduce its 
carbon footprint,” says Bradley.

“Our economic goals are more
aligned with society’s environmental
goals than ever before so we wel-
come cooperative initiatives with
government.”

Also tipping its hat to the Ontario
government’s plan is Eaton
Corporation, a manufacturer of 
hybrid-electric power systems.

“Ontario is to be commended for
their commitment to deploy hybrid
vehicle technologies that will signifi-
cantly reduce fuel consumption and
emissions; both particulate matter
and NOx emissions. Fleets stand to
compound these benefits with the
cost saving advantages that hybrid
vehicles can provide by displacing
fuel usage when operating these 
hybrid trucks,” said Christopher D.
Hess, manager of public affairs for
Eaton.“The incentives program is a
win-win for the environment and for
fleets by significantly reducing their
operational costs.” ■■

@ARTICLECATEGORY:860;9

■ Continued from page 21

$15 million available through program
OntarioOntario

Coming
soon!
Coming
soon!

WOWTRUCKS – Canada 2008
A photographic collection of
Canadian show trucks from the
2008 show’n’shine circuit.

– For advanced ordering, visit
www.wowtrucks.com

www.yetisnowremover.com
1-877-347-5521

Patent Pending

Radiators Inc.

905-487-1209 • 1-877-950-0099
MON.-FRI.: 8 AM-7 PM • SAT.: 8 AM-3 PM

After hours call: 905-487-1209

110 Rutherford Rd. S., Bay #7, Brampton, ON L6W 3J5

4 HR. DRIVE-IN SERVICE

FOR MOST TRUCKS!

WE SHIP ACROSS
ONTARIO

Service & Repair For All Truck & Industrial
Radiators & Charge Air Coolers

Open 6 Days
A Week!
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Do you feel it? You may not (yet) 
as the weight of the world seems to
be on trucking’s shoulders already,
but there’s something else clinging
to your back: a target. Canada
Revenue Agency (CRA) has deter-
mined that the trucking industry
should get more scrutiny from audi-
tors this year. I questioned an audit
supervisor recently and she said the
industry is on the hot seat.

When the CRA focuses on a spe-
cific industry or group, it’s called a
special project audit. Unfortunately,
trucking has a history of non-com-
pliance and mistakes. If you’re a
small fleet or owner/operator,
there’s a good chance a CRA audi-
tor one day will set his sights on you.
When he does, you want to be bul-
letproof.

Audit types

If you’ve ever received a letter from
CRA asking for information to sup-
port an item on your tax return,con-
gratulations. You’ve been audited.
This is called a desk audit. Open the
envelope, read the letter, have your
accountant review it, and respond
before the deadline.

The second category is the field
audit, where you’re asked for your
full accounting records. In some cas-
es, an auditor may want to meet in
person. Always involve your ac-
countant as the first step in respond-
ing to a field audit.

The auditor will want to match
your carrier broker settlements or

sales journals to your bank records
and check expense receipts against
cancelled cheques and credit card
statements. He’ll look to see that
you did in fact pay for the items
you’ve claimed and that your ex-
penses are reasonable.

It’s important for the auditor to
understand what is “reasonable.”
His caseload probably includes lots
of different businesses, so don’t as-
sume that he understands trucking.
Explain what you do, where you
travel, and safety requirements, car-
rier requirements, and customer re-
quirements so he has the perspec-
tive he needs.

Grey Areas

Now begins the fun of supporting
expenses as legitimate business ex-
penses. For the CRA, there are no
grey areas here, only black, and they
will aggressively challenge these
types of expenses:

Meals: Meal claims are one 
reason CRA has been auditing
trucking operations so intently. The
requirements have changed in 
recent years and there’s still some
confusion.

As a sole proprietor, your meal
claim must be based on receipts. If
you’re claiming sole-proprietor
meal expenses based on logbooks,
here’s what the CRA’s audit letter
will say:

‘The simplified method for meals
is a CRA policy for transport em-
ployees set out in the Income Tax Act.
This way of calculating meals is not
allowable for truckers/inter-liners
that are self-employed. Self-em-
ployed individuals are allowed to
claim meals for their travels under
the Income Tax Act, but you have to
keep full records of your trips includ-
ing receipts for meals consumed and
logs recording each trip, total dis-
tance traveled and time spent away
from home.’  

Both the TL2 form and the CRA
information circular describing meal
claims are for employees only. For
years, CRA allowed the sensible ar-
gument that if employee truck driv-
ers can claim meal expenses with
the simplified method of reviewing
logbooks, then sole proprietor truck
drivers should be able to do the
same. Not any more.

The only way to claim meals with-
out receipts is to incorporate. By in-
corporating, your meal claim is safe-
ly and legitimately calculated on the
TL2 form based on your away-
from-home time recorded in your
logbook.

Again, the CRA’s position on
meal claims for sole proprietors: re-
ceipts, receipts, receipts.

Service vehicle: To fully support
your claim you must keep a record
of the total kilometres you drive in a

year (ie. your Jan. 1 and Dec. 31
odometer readings) and detail the
kilometres you drive to earn busi-
ness income. You must list the date,
destination, purpose, and the num-
ber of kilometres you drive for each
trip.What about leased service vehi-
cles? I hear it over and over: ‘I lease
my service vehicle so I can write the
whole thing off.’ Or ‘I got a pick-up
so I can write the whole thing off.’ 

Not true. You can claim 1% to
100% of your service vehicle ex-
penses if your actual business use
supports it. You must back up your
claim with details on how you used
your vehicle for the business.

Expenses at home: Home phone,
cell phone,satellite radio,uniforms –
you can deduct these expenses or a
percentage thereof only if they were
incurred to earn income. You must
be able to show that you spent the
money as part of your business oper-
ations.

An experienced tax advisor special-
izing in trucking can show you how
to substantiate these and other de-
ductions so they’re not denied. No
one likes the feeling of a target on
his back. But it’s much less of a con-
cern when that target is taped to a
Kevlar vest. ■■

– Scott Taylor is vice-president 
of TFS Group, a Waterloo, Ont.,
company that provides accounting,
fuel tax reporting, and other busi-
ness services for truck fleets and
owner/operators. For information,
visit www.tfsgroup.com or call 800-
461-5970.

Tax TalkTax Talk

The bulletproof tax return
Tax
Talk
Scott
Taylor

Visit our For Business
 offer at www.sunoco.ca

SEI-08-0567
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Many drivers take better care of
their trucks than their own bodies.
Maybe we need to rearrange our
priorities?

Most of us could be accused of

taking our health more or less for
granted. We work a little too hard
and probably don’t get as much
sleep as we need. We eat too much
of the wrong kind of food,and gaug-

ing by the size of the T-shirts I’ve
been selling lately, it’s pretty obvi-
ous that we don’t get as much exer-
cise as we should.

I say we, because I’m as guilty as
any of you. I work into the wee
hours of the morning, then get up to
join the rest of the world for the

start of the business day. I seldom
eat a proper breakfast, and I cer-
tainly don’t exercise as much as I
should. And my excuses are pretty
weak: I can’t spare the time, the gym
is closed…

So, my jeans are getting tighter,
and I often need an afternoon nap

OpinionOpinion

Preventive maintenance

www.altruck.com

Over 30 YearsOf Service!

Over 30 YearsOf Service!

®www.carriertruck.comwww.carriertruck.com

WE WANT YOUR TRADES!WE WANT YOUR TRADES!

With You For The
Long Haul

With You For The
Long Haul

SEARCH: international trucks/trucks/lonestar/customize

YOU DELIVER GOODS ... 
WE DELIVER SOLUTIONS!!

YOU DELIVER GOODS ... 
WE DELIVER SOLUTIONS!!

SEARCH: international trucks/trucks/lonestar/customize

BRANTFORD
(519) 752-5431
1-800-957-8785

Doug Hagan
Martin Fry

Marco Polillo

WOODSTOCK
(519) 539-9837
1-800-958-8785

Lawrie Muter
Luca Polillo

Wayne Gerber

LONDON
(519) 681-3500
1-800-265-6081

Ed Link
Bob Frew

WINDSOR
(519) 737-7520
1-888-956-8785

Brian Dewer

SARNIA
(519) 336-4840
1-877-336-4840
Gerry Cazabon

CAN YOU AFFORD TO RUN ANY OTHER TRUCK?CAN YOU AFFORD TO RUN ANY OTHER TRUCK?

• IT'S CONFIRMED, INTERNATIONAL® PROSTAR™ IS THE MOST FUEL EFFICIENT CLASS 8 TRUCK ON THE ROAD
In TMC Type IV tests, ProStar was, on average, 7% more fuel efficient than the leading competitor.

• OUR BIG ADVANTAGE FOR OWNERS 
Over $4,750 added to your bottom line; Best in class Aero, Classic and Advanced Classic fuel savings.**

• IT'S TIME TO PUT AN INTERNATIONAL IN YOUR FLEET
When it comes to performance and profitability, International really does put its customers MILES AHEAD.

* COVERING CENTRAL AND SOUTHERN ONTARIO
9 Locally Owned and Operated Service Locations and 2 Service Associates! 

**Fuel savings of $4,750 are based on 120,000 miles per year, 6 miles per gallon, diesel @ $4.75 per gallon, resulting from 5% more fuel efficiency.

BURLINGTON
905.681.6500

Pat Calandrella
Ken Evershed

CAMBRIDGE
519.650.1804
Joe Mitchell
Matt Kirby

HAMILTON
905.578.2211
Martin Dick
Dave Gordon

KITCHENER
519.578-0810
Dan Dalimonte

Brad Boyer

Compliant Compliant
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to help pay down some of my sleep
debt. No big deal, right? Well, I can
tell you that the older I get, the big-
ger deal it becomes. As we age, the
impact of a unhealthy lifestyle is
more likely to manifest itself in
something worse than an expanding
waistline, afternoon drowsiness, or
aches and pains that we never used
to have.

I was reminded of our relative
frailty recently when I got involved
in the Convoy for a Cure, the 
first all-woman truck convoy which,
incidentally, raised $15,000 for 
the Canadian Breast Cancer
Foundation during breast cancer
awareness month. I know many
women who have battled breast
cancer, some successfully, some not.
In fact, the day of the convoy was
the anniversary of the day my moth-
er lost her life to the disease.

I felt it was important for OBAC
to get involved in this awareness-
raising effort not only because
breast cancer is the most common
cancer among women in Canada –
men can contract breast cancer too
– but because the convoy spoke to
the need for all of us to do a better
job of looking after ourselves.

OBAC sponsored a post-convoy
speaker who shared her own story
of survival. Anna Capobianco-
Skipworth of Montreal, who en-
dured two mastectomies and lost
both her ovaries to cancer over a 13-
month period, moved the crowd to
laughter and to tears as she took us
on a journey from the discovery of a
lump, through fear, denial, hope,
and finally triumph. As a survivor,
Anna works to promote breast
health and to encourage wellness
and healthy lifestyle choices.

Anna’s story left me thinking
about all the things drivers can do to
decrease the risk of going down the
same path. The sedentary life of an
over-the-road driver is a litany of
compromises in diet and sleep rou-
tines, and some downright bad
habits.

Professional drivers are at a high-
er risk than the general population
for things like diabetes, heart dis-
ease, high blood pressure, sleep ap-
nea, and a variety of musculoskele-
tal ailments, many of which can be
traced back to the difficult and un-
healthy lifestyle that is trucking.

But like Anna’s breast cancer,and
so many other nasty diseases and
conditions, early detection greatly
increases the chances of successful
treatment and even survival.

It’s all well and good to talk of im-
proving lifestyle, but the challenges
of keeping well on the road are sig-
nificant. Don’t get me going on ade-
quate rest and exercise or improv-
ing nutrition on the road – that’s a
column in itself – just think about
regular PM medical exams.
Scheduling doctors’ appointments
around limited and unpredictable
home time is difficult, and arranging
medical visits on the road is almost
impossible.

Which is why I love Bob Lodge,
owner of the 730 Truck Stop in
Cardinal, Ont. Thanks to his lobby-

ing efforts and an arrangement with
a Community and Primary Health
Care team out of nearby Brockville,
an RV full of medical expertise sets
up shop in his parking lot once a
month to dole out medical help and
advice to visiting truckers.

The mobile health unit, which is
the only one I know of in Canada,
offers basic check-ups that could de-
tect early signs of high blood pres-
sure and diabetes. The clinic also
does immunization and blood work
and dispenses prescriptions, if nec-
essary. The unit has been in opera-
tion for about a year and has recent-
ly extended its service to include
evening visits.

South of the border, long-time
truckers’ health advocate Dr. John
McElligott and his supporters
founded the Professional Drivers
Medical Depot (PDMD) and
opened the first clinic in Knoxville,
Tenn. almost two years ago. There
are now a half-dozen PDMD facili-
ties at truck stops in the US with
plans to build a nationwide network

of walk-in health care facilities
geared to meet the needs of profes-
sional drivers on the road.

What trucking needs is more
folks like Bob Lodge and Dr. John,
and we need more truckers to start
thinking of regular medical check-
ups as the kind of insurance you
can’t live without. When was the

last time you paid a visit to your
doctor? I don’t want a confession
here, just a promise that you’ll
make it a priority. ■■

– Joanne Ritchie is executive director
of OBAC. Are you ready to check it
out? E-mail her at jritchie@obac.ca
or call toll free 888-794-9990.

Voice of 
the O/O

Joanne
Ritchie

CONVOY FOR A CAUSE: Participants from the first ever all-female truck convoy
for breast cancer research gather for a photo during the festivities.

INTERNET:  www.heavytrux.com
NEW TRUCKS

KEVIN SHEEHAN
MURRAY EVANS
FRANK SAVOY

EUGENE PETRENKO
VOYTEK SPOLITAKIEWICZ

TONY BRATSCHITSCH
JOHN MURPHY (Sales Mgr.)

NEW & USED TRUCKS

Mon. – Thurs. 8:30 AM to 7 PM
Friday 8:30 AM to 6 PM
Saturday 9 AM to 2 PM

■■ Sales✓
FREE DELIVERY

Mon. – Fri. 7:00 AM to 1 AM
Saturday 8:00 AM to 3:00 PM

■■ Parts✓
24 HOUR EMERGENCY

Mon. – Fri. 7:00 AM to 1 AM
Saturday 8:00 AM to 3:00 PM

■■ Service✓

USED TRUCKS
DENNIS SHEEHAN

(Used Truck Mgr.)

ADAM CZIRAKI • PAUL REPAR
MIKE MURPHY

email: sales@sheehanstruck.com

WE BUY TRUCKS!
EUGENE PETRENKO SPEAKS RUSSIAN, POLISH & UKRAINIAN

VOYTEK SPOLITAKIEWICZ SPEAKS POLISH

Factory Licensed Technicians • 26 Bays • Fast Lube Pit • Alignment Rack • Emission Testing

OVER 50 - 1995-2008 USED VOLVO FLATTOPS, MIDROOFS 
AND CONDOS Cummins, Detroit & Volvo Power,

O/O & Fleet Specs. From $5,950.

SEVERAL 1999-2005 INTERNATIONAL 9200i, 9400i and
9900i, 51" and 72" PROSLEEPERS

Cat, Cummins and Detroit power 370-525 HP, Jakes,
10, 13, 15, 18 spds. and Auto’s, low mile, clean trucks.

Call for details, some available in Heavy Specs.

SEVERAL 2003-2006 W-STAR’S 4964FX, EX and LOW MAX’s
64" and 76" Hirise sleepers, 430-515 HP Cat C-15 and Detroit SER 60,

Jake, 13 spds, 40 rears (some with full lockers) air ride, loaded owner op
specs, some with brand new drop-in engines and some with fresh inframes.

Also available in heavy spec's. Call for details.

OVER 20 1992-2006 STRAIGHT TRUCKS, F/LINER, 
INTERNATIONAL, GMC, HINO, FORD & STERLING

Cab and chassis or 16-30 ft. van bodies and flat decks, auto or std.
trans., hydraulic or air brakes, single axles and tandems.

Call for details.

(14) 2005 VOLVO VNL64T-630’s
w/61" mid roof sleepers, 450 HP Cummins ISX, Jake, 10 spd.,

40 rears, air ride,A/C, alum. wheels, full fairings, most with warranty,
from 623,000 km-828,000 km’s. From $38,500 to $39,950. Ea.

1999-2005 FREIGHTLINER COLUMBIA, CENTURY and FLD’s
with 58-70" mid roofs and condo’s, Cat, Cummins and Detroit power,

10, 13 & 18 spds., and Auto’s,
Call for complete details.

OVER 130 CLEAN USED TRUCKS!

4320 HARVESTER RD., BURLINGTON, ONTARIO

VOLVO VHD TRIAXLES
WITH DUMP BODIES

• 465 H.P.
• 18 Speed
• 20 & 46 Axles
• HN suspension
• Heavy double frame

• All aluminum wheels
• Loaded with options
• 201⁄2' High tensile Bibeau

box, heated air tarp,
air gate

* GMC *
MEDIUM DUTY

TOPKICK
• C4500
• C5500 
• C6500
• C7500 
• C8500

W-SERIES
• W3500
• W4500
• W5500

SHEEHAN’S
TRUCK CENTRE INC.

SHEEHAN’S
TRUCK CENTRE INC.

905-632-0300
1-800-254-2859
905-632-0300

Fax: 905-632-4557

Accredited Test Facility
*An official mark of the Province

of Ontario used under licence

*
MEDIUM

DUTY

SHEEHAN’S LEASING LTD.
SHORT TERM & 

LONG TERM LEASES 
ON  VOLVO DAYCABS AND

SLEEPER CABS

SHEEHAN’S LEASING LTD.
SHORT TERM & 

LONG TERM LEASES 
ON  VOLVO DAYCABS AND

SLEEPER CABS

VOLVO VHD TRIAXLES
WITH DUMP BODIES

GREAT
SELECTION

OF 2009
MODEL YEAR

VOLVO
TRACTORS!

GREAT
SELECTION

OF 2009
MODEL YEAR

VOLVO
TRACTORS!

WE HAVE MORE USED VOLVO’S THAN ANYONE!

LARGE INVENTORY OF 
VN MODEL TRACTORS

WE HAVE MORE USED VOLVO’S THAN ANYONE!

LARGE INVENTORY OF 
VN MODEL TRACTORS

Cummins and Volvo Power
Many Colours To Choose From.

OVER 130 CLEAN USED TRUCKS!

pg 25 tn dec v3  11/6/08  3:49 PM  Page 25

mailto:jritchie@obac.ca
http://www.heavytrux.com
mailto:sales@sheehanstruck.com


December 2008Page 26 TRUCK NEWS

It’s probably safe to suggest that
most fleet managers measure
their success against a series of fi-
nancial benchmarks. Unless they
tracked any changes to income
and freight volumes, it would be
impossible to determine whether
the business was growing or
shrinking at any given time.

The number and severity of col-
lisions should be tracked in the
same manner.

By using a history of collisions
to establish a series of related
benchmarks, fleets can put them-
selves in a position to measure the
effectiveness of any proactive
safety initiatives. The information
can even be used to predict the
cost of future losses.

The importance of establishing
these reference points cannot be
over-stated.

After all, it is impossible to
measure any progress without un-

derstanding where you began.
Each operation should base its

benchmarks on factors that reflect
the related business. Most over-
the-road fleets, for example, will
compare crash frequency per mil-
lion miles travelled.

In contrast, urban fleets may
want to measure their exposure
by comparing crash frequency per
power unit.

The important thing is to estab-
lish a benchmark that will not be
affected by any changes in the size
of the fleet. (An overall shift in
the number or severity of colli-
sions could simply reflect a

change in the number of power
units).

Once these numbers are estab-
lished, meanwhile, fleet managers
will likely recognize some trends.

In general, about 30% of all
crashes involve the high-cost inci-
dents that lead to the most in-
juries and fatalities.

