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two-lane highway, which is a chal-
lenge for any driver, let alone
those with 53-ft. trailers in tow.

The Kicking Horse Canyon sec-
tion of the Trans-Canada Hwy.
from Golden, B.C. to Yoho Na-
tional Park was originally built in
the 1950s, and was primarily a nar-
row, winding two-lane highway

with steep rock faces on one side,
and a drop-off to the CP Rail
main line, and the Kicking Horse
River below. The area has one of
the highest rock fall hazards in
the province, and the accident
rate was double the provincial 
average, at least before some up-
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By Jan Westell
GOLDEN, B.C. – Driving
through Canada’s Rocky Moun-
tains offers spectacular scenery
that attracts visitors from around
the world.

However, a majority of the
route from Banff,Alta. to Golden,
B.C. is a primitive, dangerous,

Deadly stretch of B.C.highway receives attention

VANCOUVER, B.C. – Drivers of
trucks that emit smoke are now
subject to fines in B.C., thanks to
a law that was announced recent-
ly by the provincial government.

The new regulations came
about after the Ministry of Trans-
portation and Highway’s AirCare
On-Road (ACOR) program
changed from an educational sys-
tem to an enforcement system,
with the introduction of fines to
drivers of high-polluting diesel
trucks.

“The exhaust from diesel vehi-
cles contains particulate matter,
which damages our health and
our environment,” said Trans-
portation Minister Kevin Falcon.
“We want to reduce smog-form-
ing emissions from heavy trucks
across B.C., and that’s why we are
launching a new system of issuing
fines to high-polluters.”

Two mobile testing units will
conduct spot checks on the road,
as well as periodic enforcement at
inspection stations across the
province. The units are operated
by certified ACOR inspectors
with the transportation ministry’s
Commercial Vehicle Safety and
Enforcement (CVSE) unit, which
has the authority to stop commer-

B.C. to begin
fining drivers of
high-polluting rigs

Continued on page 7 ■ Continued on page 6 ■

Polluting
trucks not
welcome

Mack unveils new
heavy-hauler, 
the Titan

See pg. 32

A titanic introduction

THEN AND NOW: Major improvements have been made to the Trans-Canada Hwy. through B.C. Inset is a picture of an 
early bridge and also a photo of one of many truck accidents that have occurred on the hazardous stretch of road.
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The revolutionary design of the Michelin® X One® wide single tire is money in the bank for truck 

owners. By switching out your duals for X Ones you’ll see weight savings of 190 lbs/axle*, and 

fuel savings of at least 4%. That translates into bigger payloads and reduced operating costs. 

For more information visit www.michelintruck.com or call us at 1-888-680-2148.

Load restrictions on single tires vary by province. Consult the provincial departments of transportation for details.
*Comparing the 445/50R22.5 X One® XDA and the X One® XTA to the 275/80R22.5 XDA Energy and XT-1.

The for the money.
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In addition to a ring fit for a champion, 
2008’s honouree will also receive $3,000 CASH

and a VACATION FOR TWO up to $2,500! 

Name:

Address:

Town/City:

Home phone:

Email:

Number of years in trucking/commodity hauled:

Primary truck and engine:

Number of vehicles:

Contracted to (if applicable):

How do you maximize fuel efficiency?:

My choice is based on:

Prov:

Bus. phone:

Postal code:

Safe driving record ❍ Industry/community involvement ❍ Heroism ❍ Going "Green" Initiatives ❍

Explain:

Nominated by: Phone:

Mail completed forms to “AWARD” Truck News/Truck West, Attn: Kathy Penner
12 Concorde Place, Suite 800, Toronto, Ontario M3C 4J2

Nominations must be received by June 1, 2008

(Include additional information on separate paper if insufficient space)

Co-founding sponsors 
of this award…

Our 
15th annual search for

EXCELLENCE has begun.

The Owner/Operator of the Year should be…

FORM MUST BE FILLED IN COMPLETELY AND NOMINEE MUST HAVE CLEAN DRIVER'S ABSTRACT

TRUCK NEWS and TRUCK WEST are proud to 
honour Canada’s top Owner/Operator every year.

We know Owner/Operators are at the heart of the trucking industry, investing both personally and 
financially in their businesses. We’re proud to take this opportunity to recognize the best among them.

If you know an Owner/Operator who exemplifies professionalism while also demonstrating a 
clean driving record, a commitment to safety and a track record of community involvement, 
nominate them for this prestigious award by completing the application form below or by 

going online to www.trucknews.com.
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Monthly total sales never climbed above the 3,000 mark last year, after doing so seven times in the
previous record-setting year. It’s highly unlikely to see such strong monthly figures this year either.
The 1,687 Class 8 trucks sold in January are about 300 units below the five-year year-to-date 
average and make for the worst month of the past 12-month period.

In 2006, a record 39,131 Class 8 trucks were sold in the Canadian market. In 2007, sales dropped considerably down to 25,239 units as about a third of fleets, according to our research, em-
ployed a pre-buy strategy to get around the 2007 emissions standards. The impact of that strategy is likely to continue to affect sales for the first half of 2008, perhaps longer if projections for
the North American economy don’t improve.

Last year International wrestled the market share lead from perennial front runner Freightliner and
International has jumped out of the starting blocks with a strong lead in January, capturing more
than a quarter of sales.Whereas Freightliner’s share of sales has remained roughly where it ended
up at the end of last year,hard-charging Kenworth started off 2008 with a play for second place.

Canadian Class 8 sales started the year off with a whimper,not surprising considering that the pre-buy strategy many fleets used to avoid
purchasing trucks with 2007 engines remains in play. Serious doubts about the economy on both sides of the border are creating 
excess capacity. Sales marked the first time January’s totals came in below 2,000 units since 2005.

Sponsored by ChevronTexaco

Source: Canadian Motor Vehicle Manufacturers Association

Monthly Class 8 Sales - Jan 08

Class 8 Sales YTD (