Head-on collisions, the T-bon-
ing of vehicles, and collisions with
pedestrians, cyclists or the rear of
other trucks fall into this group.
These high-cost incidents also in-
clude rollovers, jackknife situa-
tions or a general loss of control.

The frequency of this category
of collisions is particularly impor-
tant to determine because it can
account for an astounding 75% of
collision-related financial losses.

The leading cause of truck driv-
er fatalities continues to include
impacts with the rear of another
vehicle.

In contrast, cases in which driv-
ers sideswipe other vehicles, hit
stationary objects or back their
way into a collision will account
for about 40% of all crashes.

But it is also important to 
remember that they can lead to
significant financial losses of 
their own.

A sideswiped vehicle may tend
to lead to a loss of between
$10,000 and $50,000, but it can
also lead to a million-dollar claim.

The remaining group of losses
will encompass situations that are
more challenging to control, such
as cargo claims, acts of God or a
costly collision with a moose.

Once a fleet establishes its own
benchmarks, it will be in a posi-
tion to determine the impact of
safety measures that target the
specific challenges.

Indeed, the root cause of most
crashes can certainly be ad-
dressed.

As the industry’s general expe-
rience might suggest, most issues
fall within a driver’s control.
Rear-end collisions and rollovers
are often linked to factors such as
driver fatigue. And many T-bone
incidents could be avoided if 
drivers were more aware of their
surroundings.

The use of a defensive-driving
course that embraces a system
such as Markel FACTS will en-
compass every aspect of the deci-
sion-making process that takes
place behind the wheel.

Trainers will focus on proper 
visual skills, the need to scan the
environment around a truck, and
the perception of risk.

After that has been addressed,
it is a matter of comparing
changes in the collision rates to
the individual benchmarks. That
will determine whether a safety
program is achieving its desired
effect.

The benchmarking process can
even be expanded to include any
type of loss. A fuel hauler, for ex-
ample, may also want to track the
frequency at which tanks are con-
taminated with the wrong grade
of fuel.

Information such as that can be
used to measure the effectiveness
of any programs that are designed
to reduce cargo losses.

Just remember that regardless
of the established reference
points, any ultimate objective also
needs to be realistic.

A goal of eliminating every 
collision may appear to be 
admirable, but it is better to chan-
nel your efforts into steady reduc-
tions in the overall figures that 
exist. It is all about taking a journey
– and measuring your progress
along the way. ■■

– Albert Zimbalatti is the manager
of special risks, safety and training
services for Markel Insurance
Company of Canada and has
more than 31 years experience in
providing loss control and risk
management services to the truck-
ing industry. Send your questions,
feedback and comments about this
column to info@markel.ca. Markel
Safety and Training Services, a 
division of Markel Insurance, offers
specialized courses, seminars and
consulting to fleet owners, safety
managers, trainers and drivers.

SafetySafety

Set benchmarks and measure your progress

Albert
Zimbalatti

Ask the 
Expert

The Auto and Truck Body Repair
Specialists for more than 18 Years

7405 Kimbel Street, 
Mississauga, Ontario L4T 3M6

905-671-3647 • 1-888-641-2166
FAX: 905-671-3650

• Painting  
• Fiberglass  
• 22,000 sq. ft. shop  
• 2 Downdraft Paint Booths
• Full Collision Service  
• Towing & Flat Service

Full Frame & Axle Straightening
email: coupautorepair@on.aibn.comwww.coupautobody.ca

SERVICES:
Steeles Ave. E.

Derry Rd.

Kimbel St.
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Kimbel St.Kimbel St.Drew Rd.

Derry Rd.

9665 Côte De Liesse 

Dorval, Quebec, H9P 1A3, CANADA

Tel 514-907-9394 ext. 0223

E-mail Support@zeroyourx.com

ZeroYourX is the affordable way to track your trucks, trailers, packages 
anywhere in REAL-TIME!

WorldWide GPS Tracking System
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By Eric Berard
MONTREAL, Que. – We’ve been
hearing a lot about the financial 
crisis that struck the US before the
entire world’s markets sunk as well.
At the root of the problem were
hazardous housing loans, but the
transportation industry would not
be immune as the financial crisis
evolved into a global credit crisis. Is
there any credit out there available
for trucking companies?

According to Eric Starks, presi-
dent of FTR Associates, an
American consulting firm specializ-
ing in transportation forecasting, the
answer is yes.

He made the following comment
during a teleconference call held re-
cently, when Truck News asked him
if the financial branches of the North
American truck makers would con-
tinue to have access to credit: “In
general, I think that they’ll have ac-
cess to credit. I don’t think that
they’re gonna have as much issues as
some other people. What it really
comes to is what’s the cost for them
to access that credit? (OEMs) will
be able to lend to people who need

pieces of equipment but it might not
be at the most desirable rate. I don’t
think it’s a significant issue for these
guys to access capital.”

The question was worth asking,
because one of the main problems
with the current credit crunch is that
banks are reluctant to lend money to
each other. And, in many aspects,
companies such as Volvo Financial
Services, Mack Financial Services,
Paccar Financial, Navistar Financial
or Daimler Truck Financial are very
similar to banks,as their main source
of revenue and profit is the interest
on the loans they provide to their
customers.

But to lend money, you need to
have access to it. Yet, a question re-
mains – are there any new truck pur-
chases to finance out there with car-
riers struggling with low freight
volumes? Yes, but not a lot.

Freight volume:
worst since 1992

During the same conference call,
Noel Perry, managing director and
senior consultant, FTR Associates,

EconomyEconomy

Cash or credit?
The good news is that OEMs’ financial
branches have good access to credit.
The bad news is that this credit is likely
to get more expensive.

Continued on page 28 ■

1-800-224-8338
VISIT OUR WEBSITE:

www.tatrotrucks.com
E-MAIL: sales@tatrotrucks.com

CHATHAM 519-354-4352
Ross Babula

Res: 519-692-5001
Cell: 519-436-7631

Don Dame
Res: 519-965-5517
Cell: 519-687-6565

7744 SEVENTH LINE W. @ BLOOMFIELD RD. EXIT #81 - OFF HWY. 401

2004 MACK VISION, 460 HP, 18 Speed, 14 and 46’s,
64" Mid Roof Sleeper.

STK#Y08459

1999-2001 FLD120 DAYCABS, 12.7 Detroit, 
10 Speed.

STK#Y08546

1996-98 KW T800, Cat or Cummins Power to
Choose From, 13 & 18 Speeds. Call For More Info.

STK#KW-T8

1999 KENWORTH W900L, Cat 3406B, 475/490 HP,
10 Speed, Air Ride, 72" Aerocab Sleeper.

STK #Y08178

$31,500.$31,500.

2005 FREIGHTLINER COLUMBIA, Detroit 14L,
455/515 HP, 10 Speed, Air Ride, Aluminum Wheels,

70" Condo Sleeper, Jake. STK#Y08029

2005 VOLVO DAYCAB, 435 HP, 10 Speed, Air Ride,
168" Wheelbase. 

STK#Y08322

3 Units3 Units $22,500.$22,500.

2 Units2 Units Lease
Specials
Lease

Specials

EQUIPMENT
SALES  LTD.

The USED TRUCK
NETWORK

2 Units2 Units $34,500.$34,500.

18 Speed
46 Rears
18 Speed
46 Rears

Canadian Industrial &
Truck Radiators Inc.

Call Travis

416-679-0053 
1-866-817-0053

4 Hour Drive-In Service (most 
models)

Industrial Radiators
Heavy Truck Radiators
Charge Air Coolers
A/C Condensers
Diesel Fuel Tank Repair

2115 Codlin Cres., Etobicoke, ON  M9W 5K7

MON-FRI 8-7  
SAT 8-3

Sunday by appointment only

SAME DAY 
SERVICESERVICE

PICK-UP & 
DELIVERY
PICK-UP & 
DELIVERY CROSS 

CANADA 
SHIPPING

CROSS 
CANADA 
SHIPPING

SAME DAY 
SERVICE

SAME DAY 
SERVICE

$3,000-$10,000
SAVINGS ON IN STOCK TRUCKS

Due to Canadian Dollar!
CALL OUR BRANCHES.

www.kwtoronto.com

LONDON
(519) 690-1511

BOWMANVILLE

(905) 697-9022

KITCHENER

(519) 742-4488

CONCORD

(905) 695-0740

MISSISSAUGA

(905-625-5000

SUDBURY

(705) 688-1700

BARRIE

(705) 431-4949

HAMILTON

(905) 662-7200

KENWORTH
TRUCK CENTRES OF ONTARIO

THE TRUCK STOPS HERE! ™

1-800-401-9138
Fax: 1-888-795-2258

info@statesideconsulting.com

Starting Your Own
Trucking Business?

Start with Stateside!
In only 17 business days we can 

turn your dream into reality.
WE GUARANTEE IT!

With over 30 years experience in the Transportation & Insurance Industry!

6705 Tomken Rd., Suite 219
Mississauga, ON L5T 2J6Wayne Noftle

Call for a FREE consultation

We will provide all the original documents that must be kept in your vehicle 
to guarantee full Legal Compliance with FMCSA, USDOT, & MTO.

Stateside is Canada’s Only “ONE STOP SHOPTM” For Truckers!

www.statesideconsulting.com

■ U.S. & CANADIAN AUTHORITIES 
(Full Compliance throughout 
North America)

■ ACE PROCESSING CENTRE
(24/7 & Lightning Fast)

■ C-TPAT 
(If you don't join you’ll be left behind!!)

■ INCORPORATIONS 
(No fees when applying for Full Authorities)

■ IRP & IFTA REGISTRATION
(Usually within 1 day)

■ FDA – FEDERAL DRUG ADMIN.
(Immediate registration)

■ BONDED CARRIER STATUS 
(Canada, U.S. & Post Audit) 

■ R-PERMITS – DIVISIBLE LOADS
(Gross 117,000 lbs.in New York State)

■ FACTORING
(No Set Up Fees & No Recourse)

■ FUEL TAX & LOG BOOK AUDITING
(Includes NY, KY, NM & OR Road Tax)
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said that he forecasts 2009 to be the
worst year since 1992 in terms of
freight demand, underlining that
profit margins were down for three
consecutive years in the trucking

industry.
On the other hand,his partner Jon

Starks, transportation analyst, truck,
trailer and rail equipment market,
thinks that most large fleets are gen-
erally very well-managed and that

aging truck fleets will have a huge
impact on new equipment demand.

“The small guys will be dispropor-
tionately impacted. Cash flow and
asset purchases will be more difficult
as credit lines become stricter, be-
come smaller or simply not avail-
able. Larger fleets on the other hand
will continue to have access to capi-

tal, though for them it may cost
more to get less,” he said.

FTR Associates president, Eric
Starks, thinks that 2009 will be a
tough year for truck dealers.

“You buy a truck, a trailer or a rail
car for one reason:because you have
freight to move. If you don’t have
freight to move, you don’t buy the

EconomyEconomy

Fleets struggle to access credit
■ Continued from page 27

PEERLESS PRODUCTS WITH
THE TREMCAR DIFFERENCE
PEERLESS PRODUCTS WITH
THE TREMCAR DIFFERENCE

FOR SALES & LEASING
PLEASE CONTACT:

JUNE FISCHER
(519) 751-6317

FAX: 905-549-4252
email: biker.b@sympatico.ca

FOR SALES & LEASING
PLEASE CONTACT:

JUNE FISCHER
(519) 751-6317

FAX: 905-549-4252
email: biker.b@sympatico.ca

HEAD OFFICE
TREMCAR INC.
(800) 363-2158

790 MONTRICHARD AVENUE, ST.
JEAN-SUR-RICHELIEU, QC J2X 5G4

HEAD OFFICE
TREMCAR INC.
(800) 363-2158

790 MONTRICHARD AVENUE, ST.
JEAN-SUR-RICHELIEU, QC J2X 5G4

VISIT OUR WEBSITE:
www.tremcar.ca
VISIT OUR WEBSITE:

www.tremcar.ca

NEW PETROLEUM B-TRAINNEW PETROLEUM B-TRAIN

STOCK!STOCK!

UNIT P1047 – 1992 HUTCHINSON
TC-306, aluminum, 61,000 litres, 6 compartments, bottom load,
vapour recovery, skully, openable adaptors, 5 axle, Reyco Spring,
Petroleum B-Train, new safety and barrel tests. Available Now!

UNIT ND1100 – 
2008 TREMCAR

2800 cu. ft., Aluminum,
6 Hoppers, One Compartment,
4 Manholes, top and bottom air,

Intraax Susp., Pneumatic Vacuum
for Dry Bulk, SPIF Quad Axle.
Call for your quote today!

UNIT P1068 – 1994 REMTEC
Insulated, 45,000 litres, one compartment, w/baffles, air ride

quad, first axle lifts, Hot product tank. Current Safety.
Available Now! Price: $36,000.

UNIT P1055 – 1989 HUTCHINSON
MC-306,Aluminum, 50,000 litres, 4 compartments, bottom load,

vapour recovery, skully, 72" Reyco spring w/99" air lift ahead.
Price: $30,000.

UNIT 6744 – 2008 TREMCAR
DOT-407, one compartment, stainless, insulated,
Intransit heat, air ride, Hendrickson suspension,

SPIF, quad axle tank trailer.

UNIT P1104 – 1984  MACK
Truck refurbished in ’04, 250 HP w/5 speed transmission, single
axle w/pusher, 2600 IG, 2 compartments, aluminum, Dependable

tank w/4" rear discharge c/w hoist & pump.
Last Safety: May 08. Unit is in Great Shape $24,000.

QTY. 3 IN TORONTO!
QTY. 3 IN TORONTO!

UNIT DB1079 – 1980 FRUEHAUF
1525 cu/ft., aluminum, 3 hoppers, 3 manholes, 5" lines and 

product valves, spring ride tandem axle, dry bulk tank trailers.
Call for pricing.

UNIT S1074 – 1985 RIEXINGER
Stainless, insulated, Sanitary, 23,500 Litres, 2 compartments,
plumbed to rear in large cabinet, spring ride, tandem axle, tank

trailer. Good Cheap Water Tank!  Price: $16,000.

UNIT 6404 – 2007 TREMCAR
38,000 Litres, sanitary, stainless, insulated, one compartment,

CIP Wash System, Intraax Suspension, Plumbed to rear to 
3" discharge,Transport, SPIF quad axle.

For Purchase or For Lease.

UNIT P1108 – 2000 BRENNER
7200 USG, steel barrel, insulated, alum. skin, 1 comp’t,
baffles, air ride, tandem axle Hot Product Tank Trailer.

No BL, VR or heat coils.

UNIT S1079
Various used tandems in stock. Stainless, Insulated,

Sanitary, 26,000 litres, CIP, plumbed to rear in large cabinet.
Tandem axle tank trailers.

CALL FOR YOUR QUOTE TODAY!

UNIT P1102 – 1993 WESTANK
TC-306 aluminum, 60,000 Litres, 7 compartments, bottom load,
vapour recovery, skully, air internals, openable adaptors, 5 axle

spring ride, Petroleum B-Train, new safety and barrel tests.
Available Now!

QTY. 4 JANUARY!QTY. 4 JANUARY!

UNIT S1096 – 1994 KROHNERT
MC-307, Stainless, Insulated, 7200 USG, One compartment,

3" to rear, Spring suspension, Tandem axle tank trailers.
For Purchase or Lease.

QTY. 3 LEFT!QTY. 3 LEFT!

UNIT 6054 – 2007 TREMCAR
34,000 Litre, 2 Comp’t, FPU c/w pump / motor.

• Transport Canada TC 406 Specifications in Accordance with
C.S.A. Standard B620-2003 Highway Tanks and Portable Tanks
for the transportation of dangerous goods.

• ASME “U” Stamp quality control standards  
• Federal Motor Vehicle Safety Standards
• Provincial Highway Weight Regulations

QTY. 1 – OCTOBER

IN TORONTOIN TORONTO

QTY. 1 – OCTOBER ASPHALT/
BUNKER/

ETHANOL TANKS 
ARE AVAILABLE NOW!!!

Call for details.

2008 HUTCHINSON
63,000 litres, aluminum, 6 compartments, 3 Comp’t
Pup, double heads, baffles, bottom load, vapour 
recovery, LED Lights, Hendrickson Intrax air ride 
suspension, B-train.

QTY. 1 – NOVEMBERQTY. 1 – NOVEMBER

FOR LEASE, QTY 2
FOR LEASE, QTY 2

QTY.1 – NOVEMBERQTY.1 – NOVEMBER

UNIT NP1101 – 
NEW 2008 HUTCHINSON

406 Aluminum, 57,000 litres,
6 compartments, bottom load,

openable adaptors, skully, vapour 
recovery, fall protection,

Hendrickson suspension, alum
hubs, polished rims, Petroleum

Quad Axle.

QTY. 2 IN TORONTOQTY. 2 IN TORONTO

IMPROVED AND USER FRIENDLY WEBSITE COMING SOON!IMPROVED AND USER FRIENDLY WEBSITE COMING SOON!

“ATTN: WATER HAULERS”“ATTN: WATER HAULERS”

SOLD!

For Hutchinson Service please contact: 
DAVE MATTESON at 416-661-9330 ext 147 

or DAVE FIELD ext 149

For Hutchinson Service please contact: 
DAVE MATTESON at 416-661-9330 ext 147 

or DAVE FIELD ext 149

QTY. 4QTY. 4

pg 27-30 tn dec v3  11/7/08  2:52 PM  Page 28

mailto:b@sympatico.ca
mailto:b@sympatico.ca
http://www.tremcar.ca
http://www.tremcar.ca


TRUCK NEWS Page 29December 2008

equipment, it’s pretty much that
easy.”

On a more optimistic note, he
added: “But the upside is that if the
recession is not too long, some fleets
might do some pre-buy in 2009 to
avoid EPA2010. But it’s gonna be
tough to do so because of the credit
environment.”He concluded by say-
ing: “There are good years to come.
If people can get through this time,
then they can make good money 
beyond 2010.”

OTA survey confirms 
US trends

It’s important to remember that
FTR Associates is an American
company and that it prepares its
forecasts from a US perspective.
That being said, a recent survey con-
ducted by the Ontario Trucking
Association (OTA) – among 90 car-
riers of all sizes, from 10 or less pow-
er units to more than 250 – seems to
confirm that Canada’s trucking in-
dustry is living a very similar reality.
The survey – for the entire results,
contact OTA at www.ontruck.org –
indicates that 24% of respondents
are generally optimistic, 34% are
pessimistic and 41% are unsure
about the economical environment.
The good news is that 90% of them
say that their customers are paying a
reasonable fuel surcharge.

Sixteen per cent of the surveyed
carriers think that over the next six
months, freight volumes southbound
will improve, while 26% think the
same way about northbound US
freight. The more pessimistic carri-
ers feel that these volumes will de-
crease by 52% and 28% respective-
ly. Back to equipment buying (and
financing), 20% say they plan to buy
more tractors in the next three
months, 21% of them also want to
increase the number of trailers in
their fleet within the same period.
But it might not be easy, as 72% say
they feel that credit is tightening.

Access to capital

When speaking to companies such
as Volvo Financial Services, Mack
Financial Services, Paccar Financial,
Navistar Financial or Daimler Truck
Financial, one notices that some of
them are walking on eggshells when
discussing the credit crisis’ impacts
on their own operations.

And it’s quite understandable as,
like in all markets, consumer confi-
dence is key.

When Truck News asked if credit
availability was an issue for Paccar

Financial, Robin Easton, Paccar
treasurer and spokesman replied:
“Paccar’s excellent AA-credit rating
helps the financial services business
to consistently access the capital
markets for its funding needs.”

Commenting on the situation on
behalf of Volvo Financial Services,
Jim McNamara told us that “In 
general, obtaining financing to pur-
chase trucks has been a challenge
for some customers,particularly new
businesses.

“But Volvo Trucks is still in a posi-
tion to offer financing to customers
with strong credit profiles through
our captive finance arm, Volvo
Financial Services.And our offerings
in this regard are comprehensive
and competitive. Volvo Financial
Services’ finance policies are compa-
rable for the US and Canadian mar-
kets. It maintains a consistent ap-
proach to lending and leasing
throughout a business cycle which
allows VFS to remain active during
the current period.Also VFS’s rates
are comparable to other lending
sources in the Canadian market.”

McNamara added that “VFS does
not take unwarranted risks to foster
sales, and it remains in a position to
offer financing to customers with
strong credit profiles. As always,
Volvo Financial Services continues
to exercise due diligence throughout
its US and Canadian financing 
operations.”

Yet,Volvo’s sister company,Mack,
has been very aggressive on the fi-
nancing front and “sales fostering,”
announcing three different packages
from Mack Financial Services to 
incite US customers to buy or lease
Mack trucks through its in-house 
financial arm.

Many may not know this, but
Canadians who buy International
trucks get financing through GE
Capital.But south of the border,cus-
tomers are taken care of by Navistar
Financial, whose vice-president,
CFO and treasurer Bill
McMenamin, said about GE’s ap-
proach in Canada: “GE has always
been very supportive of our dealers
and customers in providing the fi-
nancing to help them be successful.”
About the US market, he said
“Navistar Financial continues to
have access to capital to help finance
our dealers and customers.We have
recently completed two important
deals: the early renewal of our $800
million dealer floor plan funding fa-
cility; and the extension of our $100
million retail accounts conduit fund-

ing facility. We were able to obtain
this funding because our expertise in
the transportation industry has built
the trust of our lenders.

“We’ve been doing this for nearly
60 years, and we know our industry
inside and out.This expertise allows
us to make sound credit decisions
and to maintain the strong portfolio
performance our banks require.
That said,accessing liquidity is never
easy – nor should it be.Regardless of
market conditions,we always under-
go a rigorous due diligence process
to prove ourselves credit-worthy to
our lenders.”

Higher interest rates

Our understanding of McMenamin’s
answer to Truck News’ question is

that, yes, credit is available, but pre-
pare to pay higher interest rates. He
confirmed this.

“Yes, the cost of funding has risen
dramatically across the board. Like
all lenders, we need to achieve a
profitability threshold to ensure our
continued access to capital, and that
means pricing our rates in line with
the marketplace. So, yes, as the cost
of financing increases for all compa-
nies, we are going to need to share
some of the increase with our deal-
ers and customers.”

But the good news is that Navistar
Financial is going to offset some of
the impact.

“We are in business to help 
dealers and customers purchase

Continued on page 30 ■

Steve Thomas, Team Leader
1.800.492.4070 ext. 243

sthomas@hallmarkins.com

www.hallmarkins.com
Visit us at the

OTA CONVENTION

to view

TruckSafetyManager.com

BOOTH 304

60 YEARS LATER...STILL DOING IT!
Hallmark’s insurance experts are from the trucking industry.

Experience makes the difference – 
for your fleet & your drivers.

289 Maclean Avenue,
Hartland, New Brunswick  E7P 2K7

(506) 375-4412
Fax: (506) 375-4853

Inquire by e-mail at: pcook@valleyequipment.ca

After hours contact:
Warren: (506) 392-7120
Brian: (506) 479-0182
Jeff: (506) 391-6460

THE MARITIMES’ OLDEST AUTHORIZED UTILITY DEALER

Valley Equipment Ltd.

Check out our NEW Website & our 
complete truck & trailer inventory

www.valleyequip.ca

Sales • Parts • Service • Warranty

WHOLESALE PRICING ON USED
FLEET HIGHWAY TRUCKS!!!

All trucks sold "AS IS"

FREIGHTLINER CLASSICS
2004 – 70" Raised Roof, Mercedes 410 HP,
22.5 rubber, 10 spd., 3.90 ratio, 12 & 40 axles,
1,500,000 km (two to pick from!) $ 18,000 each

FREIGHTLINER FLD120
2000 – 70" Raised Roof, Detroit 430/500 HP,
24.5 rubber, 13 spd., 3.90 ratio, 12 & 40 axles,
1,200,000 km $15,000.

FREIGHTLINER FLD120
2000 – 70" Flat Top, Cat C12 430 HP,
24.5 rubber, 13 spd., 3.90 ratio, 12 & 40 axles,
1,000,000 km. $15,000.

PETERBILT 387
2004 – Raised Roof, Cat C15 475 HP,
24.5 rubber, 13 spd., 3.90 ratio, 12 & 40 axles,
1,200,000 km $23,000

INTERNATIONAL 9900i
2002 – 70" Raised Roof, Cat C12 430 HP,24.5 rub-
ber, 13 spd., 3.90 ratio, 12 & 40 axles, 1,200,000
km (three to pick from!) $ 17,500 each

2003 FREIGHTLINER CL120 
58" Mid-Roof Mercedes 450, 12 & 40 axles, 22.5
rubber, 13 speed, 3.73 ratio, 1,265,000 km.

$16,000.
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International trucks, and we always
consider absorbing as much as 
possible of the fees we are charged,
regardless of market conditions. But
at the same time, our lenders have
always required us to strike a 
balance between supporting sales
and maintaining profitability,” said
McMenamin.

We heard similar comments from
Steven E.Goodale,vice-president of
credit at Daimler Truck Financial.

“As the captive finance company
supporting the sales of Daimler
Trucks North America, we support
our manufacturing partners, our
dealers and our customers for the
long haul, in good times and in diffi-
cult times such as we are experienc-
ing now. Obviously, the current eco-
nomic situation affects Daimler
Truck Financial as well, but we con-
tinue to support our dealers and our
customers.”

And when asked about a potential
increase of interest rates for
Daimler Trucks’ customers, he
added that dealers and customers
should not be overly impacted.

“We need to strike a balance that
supports our dealers and customers
during this time of volatility in the
credit markets. The volatility has its
costs,but we have taken the position
not to pass on the cost of the volatil-
ity to our dealers and customers 
because we are partners for the 
long haul.”

But what about financing criteria?
Daimler Truck Financial claimed,

“We continue to buy deals that meet
our lending criteria. We have seen
more challenges with owner/opera-
tors and small fleets because of a de-
crease in revenue. We evaluate the
ability of the customer to make pay-
ments.Many lenders have exited the
owner/operator segment because of
the economy.”

On the subject of tightening the fi-
nancing criteria, especially for own-
er/operators and smaller fleets,
Navistar Financial’s spokesperson
said that it will not occur in the im-
mediate future.

“The criteria we’ve been using to
make credit decisions remains effec-
tive, as evidenced by appropriate
levels of repossessions and losses
within our portfolios. Our credit 
parameters remain about the same,
but interest rates have risen as we
have been forced to pass on our
higher borrowing costs to our end
customers.”

Underlining that Daimler Truck
Financial has been in business for
many years, Goodale offered a com-
parable answer when discussing
credit criteria.

“We look at credit-worthiness, the
ability to pay, and cash flow. There
have been no fundamental changes
in our credit positioning. We are in
the market for the long-term.”

For most companies we spoke to,
the financing strategies (interest
rates,exposure to risk,etc.) are no dif-
ferent in Canada than in the US. So,
cash or credit? If you picked credit,
prepare to pay more cash for it.■■

EconomyEconomy

Credit to become more costly
■ Continued from page 29

This Winter Buy a
ComfortPro fromComfortComfortProProPro fromfrom

Your Watching Every Cent.  
What more can you do?

...STOP IDLING!

Monitor and Charge Batteries Every Night
Warm Motor Every Night
Warm Sleeper Every Night
Provide 4000 Watts of House Current
60 Amps of Battery Charge
Cool Sleeper Every Summer Night

Carrier Transicolds ComfortPro will:

I
I�
I�
I�
I�
I

Call Reefer Sales & Service 905-795-0234
Call Atlantic Carrier 506-388-6000

1 Gallon/hr X $4/gallon X 8 hrs/night = $32/night
$160 per week ... $640 per month ... $7680 per year

All Installations in 
November and December

include:
3 year, 6000 hour 
EMCC Warranty

Serving Ontario and 

the Maritimes 

for 20 Years

   This Winter Buy a   This Winter Buy a

I CHOSE MORE THAN A JOB.
I CHOSE A CAREER.

I’m a Toromont Cat® Technician.

“Since becoming a Toromont Cat®
Technician, I’ve been trained to solve
tough problems on all kinds of equip-
ment. I’ve found a career where my
skills will always be in demand and
Toromont offers ongoing training to
help me advance.
On top of that, I’m part of an impor-
tant family that works on the best
machines and engines out there.”

Learn more about becoming a
Toromont Cat Technician by visiting
www.toromontcat.com

More than a career choice.
A choice career.
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By James Menzies
TORONTO, Ont. – Imagine being
able to predict which of your driv-
ers are going to be involved in an
accident and then intervening be-
fore it occurs. According to Markel
Insurance, a groundbreaking new
program offered by the company
allows fleets to do just that.

Rick Geller, national manager of
safety and training services with
Markel, says the company has com-
pleted two years of benchmark test-
ing that has validated the program.
One Canadian test fleet has real-
ized a savings of about three cents-
per-mile due to a reduction in crash
costs, Geller claims.

The program allows fleets to de-
termine a driver’s likeliness to be
involved in an accident, based on
his or her previous moving viola-
tions and at-fault accidents. It draws
upon extensive past research as
well as forecasts conducted by
Markel’s actuaries. Geller says in
two years of testing, Markel has de-
termined its ability to predict the
number of crashes a fleet will expe-
rience, as well as the drivers that
will be involved to be about 80%
accurate.

According to the program, a driv-
er with a reckless driving violation,
for instance, is 325% more likely to
be involved in a crash over the next
12 months than a driver with an un-
blemished record.

“That individual is virtually 
guaranteed to have a crash,” Geller
explains.

Under the High-Risk Driver
Program, fleets identify the highest-
risk drivers and then provide them
with defensive driver training to
correct the behaviour that led 
to the charge, before an accident
occurs.

“The High-Risk Driver Program
is really a revolutionary way of ad-
ministering safety in the trucking
industry,” Geller says. “Historically
in the trucking industry, nothing
happens until there’s a crash.”

Markel has developed a Crash
Likelihood Chart, which places
drivers with a past moving violation
or accident into one of three cate-
gories: Category 1 is used to 
describe the drivers most at-risk,
those convicted of a careless driving
violation; Category 2 includes a
number of less severe moving viola-
tions as well as a past accident; and
Category 3 includes violations
ranging from ‘driving too fast for
conditions’ (which increases a dri-
ver’s likelihood of being involved in
a crash by 62%) to an ‘out-of-serv-
ice violation’ (which the chart
shows only increases the chance of
being involved in a crash by 16%).

According to Markel’s research,
about 35% of drivers fall into one
of the three risk categories.

“As long as we know how many
drivers a carrier has, we can predict
the number of drivers that are go-
ing to fall into this high risk category,
the number of crashes and the types

ManagementManagement

Reducing the risk

of crashes they’re likely to be in-
volved in, the carrier’s associated
costs and the overall impact on
their bottom line,” explains Geller.

The insurer has developed a fic-
tional case study to drive home the
benefits of the program. A compa-
ny with 37 drivers would typically
have 11 that fall into one of the
three high-risk driver categories.
Based on that, 11 collisions are
forecast: seven property-only acci-
dents; three injury-related crashes;
and one involving a fatality.

Assuming an insurance de-
ductible of $5,000, the fleet is going

High-Risk Driver program allows fleets to
determine which drivers are most likely to be
involved in an accident – bbeeffoorree it happens

Continued on page 32 ■
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CASH OR 
BANK DRAFT

MONDAY TO FRIDAY 8 A.M.-5 P.M.
CLOSED SATURDAY & SUNDAY

1248 McAdoo’s Lane 
R.R.1 Glenburnie (Kingston) ON  K0H 1S0

CREDIT CARD PURCHASES ARE 
SUBJECT TO A 3% PRICE INCREASE

(613) 546-0431 
Fax: (613) 546-4206 

E-Mail: james@morgan-diesel.com

www.morgan-diesel.com

WE BUY TRUCKS
Ask for JAMES or RON

Merry
to All!

Closed December 19 at Noon
Opening January 5 at 8:00 am

Christmas Holidays:

Happy New Year 
Christmas MerryChristmas 

&
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to pay $55,000 in deductibles alone
– not including all the related costs.
With a profit margin of 3%, that
fleet would need to generate more
than $1.8 million in revenue to off-
set the costs. (And that is to say
nothing of the life lost in the acci-
dent involving a fatality). While it
may be a fictional example, Geller
says the most the model has ever
been out compared to real-life case
studies is 6%.

So where does a fleet begin?
Geller says in the fictional case

study, “There are three guys you’ve
got to get in front of right away,” re-
ferring to the drivers in categories
one and two.

“Any driver who falls into those
top two categories really needs a
hands-on defensive driving course,
something where there’s an over-
the-road component,” he insists.
“Very often what you’re talking
about here is simply a bad habit
that’s crept into somebody’s driv-
ing. But that little bad habit that got
them that speeding ticket in a re-
stricted speed zone has increased
their likelihood of a crash by 35%.”

Now that Markel is confident its
High-Risk Driver Program delivers
a payback for its customers, it 
is rolling out the program to the 
industry.

There’s a cost to join, as Markel
plans to train a fleet’s safety reps
on how to administer the program
themselves.

Markel also offers its own
FACTS defensive driving course
across the country for drivers that
are identified as “high-risk.”

For more on the program, contact
Markel at 888-MARKEL-1 or visit
www.markel.ca. ■■
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ManagementManagement

A proactive
approach
■ Continued from page 31

High-Risk? Who, me?
What exactly constitutes a high-
risk driver? According to Rick
Geller,national manager of safety
and training services with Markel
Insurance, “The way we define a
high-risk driver, is someone who
consistently engages in safety-
averse behaviour that increases
the probability of a crash.”

Safety-averse behaviour in-
cludes actions such as speeding,
tailgating, lane-hopping and run-
ning red lights, Geller explains.

He also says fleets should be
wary of drivers that refuse to 
accept responsibility for their 
actions and those who delay re-
porting violations and incidents
to their carrier.

Geller said fleets should draw
on every possible source of infor-
mation to identify high-risk driv-
ers, including: driver abstracts
(which should be checked twice
per year); carrier profiles; elec-
tronic on-board recording de-
vices; ECM downloads; violation
notices; public complaints; and
maintenance records.

He also notes high-risk drivers
all have one thing in common –
they think they’re great drivers. ■■

RENTALS
Our national rental fleet includes newer-

model tractors, straight trucks, and trailers 
including vans, reefers, and decks.

LEASING
Our national leasing division offers 
full-service truck and trailer leases, including 
contract and mobile maintenance.

VISIT US ONLINE AT WWW.MAXIMINC.COM TO FIND A LOCATION NEAR YOU

VANCOUVER
604 540-2400 
EDMONTON
780 448-3830

CALGARY
403 571-1275 

PRINCE ALBERT
306 922-1900

SASKATOON
306 657-5600

REGINA
306 721-9700 

WINNIPEG
204 790-6599 

BRANDON
204 725-4580 

MISSISSAUGA
905 564-5955

MONTREAL
514 354-9140
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By James Menzies
TORONTO, Ont. – A shunt truck is
a seemingly simple piece of equip-
ment. Its sole purpose is to shuttle
trailers from one spot to another.
But when you think about it, isn’t
that also the purpose of a highway
tractor – only on a grander scale? So
why is it that only a fraction of the
attention that goes into spec’ing a
highway tractor is usually afforded
the lowly shunt truck?

Spec’ing a shunt truck can be
every bit as complex as spec’ing a
highway rig, notes Mike Hignett of
Capacity dealer Glasvan Great
Dane.

For starters, customers must 
decide whether their shunt truck
will ever put rubber to pavement
anywhere other than the company’s
own yard. If the vehicle will be 
operated on public roads – even just
to fuel up or shuttle trailers between
facilities – then it must be spec’d
with all the emissions controls
found on today’s highway tractors.

That’s a costly upgrade, but one
that most Canadian customers are
willing to pay for the added versa-
tility.

Hignett estimates about 70% of
his customers opt for the roadwor-
thy version.

John Uppington, sales manager
for Kalmar (maker of Ottawa)
shunt trucks at Woodbine Truck
Centre, says “Historically,we always
sold more of the automotive (on-
highway) ones because of the versa-
tility that they have. With a road-
legal truck you can go down the
street to get fuel and you can use it
to reposition trailers between facili-
ties, which is not uncommon.”

Because shunt trucks are pow-
ered by the same Cat and Cummins
mid-range engines found on medi-
um-duty highway trucks, the emis-
sions controls are also the same.
That means exhaust gas recircula-
tion and diesel particulate filters
(DPFs) today. Cat will no longer
produce road-worthy engines for
2010, but Cummins will use selec-
tive catalytic reduction (SCR).

Just where shunt truck manufac-
turers will mount all the additional
components required of SCR re-
mains a mystery, but Uppington as-
sures that it is possible,and that field
testing is already underway.

The spec’ing process doesn’t end
at selecting an on- or off-road ver-
sion. Canadian shunt truck dealers
tend to offer highly-customized ve-
hicles, capable of handling the harsh
environment typical in Canadian
operations.

“If you take a truck that is work-
ing in the Port of Los Angeles and
stick it up here, that truck is not 
going to last,” points out Hignett.
“We spec’ trucks that are going to
last longer in the rain, snow, salt and
all the stuff they put on the roads
nowadays.”

The options for Canadian shunt
truck customers are seemingly end-
less, and many of them stem from
discoveries made by Canadian cus-
tomers and dealers themselves.You
can specify: rear air suspensions to
reduce wear and tear; driver-con-
trolled traction locks for maintain-
ing grip on snow and ice; trailer
counters to measure productivity;
and auto greasing systems to reduce
maintenance requirements, just to
name a few options.

“All the trucks we bring in are

custom-ordered,” says Hignett.“We
don’t take off-the-shelf trucks 
because they’re not going to work
up here.”

He says Glasvan Great Dane
takes pride in the fact it has been
recognized by Capacity as offering
among the most specialized shunt
trucks across the OEM’s dealer 
network.

“We tell them we have unique
customers – there’s no point in
bringing up a truck that’s not going
to work,” Hignett responds. He says
one thrifty customer once made the
mistake of buying a shunt truck

from a US Capacity dealer, because
the price tag was about $10,000
cheaper.

“They spent $15,000 retrofitting it
in order for it to work up here,” he
adds. “You can get a cheaper truck
somewhere, but you’re not going to
like yourself in the morning when
you do that.”

Among the most recent enhance-
ments to Capacity shunt trucks is a
multiplexed wiring system that
eliminates the rat’s nest of wires
that previously powered its vehicles.

“It used to take a tremendous
amount of hours to diagnose electri-

cal problems and it also caused 
electrical fires,” Hignett recalls of
the old system. The current multi-
plexed wiring eliminates about 60%
of the wires and simplifies trou-
bleshooting, he claims.

“You can basically figure out
what a problem is within 10 min-
utes,” says Hignett. “Before, you
could spend a whole shift just trac-
ing wires to find out what the prob-
lem is.”

Uppington takes pride in a 
solution Woodbine created for a
customer that was suffering land-
ing gear damage due to dropped
trailers.

“We were able to devise a system
where the fifth wheel would only
open when below a certain height,”
recalls Uppington.“We do all kinds
of stuff like that.”

Dealers have been largely suc-
cessful in preaching the efficiency
benefits of a shunt truck, compared
to moving trailers with day cabs – a

Shunt trucksShunt trucks

Spec’ing shunt trucks

Continued on page 34 ■

They’re small, but highly-specialized.
Why spec’ing shunt trucks should 

not be taken lightly.

Trailer 
Tracking

Truck 
Tracking

CUT FUEL COSTS

LOCATE 
ASSETS 
ON DEMAND

Reduce trailer and 
cargo theft

Auto notify arrival 
and departure times 

Monitor engine 
performance

Quick and easy 
installation

SATELLITE TRACKING 

Call 1-800-263-6149
for more information

www.3sixty.ca

(6 YEAR BATTERY LIFE)
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once-common practice that’s fast
becoming obsolete.

“The days of buying a new tractor
and putting an elevated fifth wheel
on it are virtually gone,” Uppington
says.

“We sell shunt trucks to guys who
only move two or three trailers a
day,” adds Hignett. “The reason
they buy it, is that it’s more effi-
cient.”

It’s easy to see why, when you
crunch the numbers.

Hignett points out a driver can
move five trailers with a shunt truck
in the time it takes to move one with
a day cab.

A typical shunt truck, meanwhile,
consumes just 1.5-2 gallons of diesel
per hour whereas a day cab will use
about four. A typical shunt truck
running 3,000 hours per year can
deliver annual fuel savings of
$30,000 over a day cab, Hignett ex-
plains.

And there are maintenance ad-
vantages as well, he adds.

“Everything about a shunt truck
is designed for efficiency,” says
Hignett. “A day cab is designed to
hook up to a trailer and move it
across the city or province – it’s de-
signed to be backed up two to five
times a day. A shunt truck is de-
signed to be backed up two to five
times in a 10-minute span.The com-
ponents on a Class 8 truck are de-
signed to go forward. All compo-
nents on a shunt truck are
heavy-duty because every minute
that truck’s getting slammed into
the back of a trailer.”

Even a well-spec’d shunt truck
has its limits, however, and a careful
driver can greatly extend the vehi-
cle’s life expectancy.

“A lot of drivers get into it, see
how heavy-duty everything is and
think it’s a battle tank,” says
Hignett, painfully recalling a time
he visited a customer’s yard only to
find drivers having bumper-to-
bumper pushing contests during a
lunch break.“That kind of stuff will
destroy the efficiency of the truck.”

A well cared for shunt truck can
last for as much as 40,000-50,000
hours of use, says Hignett. But, he
adds “If you don’t maintain the
truck, you can throw it in the scrap
bin after 5,000 hours.” ■■
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■ Continued from page 33

Spec’ for Canadian conditions

ASK BEFORE YOU BUY: Spec’ing shunt trucks for the lowest cost of ownership
can be a detailed process. It’s best to speak to a knowledgeable dealer to find
out how to maximize efficiency in your own operation. Photo by James Menzies

New Trailers 
www.transporttrailersales.com

Jerry Collis, Steve Tweyman, Dave Eccles, Nick Lambevski, Mat Box or Steve Cooper

If what you want isn't here...
CALL...We can find it!

If what you want isn't here...
CALL...We can find it!

www.transporttrailersales.com

8085 Esquesing Line, Milton ON L9T 2X9
James Snow Parkway just north of 401

905-875-1203
Fax: 905-875-4336Your New & Used Trailer Connection

• MAC ALL ALUMINUM FLATBEDS 
• STEEL & ALUMINUM DUMPS

• TRANSFER TRAILERS

Call Steve Cooper
1-866-875-1203

w/Detachable Neck, Hook up for Flip Axle

53' Tri XL Tilt & Load
15º Dump Angle, 2 Stage Single Cylinder, 15,000 lb. Winch

w/Detachable Cheater
Gooseneck for 12"-44"
(x4") Kingpin Location

(17) 48' Flatdecks, T/A,
(5) w/Sliding Axle (6) Warriors (5) Lumber and Steel (1) w/Sliding Tarp

(1) 6 Axle SPIF Michigan/Ontario Spec – Louisville Show Special
(1) 53' Tridem w/72" Spreads

Dumps In Stock Now!
(1) 2008 36' 3 Axle (1) 2009 44' 4 Axle, both w/Vertical Smooth Walls

(1) XL 55 Ton Hydraulic Tridem Float

XL 48' Tandem
Double Drop

Full line of 
H.D Container Chassis

& RTAC Reverse B Trains

In Stock

We buy good used vans & flats &
take Trade-ins. All at fair prices.

(3) 2007 TRAILMOBILE
53' Vans, 49" A/R, Logistics,
Translucent.

(15) 2005 TRAILMOBILE 
A/R, Logistics, Chemlite
Liner, Plywood Lined,
Translucent Roof.

(10) 2000 53' Dry Vans, 
Air Ride & Spring Ride, 
Black or White.

(1) 1998 REITENOUR
with A/R, 10'1" Spread and
Winch Track.

(2) 1998 MANAC 
with A/R, 10'1" Spread,
Winch Track and 
Headboard.

(7) 1995 MANAC 53' x 102" Vans $1900. EA. As Is. Good for Billboard use.
(3) 1995 MANAC (3) 1998 MOND 48' x 102" Tri Axle Vans, 72" Spring Ride 100" Lift,
Some with Full Frames.
(3) 1995 GREAT DANE 30'-33' Reefer Pups, c/w Carrier Dual Temps
(1) 1998 GREAT DANE 48' x 102" Reefer, 60" A/R Flat Floor, TKSB III, Very Clean

(5) STORAGE VANS (5) CARTAGE VANS 45' & 48' & 53', Swing and Rollup Doors. Starting From $1200.
(1) 1999 TEMISKO 5 Axle RTAC Coil Hauler B Train, Super Singles $6,000.
(1) 1998 GREAT DANE 53' Vans, 72" Spring Ride, Trans. Roof, w/Centre Run of Plywood
(1) 1998 THRUWAY 48' x 102" Quad Flatdeck, S/R, Winches & Straps
(6) 1998 STOUGHTON w/S/R and Logistic Posts, Black.

Used Trailers Call Gary Gasparini or Ian Kay
53' DRY VANS48' TANDEM FLATDECKS

(1) 2004 TITAN 
48' x 102" 5 Axle Flatdeck.
(1) 2000 TRAILSTAR
Alum. 48' x 102", T/A, A/R.
(1) 2000 TRANSCRAFT
48' x 102" T/A Flatdeck, 72"
Spreads, S/R, Sliding Bogie.
(1) 1997 UTILITY
48' Tandem Flatdeck,
10'1" A/R.

SLIDING TARP SYSTEMS

(3) 1994 MOND 40'-53'
Extendible Tridem,
Refurbished.

(3) 1999 MOND 40'
Gooseneck, Convertible to
Straight Frame.

(1) 2000 TRAILMOBILE
48' x 102", Tridem, 
2 Front Lifts, 1 Rear, Winch
Track and Headboard.

(1) 1993 THRUWAY 48' x 102"
Flatdeck, 6 Axle, w/Coil Pkg.,
Winches & Straps

CONTAINER CHASSIS6 AXLE FLATDECKS (2) 2002 WABASH 
53' x 102" w/TKSB200
Whisper Unit w/5300 
Engine hrs., Logistic Posts,
Flat Floor, S/S Rear Frame,
Doors & Bumper.

(1) 1998 GREAT DANE 
53' x 102" w/Carrier Unit
9000 Engine hrs., Flat Floor,
S/S Doors & Frame.

REEFER VANS

IN STOCK
(8) New 2009 TF! 53' Vans, Plastic

Lined, 100.5" Inside Width, T/A A/R.

(7) New 2009 53' Vans, Plywood Lined,
100" Inside Width, T/A A/R.

Please Call for 2010 Production Van
Orders starting May 2009.

Tridems, Insulated & Automotive 
Drop Frames Available.

Flatdecks
In Stock Now!

• Owner Operators

• Fleets

• Cargo Insurance

• Customs Bonds

• US DOT, MC & CVOR

• Premium Financing Available

• Deductible Buydowns

• Life & Individual Health

• Employee Benefits

• Disability & Critical Illness
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Artisit: Sukhpreet Singh - Age 11

We are currently looking for Company Team Drivers 
for lanes to Western Canada and U.S.A. as well as Single Drivers 

and Owner Operators for our refrigerated division.

Winner of the 2007 Canadian Driver 
Retention Award and Platinum Member 
of Canada’s 50 Best Managed Companies.

Call us today and put your career on the path of your choice:

T 1 800 334 5142 F 1 888 876 0870   E  recruiting@challenger.com   W  www.challenger.com  

We go the distance.

Other opportunities for Singles and Owner Operators within the Challenger family.
TRANSPORT MOTOR CITY EXPRESSCAM HILTZ TRUCKINGMOTOR FREIGHT

Challenger  11/6/08  1:37 PM  Page 1
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Last month, I wrote about the 
value of investing in industry 
association membership as a strat-
egy for dealing with difficult eco-
nomic times.

This month I’d like to continue
the discussion with a little differ-
ent focus.

That involves taking a look at
the private fleet manager’s role in
helping the company survive, and
one of the available partnerships
that can assist that effort.

One of the many challenges
that private fleet managers face is
that of maintaining the impor-
tance of the fleet’s contribution in
the eyes of the company’s ulti-
mate decision-makers, particular-
ly during economic downturns.

Those who haven’t made the ef-
fort to highlight the fleet’s contri-
bution to the company’s goals and
objectives during good times may
find themselves scrambling to do
so when a financial crunch arrives.

We’ve often heard that even
though they are often the first to
be affected, it is a fallacy to down-
size departments such as sales or
marketing during an economic
slowdown.

Losing contact with your cus-
tomers in the short-term simply
leads to losing them forever.
Curtailing marketing and sales ef-
forts is tantamount to hiding in
the shadows and hoping nothing
bad happens.

According to Hendry Lee, writ-
ing in Marketing Strategies, the
biggest mistake made during a 
recession is to cut the budget and

the time spent on marketing.
Marketing is what brings in the
cash and every business depends
on a good cash flow, according to
Lee.

But marketing is not the only
department in a company that is
at risk of being downsized or
eliminated when the primary
short-term focus is directed at
cost cutting.

Demonstrate value

The cash flow dilemma is real for
any company’s brain trust and the
difficult decisions shouldn’t be
minimized.

Private fleets are not generally
the company’s principal area of
business, so if senior managers are
unaware of the contribution and
the importance of their fleet, it
can become a target for downsiz-
ing. Making sure that they are
aware of that contribution is, of
course, the responsibility of fleet
managers, a subject I’ve addressed
previously in this space.

Apart from providing a high
level of service, private fleets can
and should be doing the obvious
things such as controlling costs
and positioning the fleet as 
the viable long-term alternative 
to other transportation options.

IndustryIndustry

A partnership for tough times and beyond
Private
Links
Bruce 
Richards

Career Opportunities

Requires OWNER-OPERATORS to run the U.S.
WE REQUIRE
■ Clean, reliable tractor
■ 2 yrs. Experience
■ Clean driving record
■ Good work attitude

WE OFFER
■ Steady work
■ Highest rates in the industry
■ Weekends off
■ Great work environment

Call: 888-772-6542    Fax: (519) 827-9279
email: joe@doyletransportation.ca
Website: www.doyletransportation.ca

Some Dedicated Runs Available

Also 
looking for 
Local City

Drivers

Kitchener, Ontario

Experienced
Owner/Operators 

&Company Drivers
WE OFFER CHOICE OF:
✓ Flatbed or Van Runs
✓ Short & Longhaul
✓ Part or full time positions
✓ Truckload or peddle runs
✓ Our Trailer or Your Trailer
✓ Number of miles you want to run

WE PROVIDE:
✓ Excellent remuneration package
✓ Well maintained late model equipment
✓ Reliability & honesty
✓ Open door family atmosphere
✓ Dedicated equipment
✓ Lease programs 9 4 3-7 7 6 2

1-877-WIERSMA

For more information 
please contact 
Recruiting at:

Visit us on our web site: www.wiersmatrucking.comVisit us on our web site: www.wiersmatrucking.com

For more information 
please contact 
Recruiting at:

Highway 
Brokers/Teams & 
Company Drivers For Ontario/Quebec Lanes 

as well as NB/NS Lanes

Minimum 3 years experience 
No Cross Border
Clean ABS & CVOR Required

Fax to 905-677-5940 or 
E-mail recruiting@tbmgroup.ca

Highway 
Brokers/Teams & 
Company Drivers

REQUIRED 
IMMEDIATELY

Running the Road Since ’82
WE OFFER:
• Above Average Wages 
• Benefits
• No forced dispatch
• $450 Quarterly Fuel Bonus
• Pin-to-Pin
• 3,000 miles a week
• Well maintained equipment
• Great team atmosphere
• No slip seating
• Dedicated Runs Available
WE REQUIRE:
• Clean CVOR & Abstract
• 1 yr. AZ Experience
• Professional Attitude

For further information and application please call:

1-800-387-7113
jamie@truboy.com

NEW LOCATION
to better serve our Customers & Drivers

4833 Tufford Rd., Beamsville, ON

S
ince 1991, Trans-Send Freight Systems, an industry leader in 
expedite service to and from the SE, Central & Southern USA 
has grown to a fleet of over 180 tractors and trailers, serving 

over 400 customers throughout North America. Today, we're a strong 
organization that's here to stay for the long run.  

Our Owner Operators are the key to our success, we will assist 
you in establishing sound business practices making you profitable 
and successful.

HHGGGHHGG
The Management and support team at 
Trans-Send Freight Systems would like 
to thank all of our professional drivers 

for another successful year. We wish 
you and your families the very best for 
the holiday season and we look forward 

to the challenges upcoming in 2009.

HH

SS
Trans-Send Freight Systems Ltd.

OWNER OPERATOR TEAMS REQUIRED
Currently, we have gained substantial new business requiring 
an increase to our TEAM DRIVER Owner Operator fleet. 
Owner Operators can expect to receive in excess of $1.50 
per mile to the truck. Bi-Monthly Pay Settlements, Fuel Cards, 
Insurance, Tax Reporting, Out of Country Medical Coverage 
are all available. 

Why not join a team that is considered in the top 10% 
for wages, an industry leader that cares about you and 
your success. 

Call now and find out how 
you too can become a 
member of our team.

Please call Jean at 
905-795-0303  x5228  
Fax: 905-795-0304

Email: 
jean@trans-send.com

Happy New Year to All!
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Offloading a company’s truck
transportation requirements is a
common knee-jerk reaction that
is less likely to be made if the ex-
isting fleet has a business ap-
proach to its operations.

Cost control is one of the most
important aspects of running any
business, and private trucking is
no different.

The headings on the expense
ledger for private fleets do not
differ substantially from those in
the for-hire sector, and every one
of those expense lines needs to be
carefully measured and managed.
The ability of the fleet manager to
find innovative ways to reduce
costs while maintaining service is
what differentiates the shining
stars from the also-rans.

While impressing the fleet’s
contribution on senior manage-
ment is important, smart fleet
managers also know that they
need to cultivate a cost-control
partnership with their driving
force if the fleet is to remain ef-
fective.

Involve your drivers

The benefits generated from such
a partnership are much greater
than any derived from the old
boss/subordinate relationship.

In seeking opportunities for
cost-control, many fleet managers
overlook what may well be the
most important source of help
available – their drivers.

And yet this is a partnership
that can pay significant dividends.

Drivers know better than any-
one else in the fleet where opera-
tional costs can be reduced.

They know about poor routing

decisions, about the customers
that hold them up regularly and
cause backups in the entire sys-
tem. They know how to make the
trucks they drive more fuel effi-
cient, and what type of equipment
is best suited to the business.
Drivers also know about addition-
al backhaul opportunities, and of-
ten are close enough to shippers
to persuade them to put that
backhaul on your truck.

All you need to do is ask them,
listen to them, make them your
partners and empower them to
help you make the business as ef-
ficient as possible.

But it’s not a one-way street.
Fleets need to invest in drivers,
and that involves more than mon-
ey. Time spent at the front end to
ensure that you hire the best
available drivers; time spent in
ongoing training; time spent invit-
ing advice; and time spent moni-
toring and rewarding perform-
ance are some of the best
investments any fleet manager
could possibly make to ensure
high performance and low
turnover.

So, I’ll leave you with two words
to consider when thinking about
how to develop a partnership with
drivers that will help in tough
times, and beyond: Empowerment
and Investment. ■■
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– The Private Motor Truck Council
is the only national association 
dedicated to the private trucking
community. Your comments or
questions can be addressed to
trucks@pmtc.ca.

Apply On-line @ www.trucknews.com
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This honour is deserving of our 2,500 employees who ensure that our fleet of 

1,500 trucks and 3,000 trailers continue delivering exceptional customer 

experiences across North America. At TransX we recognize that our people 

do make a difference. This award is a testament to your talent, dedication, 

commitment to teamwork and customer service; all of which are the foundation 

of our continuing success.

Thank you to our people and to our valued customers for making us Canada’s 

number one privately-held transportation firm, its 4th largest carrier and now, 

one of its best managed companies. 

TransX is proud to be named one of Canada’s  
best managed companies.

“It is our employees’ passion and dedication to excellence that  
 is behind the success of the TransX Group of Companies.” 

2,500 strong.

Louie Tolaini, TransX Founder and CEO
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This honour is deserving of our 2,500 employees who ensure that our fleet of 

1,500 trucks and 3,000 trailers continue delivering exceptional customer 

experiences across North America. At TransX we recognize that our people 

do make a difference. This award is a testament to your talent, dedication, 

commitment to teamwork and customer service; all of which are the foundation 

of our continuing success.

Thank you to our people and to our valued customers for making us Canada’s 

number one privately-held transportation firm, its 4th largest carrier and now, 

one of its best managed companies. 

TransX is proud to be named one of Canada’s  
best managed companies.

“It is our employees’ passion and dedication to excellence that  
 is behind the success of the TransX Group of Companies.” 

2,500 strong.

Louie Tolaini, TransX Founder and CEO

TransX is an equal opportunity employer

Talk to our people, over 650 Owner Operators can’t be wrong!
“It is our people’s passion and dedication to excellence that
is behind the success of the TransX Group of Companies.”

TransX is proud to be named one of
Canada’s best managed companies.

TransX is a well diversified, growing
company. We need Owner Operators. 
We are committed to your success. 
Join our team and have the
TransXperience today. We have 
opportunities for Canada/US routes.
We offer Xcellent miles, great pay, 
health and benefit coverage, 
paid insurance and plates.

Now Hiring Teams for Freight 
& Dedicated Service 

between Toronto,Winnipeg, Calgary & Edmonton

WE OFFER:
Canadian Miles Only
Industry Leading Rates
Fuel Surcharge Based on F.C.A.
Fuel Card Supplied
Paid Insurance
99% Pin to Pin
24 Hour Dispatch Contact
Low Hold Back & Deductible

WE REQUIRE:
Clean Criminal Record
Clean Driving Abstract

Dedicated Owner Operators
Minimum of 3 Years Verifiable

Driving Experience
A Professional Attitude

Late Model Tractor

Contact Peter Quong Sing at Maritime-Ontario Freight Lines Ltd.
905-792-6100 or 1-888-748-4388 ext. 6229

Visit us at www.m-o.com or email pquong@m-o.com

We Offer
• $1.14 per mile
• No Paint
• Paid Twice a Month
• Low Hold Back
• Fuel Cards
• Paid Plates, Insurance  & Decals
• Extra for Drops & P/U's
• Fuel Tax reporting

We Require
• Min. 3 Years Experience
• Criminal Search
• CVOR & Drivers Abstract
• Safety Oriented with Good Attitude 

WE REQUIRE EXPERIENCED 

OWNER OPERATORS
WITH LATE MODEL TRACTORS TO RUN

PA, VA, NC, SC, IL, WI, GA, FL, 
LA, OK, TN, KY, CA & WESTERN CANADA

BASED OUT OF MILTON

416-605-0689 or 905-216-5698

Fax: 905-216-6058 • Email: points@sympatico.ca

Also Hiring:
Experienced Company Drivers
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‘Life in the fast lane, surely make
you lose your mind.’

When the Eagles penned that
line back in the seventies they
could not have known that it
would one day describe the situa-
tion at the Canada-US border.

Just when you wouldn’t be
blamed for hoping that things
might settle down at the border,
the US Customs and Border
Protection Agency (CBP) of the
Department of Homeland
Security and the US Department
of Agriculture (USDA) recently
unveiled two new measures each
of which increases the risk of a
further thickening of the border
and impairment of the efficient
flow of land trade between the
world’s two largest trading part-
ners.

One of the new measures has to
do with the treatment of residual
products in containers entering
the US.

The other is a requirement to

provide genus and species for all
wood and plant products entering
the US.

Since 1994, residual chemicals in
an empty container have been
treated by CBP as Instruments of
International Traffic (IIT) which
only require a manifest for entry
into the US.

The manifest typically includes
the origin/destination, truck, trail-
er and driver information, date,
port of entry, signature of driver,
and may also state “IIT” on it.

With the introduction of ACE e-
Manifest, trucks arriving with
IIT’s may present a paper mani-
fest. There is no requirement for

an e-manifest for shipments con-
sisting solely of IIT’s. However, on
Aug. 6, 2008, CBP issued a notice
that it intends to require that
chemical residue within containers
crossing into the US be classified,
entered and manifested. In other
words, it would be treated as a
commodity thereby requiring a
Customs entry with all the associ-
ated data collection such as quan-
tity, value, shipper, consignee, etc.
as well as a complete e-manifest.

Moreover, there is conflicting
information from CBP as to
whether the new entry require-
ments will be limited to chemical
residue or whether it will be much
broader in scope and include all
liquids including water, spirits,
beer, etc.

It appears that the purpose of
this initiative is to protect the
health and safety of CBP officers
who may be called upon to inspect
the containers. Certainly, CTA
does not dispute that this is an ex-
tremely important issue to be con-
cerned about. Officers should not
be placed at risk by opening or in-

specting a container that contains
a substance dangerous to human
health.

However, is adding the new re-
quirements really going to make
the CBP officers’ jobs any safer?
Are there other ways this could be
achieved? For example, it is possi-
ble under current practice to note
the presence and type of residue
in a container on the manifest so
that CBP has the information it
needs to safeguard its employees.
Would this not suffice?

Requiring a Customs entry for
every residual product being
transported into the US poses no
end of potential problems: 1)
Difficulties measuring what may
be in many cases trace amounts of
residue; 2) The health and safety
risk to truck drivers from having
to measure residue left in a con-
tainer; 3) Additional costs associ-
ated with bringing a Customs bro-
ker into the transaction,
discrepancy reports and opera-
tional impacts; all of which 4)
Detract from the benefits of the
FAST program.

But that’s not all. With passage
of the Farm Bill, the USDA has
initiated a requirement which
comes into force on Dec. 15, 2008,
that Customs brokers and im-
porters must provide genus and
species information for all prod-
ucts that contain wood and plant
products.

The requirement was tacked on
as a last-minute “rider” to the
Farm Bill. It is hard to imagine
that the legislators understood the
scope of what they are imposing
on cross-border trade.

Literally hundreds of thousands
of products will be impacted.
Eighty of 97 Harmonized Tariff
Schedule (HTS) chapters are af-
fected. Obtaining, let alone ensur-
ing the accuracy of genus and
species data for many products
will prove extremely difficult, if
not impossible. (For instance, take
the example of paper used to wrap
batteries in a video camera).

Moreover, it would be required
that Customs brokers would have
to submit the declaration as an
original paper document. Not only
does this run counter to efforts to
date to move towards a paperless
and electronic border, it adds one
more step in the border crossing
process – manifest, broker’s entry
and the new declaration.

While electronic processes are
being investigated, systems were
not initially designed to meet this
requirement. Any delays in ob-
taining this data will prevent the
efficient flow of legitimate trade
across the border.

As this matter would be treated
as an admissibility requirement,
CBP would not grant Customs re-
lease until the electronic broker
entry, the e-manifest and the pa-
per declaration all matched.

CTA is doing what it can to try
and bring some common sense to
the border, but it is a constant
struggle given what seems to be a
never-ending parade of complicat-
ed new measures. ■■
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More border concerns
Industry 
Issues

David
Bradley

– David Bradley is president of the
OTA and CEO of the Canadian
Trucking Alliance.

1-800-565-5557 or 519-393-6194 ext. 242

Fax: 519-393-5147  •  Email: dianneb@woodcockbrothers.com   •  www.woodcockbrothers.com
1-800-565-5557 or 519-393-6194 ext. 242

Fax: 519-393-5147  •  Email: dianneb@woodcockbrothers.com   •  www.woodcockbrothers.com

Company
Drivers 
Up to $ .50 

to start 

Company
Drivers 
Up to $ .50

to start 

Applicants must live within a 
100 km. radius of our yard

Owner
Operators 
$1.57 to $1.70 

including fuel surcharge

Owner
Operators 
$1.57 to $1.70

including fuel surcharge

225 Huron Road
Sebringville, ON  N0K 1X0

E-mail: kellacott@laidlaw.ca or ccampagnaro@laidlaw.ca
Fax: 519-766-0437

1.800.263.8267
If you have a professional attitude and desire to succeed 

call KEN ELLACOTT or CHARLIE CAMPAGNARO

www.laidlaw.ca

COMPANY DRIVERS 41¢/mile
• Paid waiting time after 1hr - $14.00
• Operating mainly within a 1200 mile radius of the Toronto area
• Home weekly   • Personalized dispatch - "No Satellites"
• Dedicated 386 Peterbilts & 9200 Internationals  
• Trucks allowed home

COMPANY DRIVERS 41¢/mile
• Paid waiting time after 1hr - $14.00
• Operating mainly within a 1200 mile radius of the Toronto area
• Home weekly   • Personalized dispatch - "No Satellites"
• Dedicated 386 Peterbilts & 9200 Internationals  
• Trucks allowed home

OWNER OPERATORS
$1.14/mile Tandem    $1.26/mile Reefer
• Paid waiting time $30/hr after 1hr

We encourage you to take the time to talk to our Drivers!

OWNER OPERATORS
$1.14/mile Tandem    $1.26/mile Reefer
• Paid waiting time $30/hr after 1hr

42¢
FUEL

BEST IN THE INDUSTRY!

Laidlaw is an equal opportunity employer and qualified women are welcome to apply
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periods of reasonable growth, are
out of step with the emerging reali-
ties of the latter part of this decade,”
Chris Patterson, president and CEO
of DTNA said in a release. “We’ve
examined every part of our organi-
zation in light of the changed eco-
nomic environment.”

Here in Canada, the demise of
Sterling delivers a triple whammy:
brand-loyal customers (and there
were some) must find a new truck;
Sterling dealers must find a new rev-
enue stream; and the 1,300 employ-
ees at the Sterling truck plant in St.
Thomas, Ont. must find new jobs.

The St.Thomas plant will be shut-
tered in March, 2009 concurrent
with the end of an agreement with
the Canadian Auto Workers
(CAW), DTNA announced. It will
also close a truck plant in Portland,
Ore. in June,2010, with Western Star
production moving to a plant in San-
tiago, Mexico. Top-ranking officials
from the CAW met with Daimler
executives Oct. 21 and appealed for
them to keep the truck plant open,
but to no avail.

“We are confident that this for-
ward-looking strategy for DTNA is
the right measure to address the
challenges in the North American
market,” said Andreas Renschler,
member of the board of manage-
ment with Daimler AG.

Daimler said it would continue
producing Western Star trucks, fo-
cusing on a two-brand strategy.Ster-
ling had “substantial overlap with
offerings in the Freightliner Trucks
product line,” the company said.
Meanwhile,Sterling was only able to
reach one-quarter of the market
penetration that Freightliner
achieved. The company said it will
add to the Freightliner and Western
Star product lines to fill any holes
left by Sterling’s demise. Daimler
also said Sterling dealers will contin-
ue to accept orders up until Jan. 15,
2009 and new truck sales will contin-
ue until stocks are depleted.

The dealer network is expected to
continue performing warranty re-
pairs and maintenance services as
well as provide replacement parts
and technical support.

John Nelligan, dealer principal for
Harper Truck Centres, said “While
we are terribly disappointed by the
news, our organization is committed
to stand behind the products we
have sold and to continue to service
our customers with the products that
we represent.”

When all is said and done, DTNA
expects to realize annual savings of
US$900 million by 2011. It will cost
the company about US$600 million
to eliminate the brand. All told,
2,300 workers at the St.Thomas and
Portland plants will lose their jobs
while 1,200 salaried employees will
also be let go.

“We are very mindful of the ef-
fects these decisions will have on the
lives of many of our employees and
on our Sterling dealers’ businesses,”
said Patterson. “We are committed
to taking measures to ease the tran-
sition for all those affected and to

emphasize the support offered to
those owning and operating Sterling
Trucks in the wake of this announce-
ment.” ■■
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Daimler to focus on
two-brand strategy
■ Continued from page 1

LIMITED TIME ONLY: Sterling orders
will be accepted ’til Jan. 15, 2009.

Photo by Adam Ledlow

Wishing All Drivers and their Families
a Safe and Happy Holiday Season! 

Careers as Diverse 
as Our Great City

At the TTC, we place a high value on establishing a workplace where people are challenged and respected every
day, and we keep Toronto moving with a dedication to service, safety and convenience that is unparalleled in our
industry. We currently require the following dedicated professionals to join our team:

Coach Technicians
Bus Maintenance Department
Responsible for performing diagnostic and repair work on a variety of gasoline, diesel and natural gas powered
vehicles and equipment, you will also perform vehicle inspections and respond to road service calls. The work
week is 40 hours and involves various shifts and off-days.

You possess a valid Province of Ontario Truck & Coach Technician Certificate (310-T) and have successfully
completed the apprenticeship training program. If you are hired, you must attend and successfully complete all
mandatory training programs.

Full details on this and other opportunities may be found on our website. To apply, please send your resume,
quoting Ref.# 6758-TN, by November 30, 2008, in confidence to: Toronto Transit Commission, Human
Resources Department, Employment Services, 1138 Bathurst Street, Toronto, Ontario M5R 3H2;
Email: jobs@ttc.ca. When emailing, please include your resume in MS Word format. 

We thank all applicants for their interest but advise that 
only those selected for an interview will be contacted.

An equal opportunity employer.

www.ttc.ca

Apply On-line @ www.trucknews.com

pg 10. 20, 39 tn dec  11/12/08  1:29 PM  Page 39

http://www.trucknews.com
mailto:jobs@ttc.ca
http://www.ttc.ca


December 2008Page 40 TRUCK NEWS

By James Menzies
GREENSBORO, N.C. – Informat-
ion is power…if you know what to
do with it. But there’s little value in
having reams of data if you don’t
know how to interpret it.

Volvo Group says it is able to tap
into logged vehicle data (LVD) to
establish benchmarks and remotely
monitor the performance of its vehi-
cles around the world. This allows
the company to identify vehicles
that aren’t reaching their fuel
mileage potential and then proac-
tively work with the trucks’ owners
to improve how those vehicles are
operated.

Performance-related data is auto-
matically collected every time a
Volvo engine is plugged into a diag-
nostic tool for service. The raw data
is stored in a central data repository

and then scrutinized by Volvo engi-
neers using proprietary analytical
software, explained Bill Dawson,
senior vice-president of customer
satisfaction with Volvo Trucks North
America.

“We’re able to show our cus-
tomers what the performance (of
their vehicles) is on a gross, aggre-
gate and individual vehicle basis,”he
explained during a recent demon-
stration. “To be able to address and
understand what is causing those op-
erational results and how to improve
them on a vehicle-by-vehicle basis is
unique to us.”

Previously, Dawson said Volvo
spent “an inordinate amount of
time” trying to determine what was
causing certain vehicles to underper-
form. Now, the company can simply
run the LVD through its software

and within minutes determine if a
vehicle is being poorly operated or
whether it was properly spec’d for its
application.

“How we chase problems and
how we solve problems has totally
changed from what we used to do to
what we do today,” said Dawson.

Peter Blonde, aftermarket engi-
neer with Volvo, is one of the folks
who is specially-trained to interpret
the reports generated through
Volvo’s LVD. Often, he can tell by a
glance whether a truck is idling too
much,running too fast or being driv-
en too aggressively.

Volvo can generate customized
reports for fleets that show how effi-
ciently their trucks are being operat-
ed in comparison to similarly-spec’d
vehicles across North America. The
data can even be broken down with-
in a fleet, so a customer can create
their own benchmarks.

In some cases, fleet owners may
even receive an unexpected call
from Volvo, alerting them to per-
formance-related issues they didn’t
even realize they had.

“We go in (to a fleet) proactively

and say ‘The performance isn’t there
and this is why’,”explained Dawson.

The collection of LVD to measure
vehicle performance has provided
the foundation for Volvo’s new
Fuelwatch program, which is aimed
at helping small- and mid-sized
fleets optimize their fuel economy.
The aptly-named Fuelwatch focuses
on four key areas: proper spec’ing;
maintenance; monitoring results;
and driver development.

Proper spec’ing

Seth Gruber,director of business so-
lutions, marketing with Volvo, said
dealers have always helped their
customers spec’ their trucks for op-
timum performance. But with fuel
overtaking labour as the largest cost
of operating a vehicle, the spec’ing
process is evolving.

Volvo dealers have been
equipped with software that gener-
ates colour-coded reports highlight-
ing components that may not be best
suited for the customer’s specific ap-
plication.

“There’s no one size fits all,” said
Gruber. “There’s always something
unique.”

The spec’ing process takes every-
thing on the vehicle into account,
from the powertrain to aerodynam-
ics and even the trailer gap.

“Ten inches of additional trailer
gap equals a 1% degradation in fuel
economy,” noted Gruber.

Maintenance

Through Fuelwatch, Volvo will also
work with customers to ensure
they’re properly maintaining their
trucks. Factors such as tire pressure,
wheel alignment, faulty fuel systems
and air system leaks can all hinder
fuel mileage, said Gruber.

Volvo helps customers develop
maintenance schedules, including
daily, weekly and seasonal checks.

Monitoring results

Volvo customers receive a free two-
year subscription to Volvo Link’s
Sentry service when they purchase a
new vehicle,which generates weekly
reports on vehicle performance.
Volvo Link has proven to be particu-
larly popular in Canada, where it’s
used by about 96% of customers,
said Gruber.

Driver development

Spec’ing, maintenance and monitor-
ing will all contribute to improved
fuel mileage, but it’s still the driver
that has the greatest impact on fuel
economy. It’s often been said there
can be a 30% fuel mileage gap be-
tween a fleet’s best and worst driver.

“You can do all these things cor-
rectly,but drivers are still the biggest
piece of the puzzle,” Gruber said.

Over the last two years,Volvo has
offered an on-board coaching sys-
tem dubbed Performance Guide via
its driver display. Icons provide real-
time advice to drivers, alerting them
when to let off the throttle or de-
crease RPM. Dollar signs appear
when a driver is running in the sweet
spot and a trophy can indicate when
a certain fuel mileage target has
been met.

Fuelwatch, however, will also in-
volve driver training by Volvo-certi-
fied representatives. Fuel manage-
ment consulting services will be
offered by Volvo in the second half
of next year in what’s being referred
to as Phase 3 of the program’s roll-
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Focus on fuel efficiency
Volvo taps into logged vehicle data to
help customers optimize fuel economy

1-800-895-8897
U.S./CANADA TOLL FREE43¢ • Minimum 2 years 

Cross Border
Experience 

• Full time/Part time

• Weekly pay
• Benefits 
• Direct Deposit

Available

PER
MI

LE

HIGHWAY
DRIVERS
WANTEDAZ

EQUAL OPPORTUNITY EMPLOYER

EXTRA
MILE

GOING
THE

...over 23 years in the trucking industry

• Long & Short Runs
• Paid Waiting Time after 2 hours
• Paid Insurance & Permits
• Bi-weekly Pay Settlements
• Paid Layovers
• New Dedicated Tractors
• Terminal Fuel Available
• Fuel & Toll Cards
• Competitive Pay Package

WALLACEBURG TERMINAL: 735 Gillard Street 
PRESCOTT TERMINAL: 3321 County Rd., 2
BRAMPTON TERMINAL: 195 Heart Lake Rd. S.
Call : 1-800-265-8789 or 905 457-8789
ext: 228 Ask for Steve

DORVAL TERMINAL: 1925 Chemin St. Francois, PQ
Call : 1-800-894-8789 or 514-421-0668
Ask for Robin Francoeur

www.travelers.ca

GREAT LANES & GREAT PEOPLE We deliver what we promise

We require all applicants 
to have a minimum 2 years 

AZ industry experience

Run the U.S. North East & 
be Home on Weekends

Home On
Weekends
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out. (Other driver development
services will be launched earlier, in
the first quarter of 2009. Phase 1, in-
cluding spec’ing assistance and deal-
er training is already underway).
Courses will be delivered by certi-
fied driver-trainers or dealer reps
and an e-Learning option will also
be available.

There will be a charge for the con-
sulting portion of Fuelwatch, but
Gruber said “it’s a quick return on
investment.”

A 5% fuel mileage improvement,
which Volvo officials said is easily at-
tainable through Fuelwatch, will
save a fleet about US$3,692 per
truck each year. Over a four-year
lifecycle, that’s a savings of
US$14,768 per vehicle. Even a 1%
fuel mileage improvement will save
a fleet US$738 per truck each year,
Volvo pointed out.

Medium-sized fleets that don’t
have their own full-time fuel manag-
er on staff stand to gain the most,
according to Volvo. ■■
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Ancra acquires US
cargo securement
supplier
ERLANGER, Ky. – Ancra
International has announced it
has acquired S-Line Cargo
Control and Safety Products.

“We see tremendous value in
bringing our two thriving compa-
nies together,” said Steve
Frediani, president of Ancra.
“Customers of both organizations
will benefit from an expanded
line of innovative products and
services that are quite literally
second to none, providing oppor-
tunities for significant growth in
all markets.”

S-Line, based in Dallas, Texas,
has two facilities in the state en-
compassing more than 150,000
sq.-ft. The company provides
unique custom fabrication and
service offerings, according to
Ancra.

“Like Ancra, S-Line has built a
reputation for innovation,” said
Ralph Abato, director of sales
and marketing for Ancra.“With a
line-up of nearly 100 products
and complementary commercial
and consumer-based distribution
channels, S-Line provides access
to new markets for Ancra’s prod-
uct lines that only add to the mo-
mentum we have been creating in
the marketplace.”

Abato said Ancra will leverage
the acquisition to expand its pres-
ence in the commercial trucking
sector, specifically the medium-
and light-duty vocational truck-
ing segments, where S-Line is al-
ready a significant player.

“We’ve built some extremely
successful markets over the
years by keeping our focus on
the customer, staying flexible
and developing creative solu-
tions,” said S-Line founder, Jerry
Squyres. “We look forward to
adding value to the Ancra or-
ganization and to putting our
combined talents and resources
to work for S-Line’s loyal cus-
tomers as well as Ancra’s.” ■■
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Join a quickly growing
company that’s been 
in business for 50 years!

✓  Company pays: Tolls, Permits,
Fuel Taxes, and Tank Washes

✓  Direct Deposit Available
✓  Weekly Settlements
✓  Benefits
✓  $1500 / year towards IRP plates

✓ Safety Conscious Company
✓ Professional work environment
✓ No Tarping
✓ No Chaining
✓ No LTL deliveries Call Mark Now!!

Earn $1.55 +/Mile!

Mark Bennett 
800-265-4838 ext. 259

mbennett@gorskibulk.com
Apply on our website:
www.gorskibulk.com

WANTED
TO RUN CANADA & USA

REQUIRED

www.drive4highland.comwww.drive4highland.com

FOR MORE INFORMATION CALL
CHARMAINE

Markham
1-877-444-4303

PETER
Ontario

1-866-262-4931

PAUL
Western Ontario
1-800-668-9691

ext. 214

MARIO
Quebec

1-866-922-8638

MARCELLE
Maritimes

1-800-561-7760

MILAN
Western Canada
1-800-663-9779

WANTED
TO RUN CANADA & USA

AZ OWNER OPERATORS &
COMPANY DRIVERS

REQUIRED
MINIMUM 1 YEAR EXPERIENCE

FAST CARD ELIGIBLE
CLEAN DRIVING RECORD & CVOR ABSTRACT

READ, WRITE & COMPREHEND ENGLISH

FOR MORE INFORMATION CALL
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ArvinMeritor to
eliminate 7% of
workforce
TROY, Mich. – ArvinMeritor
has announced it is taking dras-
tic action, including eliminating
1,250 positions or roughly 7%
of its staff, in the face of “the
current weakness in global
business conditions.”

“Swift and decisive actions
are necessary in response to 
today’s global economic condi-
tions, which include softness in
all markets in which we partici-
pate, as well as weaker foreign
currencies,” said Chip McClure,
chairman, CEO and president
of ArvinMeritor.

The staff cuts will include 450
salaried and 800 hourly posi-
tions, the company said.

The company is also revisit-
ing its May 2008 decision to
spin off its light-duty business
unit to shareholders.

ArvinMeritor is now explor-
ing other options, including
selling the business, it said in a
release.

“We believe the actions we
are announcing today, as well as
the progress we have made
over the last several years to
improve our cost structure
solidly position our company to
address the weakness we are
seeing in the marketplace,” said
McClure.

“I am confident that when
the global economies and our
industry stabilize we will be 
a stronger, more focused 
company.”

ArvinMeritor completed sweep-
ing changes in its operations
over the past four years as part
of its Performance Plus cost-sav-
ing program.

The changes included the clo-
sure and/or consolidation of 17
manufacturing facilities and a
reduction of its global work-
force by about 4,000 positions. ■■
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GIVING BACK THROUGH GOLF: Barbara Palmer, marketing coordinator with
Chevron Lubricants (left), presents Ellen Campbell of the Canadian Centre for
Abuse Awareness with a cheque for $8,500. This was the money the Truck
News/Chevron Annual Golf Event raised for the charity this past summer. The
Canadian Centre for Abuse Awareness is dedicated to eliminating child abuse
through advocacy, education, public awareness and prevention programs, and
to providing accessible support, healing and individual empowerment for 
children and adult survivors, their families and caregivers.

trucknews.com

Owner-Operator 6 month fleet
average $2.30 per mile.

Fuel surcharge included.

ALL FUEL SURCHARGE IS PAID DIRECTLY TO OWN-ER/OPERATORS

WE PROVIDE
• All Base Plates
• All Border Crossings
• Heavy Users Tax (HUT)
• U.S. Border Crossing Decal
• All U.S. Tolls
• All U.S. Licensing
• Wetline installation

ADDITIONAL BENEFITS 
• Competitive Truck Insurance rates
• Fleet Insurance – includes buy down,

down time, towing and medical insurance
plus optional truck payment insurance

• Excellent fuel prices with company fuel
and credit cards

• Clean and well maintained equipment
• Steady year round volumes
• Dedicated Trailers
• Pre-dispatched Daily
• Optional Weekend Work

All loads pay on per ton basis.
PLUS Fuel Surcharge with a 

minimum per mile guarantee.

• With their own trailers and insurance welcome.
• We offer Ontario year round work.

INDEPENDENT OPERATORS
• With their own trailers and insurance welcome.

• We offer Ontario year round work.

PRESENTLY HAS THE FOLLOWING POSITIONS AVAILABLE
3 Owner Operators for Michigan B-Trains at $1.45 per mile minimum + F.S.C.
1 Owner Operator for Ont / Mi on aluminum 5 axles.
1 Owner Operators for Ont / Mi on steel 6 axles.
1 Owner Operator for Canada and US on tandems at $1.30 per mile minimum + F.S.C.
1 Company Driver for Canada and US on multi-axle trailers.

PRESENTLY HAS THE FOLLOWING POSITIONS AVAILABLE
3 Owner Operators for Michigan B-Trains at $1.45 per mile minimum + F.S.C.
1 Owner Operator for Ont / Mi on aluminum 5 axles.
1 Owner Operators for Ont / Mi on steel 6 axles.
1 Owner Operator for Canada and US on tandems at $1.30 per mile minimum + F.S.C.
1 Company Driver for Canada and US on multi-axle trailers.

LAIDLAW 

COMPANY DRIVERS 
AVERAGE 69 CENTS 

PER MILE

LAIDLAW 
C A R R I E R S  B U L K  G P  I N C

Dump Trailer Division
Call Vern at 1-888-209-3867 or 519-536-1192

Based in Woodstock, Ont. Beloeil, PQ. and Chicoutimi, PQ.

All loads pay on per ton basis.
PLUS Fuel Surcharge with a 

minimum per mile guarantee.

C A R R I E R S  B U L K  G P  I N C

Wishing Everyone 

A Safe And Happy 

Holiday Season!

Wishing Everyone 

A Safe And Happy 

Holiday Season!

KRISKA.COM
TEL: 800-461-8000

Owner 
Operators 
Wanted
We o�er…

You need….

Mark Seymour,
President
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By James Menzies
GREENSBORO, N.C. – During a
recent visit to Volvo Group’s North
American headquarters, a group of
trade press journalists was chal-
lenged to identify which of two
seemingly identical trucks was
equipped with selective catalytic re-
duction (SCR). Short of guessing,
there was no way to get it right.

It certainly wasn’t possible to visi-
bly discern the difference between
the two vehicles, one of which was
rigged with an EPA07 emissions sys-
tem and the other with SCR, which
Volvo and most other OEMs will
use to comply with the more strin-
gent 2010 emissions standards.

The same could be said for the
way the truck operated on the high-
way – the truck with SCR looked,
felt and sounded the same as any
other Volvo VN.

Outside having to keep an eye on
diesel exhaust fluid (DEF) levels,
the transition to SCR-equipped ve-
hicles in 2010 should be seamless for
the driver.

Volvo’s Jim Fancher removed the
side fairings from the SCR-
equipped VN on display to reveal
what exactly will comprise the sys-
tem that will be used in 2010.

“The system will consist of three
major components,” Fancher ex-
plained.

On the driver side is a heated
DEF tank, which is easily-identified
by a blue cap. Volvo will offer two
tank sizes: 10 gallons for day cabs
and straight trucks; and 13 gallons
for long-haul. In long-haul applica-

tions, a truck should be able to run
4,000 miles between DEF tank re-
fills, Fancher said. DEF will be con-
sumed at about a 2-4% DEF-to-
diesel ratio. (Two to four gallons of
urea will be required for every 100
gallons of diesel the vehicle con-
sumes).

The DEF tank features a narrow
filler neck, to prevent a driver from
mistakenly filling it with diesel.

The other two SCR components
are an injector and an SCR catalyst,
which are both located on the pas-
senger side of the vehicle.The diesel
particulate filter (DPF) will not
change in 2010, except at the outlet
where the DEF injector is located.

The injector doses DEF into the
exhaust stream as it leaves the par-
ticulate filter.

It then travels into the SCR cata-
lyst where a chemical reaction oc-
curs, converting NOx into harmless
nitrogen and water vapour.

The engine itself will look the
same, but since NOx will be elimi-
nated downstream in the SCR cata-
lyst, Fancher noted Volvo will use
less exhaust gas recirculation
(EGR) and reprogram the engine
for improved performance and fuel
economy.

“We will continue to optimize our
software and the engine operations
even long after we release (SCR en-
gines) with January, 2010 produc-
tion,” Fancher said. Reducing EGR
levels is good for fuel economy, and
also has the added benefit of allow-
ing the engine to produce more
NOx in-cylinder, which allows for a

more efficient DPF regeneration cy-
cle, the company claims.

“NOx is one of the major ele-
ments used in the regeneration to
clean out the carbon,” Fancher ex-
plained. “So by putting more NOx
out of the engine, we enhance the
passive regeneration of the DPF.”

One drawback of SCR is that the
system occupies a considerable
amount of frame rail space.

“We’re trying to maintain as much
workability with the vehicle as pos-
sible even though we are taking up
some of that critical frame rail real
estate,” Fancher said.

The system will also add weight,
but just how much weight is still up
in the air as Volvo continues to tin-
ker with the layout of the system.

But from a driver perspective,
there appears to be little to worry
about.

Unless you’re accustomed to run-
ning more than 4,000 miles at a time,
you may never even have to seek
out DEF, which should be widely
available at truck stops and dealers
by 2010. ■■
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Getting to know SCR

TAKING A PEAK: The SCR catalyst
is located on the passenger side of
the truck, but hidden from sight by
the side fairings.

KRISKA.COM
TEL: 800-461-8000

Owner 
Operators 
Wanted
We o�er…

You need….

Mark Seymour,
President

Company Team Drivers Required
Must have 2 yrs. Exp. & be U.S. Qualified

1-866-433-0113

Also Hiring Company Single Drivers
Top Pay & Benefits

Local: (613) 473-2832
Fax: (613) 473-3818
Email: azdrivers@aol.com

Carriers: We are a growing company able to handle your driver requirements. 
For More Information please visit our website: www.eggletonsdriverservice.com

Company Team Drivers Required
Special 

Need in
 Western 

Canada
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By Jan Westell
SURREY, B.C. – After an unas-
suming start in Lloydminster,
Alta., First Truck Centre is now 30
years old, with a dealership net-
work that has grown to include
four locations: the original in
Lloydminster; two branches in
Edmonton; and most recently, an
expansion to the west coast.

In October 2008, First Truck
Centre added the B.C.
Freightliner dealership to its 
network. The new facility is locat-
ed within the Metro Vancouver
region, at 18688-96th Ave. in
Surrey, B.C.

First Truck Centre Vancouver
provides seven day a week sup-
port to Freightliner Trucks,
Thomas Built Buses, American
LaFrance Emergency Vehicles
and E-One Emergency Vehicles
product lines. With a staff of 129,
First Truck Centre Vancouver 
operates out of a 60,000 sq.-ft.
facility, on an 11-acre property,

offering a full line of services that
include a body shop, a heavy-duty
frame straightener, and a 60-ft.
down draft paint booth.

The centre offers parts, service
and bodywork to Class 3-8 trucks,

among other vehicles, the com-
pany says.

First Truck Centre will integrate
its commitment to customer serv-
ice within the new Vancouver
dealership, according to a

spokesman for the organization,
who notes that this commitment
has garnered First Truck Centre
the coveted Freightliner Aspire
Award as one of the top 10 dealer-
ships in North America for three
years running, from 2004 to 2006.

“The desire of the team in
Vancouver to be the premier
heavy-duty truck dealership in the
Lower Mainland, makes it a natu-
ral fit with our culture, and the
synergistic potential is exciting,”
says Patrick Ozirny, president of
First Truck Centre.

For more information, call 604-
888-1424. ■■

OEM/Dealer NewsOEM/Dealer News

First Truck Centre expands into Vancouver area

BIRD’S EYE VIEW: First Truck Centre is expanding into the Vancouver area, with
the 60,000 sq.-ft. facility seen here. Bendix to acquire

SmarTire Systems
RICHMOND, B.C. – Bendix has
announced it has inked a deal to
acquire SmarTire Systems, a
Canadian manufacturer of tire
pressure monitoring systems.

Bendix announced the terms
will be finalized during the
fourth quarter, and are still sub-
ject to approval from both enti-
ties. The company said it will 
incorporate SmarTire into its ex-
isting electronics business uint.

“Bendix continues on its pur-
poseful, aggressive drive for
growth. Our goal remains to ac-
tively pursue business opportu-
nities and effective technologies
that help improve highway safe-
ty, enhance vehicle operation,
and help fleets manage and 
improve operating cost mar-
gins,” said Joe McAleese, Bendix
president and CEO. ■■

Cummins weathering
economic storm
COLUMBUS, Ind. – Cummins has
reported its third quarter sales and
profit were the best ever for a Q3,
and the second best quarter in the
company’s history.

Q3 sales were up 10% over the
same period in 2007 and net income
was up 24% globally to US$229 mil-
lion. Global sales led the charge,
with 61% of the company’s revenue
coming from non-US sales.That’s up
from 52% a year ago, the company
reported.

“Despite the significant chal-
lenges facing the US economy and
signs of economic weakness in
Europe, the company performed
extremely well in the third quar-
ter,” said Cummins chairman and
CEO Tim Solso.

“Even more importantly, we
continue to meet or exceed our
profitability targets as we grow
our sales. These results, which
keep us on track for a fifth
straight year of record financial
performance, are further proof
that our strategy of diversifying
our product line and expanding
our geographic customer base is
working.”

Heavy-duty engine sales jumped
21% in the quarter, driven by mar-
ket share gains, Cummins reported.
Medium-duty engine sales also
surged 13%. ■■

Give Us a Call Today!
Ask for Doug ext. 168  Randy ext. 169

1-800-263-1361
www.loadfti.com

Give Us a Call Today!
Ask for Doug ext. 168  Randy ext. 169

1-800-263-1361
www.loadfti.com

Now Hiring Over 
the Road Highway Company
Drivers in the GTA, Hamilton,

London, Chatham and
Windsor areas

OWNER OPERATORS WANTED
Lease Purchase Program Available

• Fuel cap
• No money down, full maintenance lease

• New freight means new opportunities

OWNER OPERATORS WANTED
Lease Purchase Program Available

pg 44 tn dec v3  11/10/08  5:03 PM  Page 44

http://www.loadfti.com
http://www.loadfti.com


TRUCK NEWS Page 45December 2008

MUSCATINE, Iowa – Now that
fuel has become the top operating
expense for most fleets, Bridgestone
Bandag Tire Solutions (BBTS) is re-
leasing its fourth comprehensive
fuel economy guide for large trucks.
Tires and Truck Fuel Economy – a
New Perspective looks at what
BBTS has learned over a quarter-
century of studying the relationship
of tires to large truck fuel economy.

“Our customers have told us that
trucking is a business of pennies.
And the same is true for fuel econo-
my,”said Singh Ahluwalia,president
of sales and marketing for BBTS.
“There’s no one single thing you can
do to be a financial success in the
trucking business,and there’s no one
single thing you can do to maximize
your fuel economy.

“The good news is, practically
everyone can do a better job of get-
ting the most out of a gallon of fuel.
Tires and Truck Fuel Economy pro-
vides fleet customers with practical

recommendations that take into
consideration the real-world factors
that affect fuel economy.”

While the cost of fuel has certainly
changed since the fuel economy
guide first appeared in 1984, the
questions fleets ask haven’t, BBTS
officials say. In addition to focusing
on how tires fit into the overall fuel
economy picture, Tires and Truck
Fuel Economy addresses how speed
affects fuel economy, how to select
the best tire for a fleet operation,
and how to balance the cost of tires
over their lifetime with their affect
on fuel economy.

This guide is a special edition of
BBTS’ award-winning Real Answers
magazine.Fleets who wish to receive
a copy can ask their Bridgestone
Bandag sales representative,
call 888-694-0469 or visit
BridgestoneTruckTires.com and
click on the “Catalogs and
Reference” button to fill out the
“mail to me” e-mail form. ■■

New ProductsNew Products

BBTS publishes tire fuel economy guide

Haldex introduces FleetPlus for trailer stability system
GUELPH, Ont. – Haldex has enhanced its Trailer Roll Stability (TRS)
system to allow fleet managers to review trailer brake actuations,
including ABS and roll stability events.

The PC-based FleetPlus program generates reports on activities that
allow fleet managers to control costs and promote driver safety, Haldex
has announced. Data can be displayed in histograms, graphs and other
formats, the company says.

Data that can be tracked and reported via FleetPlus includes: number
of brake applications; peak brake demand pressure; duration of brake 
applications; speed at starts of brake application; reservoir pressure
change; load change ‘profile’; number of ABS events; as well as a 
complete vehicle profile over the past 32 rollover mitigations.

For details, contact Haldex at 800-267-9247. ■■

MARKHAM, Ont. – CarriersEdge
has announced the release of a new
vehicle inspection online training
course as well as its upgraded on-
line driver improvement system.

The company has partnered with
Techni-Com, a provider of com-
mercial vehicle safety and compli-
ance materials, to produce the on-
line Practical Vehicle Inspection
training course. The course is de-
signed to accompany the Practical
Vehicle Inspection handbook. The
online course uses real-world sce-
narios and exercises to convey
National Safety Code regulations,
the companies announced.

Separate programs are available

for tractor-trailers and straight
trucks, allowing fleets to customize
the content to suit their needs.

CarriersEdge subscribers will au-
tomatically receive the course as
part of their subscription service,
the company has announced.

Meanwhile, CarriersEdge has
also launched an enhanced version
of its driver improvement systems,
CarriersEdge 2.5. The new system
features updated content and more
than 50 new customer-requested en-
hancements. For information, visit
www.driverquality.com.

For more info about Techni-Com,
visit www.practicalvehicleinspec-
tion.com. ■■

CarriersEdge announces upgrades
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• 24/7 Emergency Service
• Local and Long Distance Recovery throughout North America
• Heavy Wreckers (4), 40 Ton Rotator, Landoll Tilt & Load
• Wreckmaster certified

STOP
Sending your collision work 

to another shop!
At Metro Collision, our reputation is built on quality. We are proud to 
offer a comprehensive approach to the repair process. From the date 
of loss to final delivery everything is completed in-house. Easily 
accessible to one of the heaviest travelled truck routes in North
America, our 42,000 sq. ft. facility boasts the best in equipment as well

as the most qualified technicians in the industry. We are in 
total control and the proof is in the end result – 

Our reputation depends on it.

STOP
Sending your collision work 

to another shop!

Hamilton/Niagara

St. Catharines St. CatharinesSt. CatharinesHamilton/Niagara Hamilton/Niagara St. Catharines St. CatharinesHamilton/Niagara Hamilton/Niagara

INC

866-927-8294
For more information call

Petra Voelker  

C.U.T.C.

Trucking
madeSimple

Trucking
madeSimple

• Canadian Licensing
• FMCSA (ICC Authority)
• DOT Registrations
• IFTA Registrations
• Fuel Tax Reporting
• Unified Carrier Registration
• PARS/PAPS/ACE
• Corporate Registrations
• Regulations
• IRP Registration
• Bonded Carrier Status

When business is great but you still
need cash, you can bank on me.

I help small and medium sized 
trucking companies with the cash
flow they need to grow and prosper!

Ph: 416-347-9466 • Fax: 416-222-0166
nhaley@liquidcapitalcorp.com

For excellent service and reasonable rates, contact
Nick Haley at Liquid Capital Commerce Inc.

New 

Lower 

Rates

I CAN TURN YOUR INVOICES INTO 
CASH – INSTANTLY!

• C.A.R.B. Approved Engine

• Totally Independent System, 
No Connection to Main Engine, 
No Outside Condenser

• Supply 10,000BTU Heat & AC

• Double Silencer Design 
Noise<70DBA

• Shore Power Compatible

• H/W/D 27" x 22" x 35" 

Q Toronto Based 
APU Manufacturer

Q Excellent Service 
in Canada

Q

T.T.C .
Total Temperature Control

Riteway Technology Inc.
Toll Free: 1-888-988-2278 
Tel: 416-637-5005  Fax: 416-637-5096
501 Alliance Ave., Suite 202A, Toronto Ontario  M6N 2J1
Email: sales@ritewayapu.com    Website: www.ritewayapu.com

Lease for Less Than $200/mo. 
Over 36 mos.

SAVE UP TO $800/mo.

Franchises
Available

416-471-0807

Franchises
Available

416-471-0807
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By Jan Westell
ATLANTA, Ga. – UPS has an-
nounced its first purchases of hy-
draulic hybrid vehicles – which is
designed to produce both dramat-
ic fuel savings and environmental
benefits.

The technology, originally de-
veloped in a federal laboratory of
the Environmental Protection
Agency, stores energy by com-
pressing hydraulic fluid under
pressure in a large chamber and
then using that pressure to help
launch the vehicle.

UPS asked to road test the tech-
nology two years ago and now be-
comes the first delivery company
to place an order for hydraulic hy-
brid vehicles (HHV).

“There is no question that hy-
draulic hybrids, although little
known to the public, are ready for
prime time use on the streets of
America,” said David Abney,
UPS’s chief operating officer.“We
are not declaring hydraulic hy-
brids a panacea for our energy
woes, but this technology certain-
ly is as promising as anything
we’ve seen to date.”

Disclosing the results of its road
testing on Detroit routes for the
first time, UPS and the US EPA
said the prototype vehicle had
achieved a 45-50% improvement
in fuel economy compared to con-
ventional diesel delivery trucks.
UPS says it believes similar fuel
economy improvements and a

30% reduction in CO2 are achiev-
able in daily, real-world use. The
EPA believes the technology can
perform equally well in other ap-
plications such as shuttle and
transit buses and refuse trucks.

Abney was joined by represen-
tatives of the EPA, Eaton and
Navistar at a news conference in
Atlanta’s Centennial Park in an-
nouncing UPS’s decision to place
an order for seven of the hy-
draulic hybrids.

UPS will deploy the first two of
the new HHVs in Minneapolis
during the first quarter of 2009.
Eaton, which helped develop and
refine the vehicle’s hydraulic hy-
brid power system, will monitor
the vehicle’s fuel economy per-

formance and emissions in the
Minneapolis area. The additional
five HHVs will be deployed later
in 2009 and early 2010.

With a diesel “series” hydraulic
hybrid of the type being pur-
chased by UPS, a high efficiency
diesel engine is combined with a
unique hydraulic propulsion sys-
tem, replacing the conventional
drivetrain and transmission.

The vehicle uses hydraulic
pumps and hydraulic storage
tanks to capture and store energy,
similar to what is done with elec-
tric motors and batteries in a hy-
brid-electric vehicle. In this case,
the diesel engine is used to peri-
odically recharge pressure in the
hydraulic propulsion system. Fuel

economy is increased in three
ways: vehicle braking energy that
normally is wasted, is recovered;
the engine is operated more effi-
ciently; and the engine can be shut
off when stopped or decelerating.

The EPA estimates that when
manufactured in high volume, the
added costs of the hybrid compo-
nents can be recouped in less than
three years through lower fuel
and brake maintenance costs.

Eaton began working with the
EPA in October 2001 under a
Cooperative Research and
Development Agreement involv-
ing hydraulic hybrid systems and
components. As part of Eaton’s
role in designing and developing
hybrid technologies, the compa-
ny’s engineers were co-located at
the EPA’s Ann Arbor facility.
Eaton also earned a number of
hybrid power system patents and
continues to work on a number of
other hybrid vehicle initiatives
with UPS and others.

“We continue to be pleased
with the progress and potential of
the hydraulic hybrid system,”
Eaton chairman and CEO
Alexander M. Cutler said at the
press conference. “The market for
this technology is truly global, and
it can provide significant improve-
ments in fuel economy and emis-
sion reductions for trucks, buses
and off-road vehicles of many
shapes and sizes.”

“EPA and our partners are not
just delivering packages with
these UPS trucks, we’re delivering
environmental benefits to the
American people,” added EPA
administrator Stephen L.
Johnson. “With this investment in
fuel-efficient technology, UPS is
doing what is good for our envi-
ronment, good for our economy,
and good for our nation’s energy
security.”

“The diesel hydraulic hybrid ve-
hicle has the potential to offer our
truck customers something very
unique – performance and re-
duced emissions with dramatic
improvements in fuel economy,”
said Steve Guillaume, general
manager of Navistar’s medium
trucks division.

UPS’s current “green fleet” to-
tals more than 1,600 low-carbon
vehicles, including all-electric, hy-
brid-electric, compressed natural
gas (CNG), liquefied natural gas
(LNG) and propane-powered
trucks.In addition to the hydraulic
hybrid, UPS has road-tested hy-
drogen fuel cell delivery trucks.
UPS began deploying alternative
fuel vehicles in the 1930s with a
fleet of electric trucks in New
York City.

The HHV vehicle order follows
the company’s May purchase of
500 hybrid-electric and CNG ve-
hicles and the April deployment
of 167 new CNG vehicles in
Atlanta, Dallas, Los Angeles,
Ontario, San Ramon, Fresno and
Sacramento.

With UPS’s new purchases, the
company’s “green fleet,” already
the largest private fleet in the
transportation industry, will total
more than 2,100 vehicles. ■■

@ARTICLECATEGORY:843; 3041;

@COMPANYINARTICLE:057790612;
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UPS makes landmark purchase of hydraulic hybrids

EARLY ADOPTERS: UPS is the first company to purchase hydraulic hybrid de-
livery vehicles such as this one.

1Canada’s       Truck Exhaust Shop#1

Providing Heavy Duty Exhaust Solutions Since 1982

Exhaust 
System 

Installations 
for All 

Makes and 
ModelsTruck Mufflers 

Coolant Pipes Catalytic Mufflers

For Most Makes
Manufacturing •

Installation • Service

Built to Last

• Y-Pipes 
• Turbo Pipes 

1365 BONHILL RD., MISSISSAUGA  L5T 1M1

(905) 670-0100   1-800-385-8801
www.totalexhaust.com

THE TRUCK EXHAUST PLACE
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By James Menzies
OSHAWA, Ont. – The Mackie
Group of Companies celebrated 80
years in business in October,hosting
a customer and supplier gala that at-
tracted a who’s who of the industry
as well as municipal, provincial and
federal dignitaries.

Other events were held earlier in
the week to honour the company’s
400 employees. The Mackie Group
was founded in 1928 by Charlie
Mackie, who hauled lumber, pro-
duce “and just about anything he
could” around South River, Ont.
(near North Bay), Norm Mackie re-
called. Charlie’s son Merle carried
the torch and in 1934, his own son
Ross was born.

Ross Mackie was all smiles at the
gathering, greeting and reminiscing
with past drivers,managers and part-
ners. Norm recalled how his grand-
father Merle would haul lumber and
tomatoes in the Greater Toronto
Area,and then convert his stake and
rack truck on weekends, placing
bench seats in the back and driving
skiers from downtown Oshawa to
the ski club in Raglan.

Merle dabbled in household mov-
ing in the early 40s and began trad-
ing loads with other independent
household moving companies across
Canada, Norm explained. In
October, 1952, Mackie Moving
Systems became part of the North
American Van Lines network, a re-
lationship that still exists today.

Ross grew up, married and had
four sons: Norm; Paul; Dean; and
Scott. All are active in the company
today.

“With three of the boys being
born in September, we always knew
Dad was home at Christmas,” Norm
joked during a speech.

In the 1960s, Mackie Moving
Systems opened a branch in North
Bay, providing household moving
for families serving the National
Department of Defense. The com-
pany also began hauling for General
Motors that decade. Dean Mackie
said he and his brothers began driv-
ing for the company in the 70s. At
this time, Mackie began hauling ex-
pedited parts for GM as the concept
of just-in-time delivery was born.
The result was the formation of
Mackie Transport Ltd., which is still
one of the group’s largest businesses
today, Dean noted.

In 1988, Mackie moved into its
current headquarters just off the 401
in Oshawa. By this time, Merle was
retired in Florida.He came up to see
the new warehouse and office and
voiced some concerns, recalled
Dean.

“He came up to see the new ware-
house and was overwhelmed by the
size, the beauty and the cost of the
new facility.At that time,he was con-
cerned we wouldn’t be able to pay
for the large warehouse and all the
new trucks. He was right – because
we’re still paying for it now,” Dean
joked.

Merle died peacefully soon after.
In 2003, the Mackie family contin-
ued to grow its business, opening
Mackie Harley Davidson across the
highway from its headquarters. The
company has also added an 80,000
sq.-ft. warehouse in Mississauga and
a 40,000 sq.-ft. warehouse in
Montreal to its stable. It also runs

500 pieces of equipment, employs
200 drivers and offers a range of
services including: warehousing and
inventory management; open- and
closed-vehicle transportation; high-
value goods transportation; general
freight hauling; trailer rentals; and
commercial and household goods
relocation.

Today, Ross has 14 grandchildren,
some of whom work for the com-
pany in the summer. ■■

Mackie Group of Companies turns 80

REASON TO CELEBRATE: Ross
Mackie greets guests at the company’s
recent 80th birthday celebration.
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2007 FREIGHTLINER TriAxle c/w 20,000 liter 4 compartment aluminum
tank, dual pumping, bottom load, vapour recovery, MidCom ETC, DOT
certified, Tank CSA-B620. Stock #590

2000 STERLING 19,500 litre 4 compartment aluminum tank, dual pump-
ing, Midcom ETC, DOT certified, Tank CSA-B620. Stock #592 

1999 INTERNATIONAL c/w 12,000 litre 4 compartment aluminum tank
dual pumping, bottom load, vapour recovery, Midcom ETC, DOT certified,
Tank CSA-B620. Stock #580

WE RENT TANKERS!

2002 FREIGHTLINER CABOVER, 18,500 liter 4 compartment aluminum
tank dual pumping and metering, safetied and certified. Stock #579

NEW PROPANE 2008 INTERNATIONAL, c/w 3499 USWG propane 
bobtail, rear delivery, side fill. Stock #541

1999 STERLING Triaxle 23,000 litre 5 compartment aluminum tank, dual
pumping, bottom load, vapour recovery Midcom ETC, DOT certified, Tank
CSA-B620. Stock #594

1998 FREIGHTLINER 20,000 litre 4 compartment aluminum tank, dual
pumping, Midcom ETC, DOT certified, Tank CSA-B620 Stock #586

1999 INTERNATIONAL, Brand New Rebuilt Engine, 20,000 liter 4 com-
partment aluminum tank, dual pumping, bottom load, vapour recovery,
Midcom ETC, DOT certified, Tank CSA-B620. Stock #584

If you have a criminal record or U.S. immigration 
problems, we can help.

Glenn Matthews of Siskinds LLP is a licensed
U.S. lawyer with 14 years of experience in
U.S. immigration issues. We process U.S. waiver
applications, waiver appeals and other U.S.
immigration cases.

Trust your case to the experts. Reasonable fees.
Free consultation.

Glenn E. Matthews, B.A. J.D.
Licensed in Ontario and Illinois
Tel. 519-660-7854   Fax: 519-660-7855
glenn.matthews@siskinds.com
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TransForce saw its profits decrease
in the third quarter as well as the
nine month period ending Sept. 30
compared to a year ago, despite in-
creased revenue driven largely by
fuel surcharges.

Revenue was up 23% to $595.5
million during the third quarter,
with $83.8 million resulting from
fuel surcharges. Net income totaled
$26.5 million for the quarter, com-
pared to $28.5 million for the same
period last year. For the nine
months ending Sept. 30, net income
was $64.9 million, down from $75.7
million over the same period in
2007. The company’s conversion
from an income trust to a corpora-
tion had tax implications which im-
pacted the decline, the company
pointed out.

Meanwhile, Vitran Corporation
achieved record revenue of $198.6
million in the third quarter, but net
income fell to $2.1 million. In the
comparable 2007 third quarter, the

company reported revenue of
$171.9 million and net income of
$3.1 million.

“In the 2008 third quarter, the
economic slowdown and significant
industry pricing pressures negative-
ly impacted our LTL operating 
ratio,and partially offset record rev-
enues that were driven by a strong
performance at our logistics unit
and 35% growth in the company’s
LTL cross-border revenue,” said
Vitran president and CEO Rick
Gaetz.

LTL revenue grew 10.6% com-
pared with the same period last year
to $166.2 million, while Vitran’s lo-
gistics segment increased its rev-
enue by 70.7% to $23.4 million.

Out west, Mullen Group has an-
nounced its revenue also increased
in the third quarter, but profits
slipped due in part to “foreign ex-
change impacts on the Fund’s
US$235 million of long-term debt.”

Overall, the company said it was
pleased with its performance in a
difficult operating environment.

For the three-month period end-
ing Sept.30, revenue was $352.2 mil-
lion, a 35% gain over the same 
period of 2007. For the nine months
ending Sept. 30, revenue hit $959.4
million, a 13% gain over the same
period in 07.

Net income slipped to $36.2 mil-
lion for the quarter, a 4.7% decline
from 07, and $105.9 million for the
nine months ending Sept.30,a 6.2%
drop from 07.

The company attributed its strong
results to a number of factors,
including: the acquisition of three
oilfield services competitors; strong
demand for the transportation of
fluids and the servicing of oil rigs,
particularly in Saskatchewan; strong
demand for services in the Alberta
oil sands; and gains in the
trucking/logistics segment, most no-
tably through the Kleysen Group
business unit, the company reported.

“These results indicate the
strength, flexibility and growth po-
tential in our business model,” said
Stephen Lockwood, president and
co-CEO of Mullen Group. ■■

Fleet NewsFleet News

Revenue up, profit down for Canadian fleets

April 16, 17 and 18, 2009
Place Bonaventure, Montréal

www.expocam.ca

“It is an awesome show and we
can’t wait until 2009!”

– Owner-Operator 

“The best show in years.
Lots of new products.”

– Fleet Owner

“I loved seeing all the new trucks.”
– Fleet Manager

“Overall the best ExpoCam 
show in years.”

– Michelle Batista, Navistar Canada Inc.

Here’s What People Had To
Say About ExpoCam 2007

Endorsed by:

Platinum
Sponsor:

Official Magazine: Media Partners:

Avoid the line-ups 
and Save $10

Register online today and get 50% off the
$20.00 admission price at the door

Register
Today

For further information call Newcom Média Québec: (514) 938-0639 or Toll Free: 877-682-7469

ExpoCam 7x10 ad.qxd:Layout 1  9/25/08  7:53 AM  Page 1

STILL THE
BEST

ARCTIC TRAVELER (Canada) SERVICE Inc.
SERVICE SERVICE6198 Netherhart Rd., Unit 2, Mississauga ON

BEST Value
BEST Warranty
BEST Design and Reliability
and STILL NO PRICE INCREASE!!!

905-565-5889  • 1-877-565-5888  • Fax 905-565-6921

Comfort for only $1.50/ day

LEASINGAVAILABLE

• SHOP OR MOBILE REPAIRS/INSTALLATIONS •

Driver
Medical
Exams

ONTARIO DRIVERS
WALK-IN MEDICAL

CLINIC

21 Queensway West
Mississauga, Ontario

(DIRECTLY ACROSS FROM 
MISSISSAUGA HOSPITAL)

8:30 a.m. – 11:00 p.m.
7 Days a Week

(905) 897-9228
No appointment necessary

$ 60
.00

$ 60
.00
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After 6.6 million collision-free kilo-
metres over a 40-year period as a
commercial truck driver, Burton
“Bud” Rush, was named the 2008
CTA/Volvo Trucks Canada National
Driver of the Year.

The Oakbank, Man. resident
drives for Armstrong Moving and
Storage (a division of United Van
Lines Canada).

During his 40 years on the road,
Rush has not only earned an out-
standing safety record, he has also
shared his knowledge of first aid
with the travelling public.

The truck driver has been the first
to arrive at many accident scenes,
and more than once saved a life 
or provided comfort to an accident
victim.

A Manitoba dispatcher was also
recognized with a national award at
the same ceremony.Janet Murray of
Warren, Man., an employee with
Payne Transportation, was selected
as the CTA/Shaw Tracking National
Dispatcher of the Year.

Murray got her start in the road
transportation industry 13 years ago
when she obtained her truck driving
licence so she could join her hus-
band, a long-distance truck driver,
on the road as a team driver.

After a period of time as a truck
driver, the one-time nurses’ aide and
administrative assistant, moved into
the operations side of the trucking
industry, where she earned the re-
spect as a dispatcher.

•
Consolidated Fastfrate Inc. has an-
nounced that Peter Marshall has
been named president and chief 
executive of Consolidated Fastfrate

and its subsidiaries, effective imme-
diately. Ron Tepper will become the
company’s executive chairman and
focus on the growth and strategic 
direction of Fastfrate.

Marshall has broad experience in
the North American transportation
and logistics industry.

Most recently, he held a senior 
executive role with CN Rail. His
background also includes extensive
sales and marketing experience 
with Imperial Oil Ltd. He holds a
business degree from Queen’s
University.

•
Haldex Canada has appointed Todd
Bourque as the company’s new
Canadian OEM trailer sales manager
and Jack Shantz as its Canadian
OES market manager.

The company announced the pro-
motions are part of its “constant 
effort to meet the changing needs of
our customer base and fully cover all
Canadian markets.”

Bourque will be responsible for
developing sales opportunities with
heavy-duty OE trailer manufactur-
ers and fleets across Canada,
with the goal of increasing market
share and profitability, the company
announced.

He will continue to serve as dis-
trict manager for Eastern Canada in
the immediate future.

Shantz will be tasked with work-
ing with customers and warehouse
distributors as well as OE trailer
manufacturers and fleets in
Ontario.

He will support the OES dealer
market across Canada, Haldex
says. ■■

PeoplePeople

On-line Recruitment Centre

Enter your resume directly at www.trucknews.com
This information is entered on an online database which is viewed by companies looking for drivers. 
Finding the best carrier to work for isn’t easy but maybe we can help.

By Mail: 6660 Kennedy Road, Suite 205,
Mississauga, ON  L5T 2M9
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800-263-6149

By Fax:
866-837-4837

POWERED BY
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Owner Operator? Manufacturer Year/Model Engine/Size

Preferred Trailer Type (check all that apply):  Trailer Type Experience (check all that apply)
■■ Flatbed   ■■ Heavy Hauling/Specialized  ■■ Moving Van ■■ Flatbed   ■■ Heavy Hauling/Specialized  ■■ Moving Van
■■ Tanker   ■■ Straight Truck   ■■ Super 8   ■■ Reefer ■■ Tanker   ■■ Straight Truck   ■■ Super 8   ■■ Reefer
■■ Van   ■■ Other ■■ Van   ■■ Other

Current Drivers License:  Do you have a Commercial License? ■■ Yes  ■■ No

License # Exp. Date Prov/State Issued Type

Has your license ever been suspended? ■■ Yes  ■■ No     Total Truck Driving Experience /yrs

Last Employer

Name Company City Prov/State

Tel Start/End Date

Job Description Reason for Leaving

Certification/Training:  
■■ Doubles/Triples ■■ Air Brake Adjustment ■■ Over-Size Loads ■■ Hazmat ■■ Air Brake (Drive)  ■■ Tankers
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City Prov/State Start/End Date

Can you lift 50lbs? ■■ Yes  ■■ No
Cross Border Travel:  
I am able to cross the Canada/U.S. border to haul International loads ■■ Yes  ■■ No
I am willing to cross the border ■■ Yes  ■■ I am FAST approved ■■ Yes  ■■ No
Would you like to contacted by driver agencies? ■■ Yes  ■■ No

By filling out and signing this application, I agree to abide by Driverlinks’s terms and conditions and
consent to the use of personal information according to the Driverlink privacy policy.

Signature Date
Driverlink is proud to protect the privacy of your personal information as required under federal privacy laws. If you would like 
to see a copy of our privacy policy, please go to www.driverlink.com/privacy. If you would like a printed copy of our privacy 
policy, please call us at 1-800-263-6149 and we will be happy to mail one to you.

Careers On-Line www.trucknews.com
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Free parking
at my place
Dear Editor,

After reading your article on
“no parking” with respect to rest
area closures in Truck News, I
would like to take the opportu-
nity to offer some assistance to
drivers for this current problem.

Quick Truck Lube, located on
Hwy. 401, exit 268 can offer a re-
lief for drivers.

Drivers are welcome to park
in our lot at any time to catch up
on missed or needed rest; we
have 10 to 15 available spots for
parking.

Also, during our business
hours drivers can use our facility
and have a hot cup of coffee or
tea free of cost before continu-
ing their daily routines.

Please make drivers aware of
this offer in order to help keep
our drivers happy and safe. ■■

Gurjinder Johal 
Quick Truck Lube

MailMail

Maybe it’s time to
revisit photo radar
Dear Editor:

Every time I pick up the Truck
News, I read letters regarding the
pros an cons of speed limiters.

Time will tell if this will improve
highway safety or not. Maybe it
would be better if photo radar was
brought back? 

Have it set for 110 km/h with
zero tolerance, and double the
fines. Would we slow down?
Probably not.

But I’m sure it would generate
enough revenue for the province to
eventually eliminate the PST. ■■

John Kempenaar
Via e-mail

www.texisexhaust.com
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ARE YOU HAVING
PROBLEMS

installing bodies on new chassis because 
of the exhaust system configuration? 

WE SOLVE
THOSE PROBLEMS!

CATALYTIC MUFFLERCUSTOM EXHAUST SYSTEMS DESIGN

SIDE FRAME SADDLE BOXES HEADACHE RACKS 
CAB GUARDS

UTILITY BOXES

Modifications done for new catalytic or 
EGR engines with no EPA Standard loss. INCLUDING 2008

ENGINES!

• MANUFACTURING

• SALES

• SERVICE/FLUSH
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299 Mill Rd., Unit 1510 Etobicoke, ON M9C 4V9
Wally Loucks (416) 626-1794  Fax: (416) 626-5512

Lease To Own
Commercial, Industrial and Residential,

Garages, Workshops, Equipment Storage,
Warehouses, Offices, Quonsets.

BEFORE YOU BUILD CALL OR WRITE
25 Years in the Building Business 

299 Mill Rd., Unit # 1510, Etobicoke On M9C 4V9

Phone (416) 626-1794

TOLL FREE 1-877-743-5888
www.a-ztech.on.ca

“NEW” 5TH WHEEL COMPOUND HITCH

Flex Semi-Trailers
Semi-Truck Dump Bodies
Forced Steering Trailers,

Trains, Vans, Refuse, Roll-off
SPIF, LLD, LCV, HPV, HOV

Tel/fax: (905) 637-8634
e-mail: nzrcurry@Primus.ca

NZR NATIONAL ZEPHYR RESEARCH

$129.00

w/Picture
$99.00

Copy only

E-mail: kpenner@trucknews.com

Ad runs one month
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waving Mark into the United States.
But instead of heading for the distribu-

tor’s warehouse in Buffalo, Mark pulled
up alongside Manny’s truck and parked
Mother Load.

“Mark!” Manny said. “Mark is that
you?” 

Mark climbed down from Mother
Load and did his best to look concerned.
"What's wrong, buddy?”

“Everything,” Manny said, the frustra-
tion evident in his voice.

“It can't be that bad?”
“But it is! You gave me a load of car-

pet made in Spain. It came into Canada
through Montreal...” He lifted his hands.
“Why on earth didn't they just bring it
into the US through an American port?”

“I don't know,” Mark lied, knowing
exactly why, because he’d been through
this before. The company that imports the
carpet into Canada has the rights to this
Spanish carpet for all of North America.
They house it in their
warehouse a few days
to mark up the price,
then ship it to the US so
they can take their cut.
The problem is that car-
pet is a textile which is
a complicated import,
especially when it's
designated for resale –
like this carpet. There's
also a question about
quota, which might or
might not be a factor
with this particular
load.

“The guy in there...”
He indicated the CBP
building with a jab of
his thumb, “...it's like
his second day on the
job and he's trying to
impress his boss with
my load.”

“Yeah,” Mark said flatly. “Some loads
to the US can be tricky.”

“Tricky? This is more like unreal.”
Manny sighed. “He's asking me what
the purpose of the carpet is, like I would
know that.”

“What'd you tell him?”
“To put in a room and walk on.”
Mark said nothing at first, but he was

thinking, bad answer. Finally, he asked.
“What'd he do then?”

“He started getting real nasty with me,
asking me if this was a formal consump-
tion entry and if it was, did I file a formal
warehouse entry? Then he asked if I’d
filled out an entry summary and ac-
quired a CBP Bond?”

“Well, did you?”
“I think so. I don’t know. I’ve filled out

so many forms my fingers are aching.”
“You don't have to fill out all that many

forms,” Mark said. “Just the right ones.”
Just then the CBP officer exited the

building and started walking toward
Manny and Mark.

“Here he comes,” Mark said.
Manny looked left and right, like a

with that he spun on his heels and
walked away.

”I don't believe this,” Manny said.
“Could be worse.”
“Yeah, how?”
“You could be hauling a load of

knock-off Gucci bags and Steve Madden
shoes that would be confiscated along
with the trailer they're sitting in.”

“Okay, so it could be worse...that
doesn’t make this situation any better.”

“I suppose,” Mark said, “but I'm won-
dering why this is happening to you at
all. Didn’t you use a Customs brokerage
for this load.” 

“I did.”
“Which one?”
“The one I always use.”
“The one that quoted you the cheap-

est price?”
Manny's eyes swept the pavement.

“How'd you know?”
“You know the saying, 'You get what

you pay for?’ Well, it’s an old adage be-
cause it happens to be true.”

“But they're a big company.”
“Nothing wrong with that, except big

companies deal with lots of clients and

they don’t always have the time to spend
on one trucker’s single load.”

“Well, this one could have used a little
more attention,” Manny said, defeat in
his voice.

Mark put a hand on Manny’s shoulder.
“Next time you’ll be better prepared.”

A sigh. “I supposed you got through
with no problems?”

“Buddy,” Mark said, enjoying the mo-
ment for all it was worth. “They couldn't
let me in this country fast enough.”

“Why am I not surprised?”
“You’ve got to look at the bright side

of things.”
“How's that?”
“I'd been driving over eight years be-

fore I learned everything you’re learning
today. How long have you been driving
for?”

“Ten months or so.”
“So you should consider yourself

lucky, being seven and a half years
ahead of me on the learning
curve.”

“I don't feel lucky.”
“Believe me, you are,”

Mark said, saying good-bye
and walking off toward
Mother Load.

As he got into his rig, Mark
took one last look at Manny.
The man was sitting on a con-
crete curb, holding his head
in his hands and looking as if
he didn’t have a friend in the
world.

But of course he did have a
friend, a friend named Mark
Dalton. 

When Mark was on the
outskirts of Buffalo, he took
out his cell phone and made
a call.

“US Customs and Border
Protection, Fillinger speak-

ing.”
“Hey Joe, this is Mark Dalton calling.”
“Hi Mark, I saw you there, but I didn’t

want to say anything. But I did get the
right guy, right?”

Mark had met Joe Fillinger in a steak-
house in Niagara Falls, New York a few
years back when Mark was on a
stopover and Joe was just starting with
the CBP. They’d kept in touch, talking
about sports and US Customs whenever
they could.

“That's him.”
“Most of his paperwork’s okay.

There’s not a lot more I can do.”
“Hang onto him for another hour or

so, then cut him loose. I think that should
be enough to give him the full border
crossing experience.”

“Will do.”
“Thanks again. I really appreciate

this.”
“Hey, if it makes him better prepared

the next time he enters my country,” said
Joe, “then I'm just doing my job.” ■■

– What’s next for Mark Dalton? Find out next
month.

The story so far...
Mark has a coffee with two other drivers who
work for Bud. One of the drivers, a constant
complainer named Manny Giron, wants to know
why Bud gives Mark all the best loads while he’s
getting only local runs. Mark can't speak for Bud,
and takes offense to Manny’s assertion that
Mark is paying Bud kickbacks. Just as the con-
versation starts to get heated, Bud enters the
coffee shop.

Bud admits that Mark gets better loads than
Manny and he explains why. Mark takes what-
ever Bud gives him without complaint. Mark’s
reliable while the same can’t be said for Manny.
But Manny’s not listening, he wants what Mark
has, even though Mark’s been working for Bud
for years and Manny’s still on his first. Mark de-
cides to teach Manny a lesson by switching loads
with Manny. Manny will go to Tampa, while
Mark gets the load to Buffalo...

“Are you sure you want Manny to take
that load into Tampa?” Bud asked out-
side the coffee shop after everyone had
gone their separate ways.

“Why? Don't you want him to take the
load?”

“No, I don't.”
Mark put a hand on Bud’s shoulder.

“Relax, Tampa’s not that far away, really.
He’ll be there in no time.”

“It’s not the distance I’m worried
about, it’s the getting there.”

“You want him to learn, don’t ya? He
needs to gain some experience, you told
me that yourself.”

”Yeah, I suppose.”
The two men started walking, Bud to-

ward his car and Mark toward Mother
Load.

“But I'm warning you,” Bud said. “If
there’s a penalty for whatever
reason...you’re paying it.”

Mark thought about it and agreed.
“Sure, it’ll be worth it.”

•
Mark took his time getting underway.
Manny had been eager to get to Tampa
and had left an hour earlier. Even so,
Mark had a feeling he’d be catching up
with Manny at the Queenston-Lewiston
Bridge. It was just after seven in the
evening when Mark reached the bridge.
He took his time pulling up to the cross-
ing, searching for Manny’s rig on the
other side of the border. Although it was
dark out, Mark had no trouble finding
Manny’s bright yellow Volvo parked in
the US Customs and Border Protection’s
secondary inspection lot.

“What a surprise,” Mark said under
his breath. He pulled up to the booth
and presented his invoice and his bill of
lading. He was hauling Manny’s origi-
nal load – a trailer load of Canadian
beer to a distributor in the US. He’d
made this run several times before and
the distributor had been in business for-
ever and had worked out all the Customs
issues years ago.

“Go ahead,” the CBP officer said,

By Edo van Belkom
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scared animal at the business end of a
shotgun. “Let me hide in your truck.”

Mark shook his head. “I don't think
that's a good idea.”

And then the officer was on them.
“Hi there,” he said. Then he noticed

Mark was there too and he waved.
Mark returned the wave, then gave his
friend a wink.

“What now?” Manny asked.
“These carpets may be subject to quo-

ta restrictions,” said the officer. “I'm won-
dering if you know the carpet's
Harmonized Tariff Schedule classifica-
tion number.”

Manny looked at Mark, and then at
the officer. “Shouldn't you know that?”

“Yes, normally I would, but our com-
puters are down and it would have been
a lot easier if you knew the number.” A
shrug. “No worries, I'm sure it's some-
where in the office in some book.” And
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The recent announcement of the
four-year, $15 million Ontario
anti-idling technologies grant is a
great beginning.

If any of you have purchased an
APU retroactive to August 2007,
you’ll be able to apply for a hunk
of that money back.

An APU can run up to $10,000
so this will go a long way in
achieving a quick return on your
investment.

(Providing of course that the in-
frastructure is in place in order to
process claims in a reasonable
length of time. In the beginning,
passenger car rebates took
months. Maybe this time they will
get it right).

Applications for this rebate will
be available Nov. 28.

Ontario’s action plan on reduc-
ing greenhouse gas emissions is
aggressive.

By 2014 they plan on cutting
back by 6% compared to 1990 
levels.

By 2020 (this guy hopes to be
retired), that reduction moves to
15% below 1990 levels and by
2050 (this guy will be long gone),
that number screams to 80% 
below 1990 levels.

I suppose 1990 should be
deemed “the year of gas” or some-
thing along those lines.

It is being used as the bench-
mark of environmental irrespon-
sibility.

All of the above reductions 

refer to megatonnes.
In 2014 a 6% reduction will be

equal to 61 megatonnes “relative
to business-as-usual.”

In 2020 the reduction moves to
99 megatonnes “relative to busi-
ness-as-usual,” etc.

Of course, my next question is
just what exactly is “business-as-
usual?”

I couldn’t find that answer from
the report I read. (I do admit, it
was 45 pages long and not exactly
bedtime reading, so if it was there
and I missed it, please accept my
apologies).

In all probability, it’s based on
an internationally accepted stan-
dard that a group of environmental
experts deem safe.

Love it or hate it, the recent leg-
islation mandating the use of
speed limiters is also part of the
same provincial initiative.

It is estimated that an APU can
save up to 7,200 litres of diesel 
annually.

Do the math.
Even without the rebate, under

normal operating conditions that
unit is going to pay for itself with-
in a year to 18 months.

Take advantage of this offer if
you can.

If you don’t have an extra 10
grand hiding under your bed 
(I wouldn’t get out of bed if I did)
it may be worth financing the 
investment.

It’s not often our politicians
open their checkbook, so let’s
take advantage. ■■

@ARTICLECATEGORY:862;
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– Rob Wilkins is the publisher of
Truck News and he can be reached
at 416-510-5123 or by e-mail at
rwilkins@trucknews.com.
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Ontario incentive program is a step in the right direction
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BOWMANVILLE, Ont. – There’s
no getting around it, the global
credit crisis has had an effect on
Canada and all industries are feel-
ing the crunch.

The current economic downturn
has investors running, stock mar-
kets plunging and insiders saying
that we’re on the brink of a reces-
sion. But what does this mean for
the trucking industry here in
Canada?

Truck News went to the Fifth
Wheel Truck stop in Bowmanville,
Ont. to find out how the trucking
industry is coping with the current
financial crisis.

•
After 35 years of driving, Paul
Hamilton has been on the road
long enough to know these mar-
ket trends are cyclical.“Right now
the housing industry in America is
very slow so a lot of the building
products we used to haul to the
United States we don’t anymore
because the mills are closed,” said
the Plaster Rock, N.B.-based K&T

Transport driver. “A lot of mills in
New Brunswick are closed, but
they’ll probably re-open them
when the exchange rate and the
market get to be favourable. So as

soon as the housing starts coming
back, I’m looking for a big upturn
in the flatbed business.”

•
Mario Duval, a driver for Ste-
Anne-de-Prescott’s Charlebois
Transport, points out another
problem for Canadian truckers
that is a result of the tanking
American economy.

“We’re getting less work, I
mean it’s been really slowing
down since September,” said the
veteran driver. “I haul shingles,
and I only do Ontario and
Quebec, but it’s still showing over
here because people not hauling

to the states take loads we nor-
mally do.”

•

It isn’t just more drivers compet-
ing for the same loads. As
Windsor, Que.-based Transport
Michel Marcotte driver Claude
Loiselle notes, the need for a
strong American housing industry
is just as important for many
Canadian companies as it is for
those to the south.

“I know one thing, we depend
on the US because all of our ex-
ports go there,” he said. “I’m not a
politician, but I know if things stay
this way, something will have to be
done before long. Everything’s
closing up all over the place, but I
guess time will tell.”

•
John Clearwater, who has been
driving for 15 years and is current-
ly with Winnipeg-based Arnold
Bros. Transport, echoes Loiselle’s
concerns.

“We rely a lot on cross-border
shipments and if the Americans
aren’t going to be buying our
freight it’s going to be harder for
us to get trips down there,” he
said. Clearwater did make note of
the positive effect the state of the
economy has had on fuel prices,
but added that dropping fuel
prices aren’t enough to balance
the effect of the economy indus-
try-wide.

•

Not all the drivers we spoke with
have been feeling the crunch of
the economy.

“I’m not out there on the edges
as an owner/operator who’s going
to take the full hit with the fuel
prices, and it hasn’t affected my
runs as of yet, so I’ve been quite
fortunate that I haven’t really felt
it,” said Kevin Bimm, a driver with
Bison Transport, based in
Mississauga.

“As a company driver I’m insu-
lated, Bison being a big company,
and I think they have some locked
in contracts, so the downturn really
hasn’t affected me.” ■■
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Truck Stop
Question

Jason Sahlani
Special to Truck News

How is the current 
economic crisis 
affecting your job?

Paul
Hamilton

Claude
Loiselle

Kevin
Bimm

– Jason Sahlani is enrolled in
Humber College’s Accelerated
Journalism program and will be
working this fall as an intern at
Business Information Group.
He can be reached at
jsahlani@bizinfogroup.ca.
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2009 REINKE ALL-ALUMINUM 48' FLATDECKS
A/R, Sliding Winches, Chain Tie Downs, 9,150 Lbs. 

Premium Product.

50 TON & 60 TON FLOATS
CALL NOW FOR

SPECIFICATIONS 
AND PRICING.

(20) 2001-2004 53' MANAC DRY VANS, A/R,
Logistics, Barn Doors, Aluminum and Trans.
Roofs, Galvanized Rear Frames, Excellent Shape.
Lease Packages Available In-house.

2009 53' DRY VANS 
Stoughton and Wabash.

In Stock! Available for Sale / Lease.
CALL TODAY!

REVERSE-B TRAIN 
Maximize your Payload!

Moving Fast!

(50) 2005-2006 Cheetah, 20'-40' extendible chassis. 
Off lease ready to gol
Lease to Own or Rent for $335.00 and @295.00  per month OAC.
Hurry these won't last!!

USED TRAILERS WANTED A/R Dry Vans Large Lots (100-200) • From 2002 to 2006 

(4) 2000-2003 Wabash & Utility 53' Reefer
Vans, Air-ride, E-Tracking, Carrier Ultra and 
TK Units, Stainless Front & Rear, Barn Doors,
Aluminum Rims, LED Lights, Black or White
Available.

(10)1999-2002 Stoughton 53' Dry Vans 
w/ A/R Logistics, Aluminum or Translucent
Roof, S/S Front & Rear, Barn Doors.

(10) 2000 53' MANAC DRY VANS Aluminum Post 
& Panel,Air-ride, Logisitcs,Trans& alum roofs, Barn doors,
Certified clean units, Priced right!

(50) 2009 Composite Plate Van for Lease
Lease for as low as $350/month O.A.C.

Come and see our Demo!

Toronto Head Office Concord Office

IN STOCK 2009 20'- 45' AND 40'- 53'
TANDEMS & TRIDEMS

EXTENDIBLE GOOSENECK CHASSIS 

BELLEVILLE      (613) 961-5020
DON McINROY (613) 921-3703

TORONTO HEAD OFFICE
1-800-806-7635
(905) 888-6060

KITCHENER    
(519) 895-0888

CONCORD    
(905) 760-7503

www.markhamequipment.com

OTHER EQUIPMENT AVAILABLE
(50) Container Boxes 20' and 40'. Weather tight for storage. We will deliver.
(20) Various Storage Trailers 48' & 53', Clean, White & Dry, Side Doors & Drop Vans Available. We will deliver! 

Trailers sold with Integrity

All units spec'd with 
11 R 22.5 Tires, Hub piloted

rims & upgraded LED/Chrome 
light package!

20'-40' HD Slider New Model
Feature of the Month!Feature of the Month!

Fleet
Maintained, 

Various
Makes and

Models.

Purchase for $5,000 or less 
or Lease to Own for as low as 

$155.00. per month OAC.

All Trailers in Excellent Condition!

(50) 1994-1996 53' Dry Vans
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www.greatdanetrailers.com

A Division of Great Dane Limited Partnership

Less is More.

That's why Great Dane is dedicated to helping its customers achieve
greater fuel efficiency. Equipping trailers with aerodynamic and 
lightweight options can help reduce fuel consumption, which means 
a cleaner environment for us all.
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Certain conditions apply. 
See your Mack Dealer for details.

www.mackcanada.com DELIVERING FUEL ECONOMY IN THE REAL WORLD

3

3

3
Make your best deal with your Mack dealer and then receive, direct from 
Mack Trucks Canada, $3000 Cashback. Applies to selected new Mack 2008
model year inventory.

Finance your highway truck with Mack Financial Services and you will be eligible
for a chance to win free payments for up to a year.

The new Mack MP7 and MP8 series of engines deliver clean responsive power
with impressive fuel economy.

The NEW Wave in SAVINGS

$3,000 CASH BACK

WIN FREE PAYMENTS     

GREAT FUEL ECONOMY
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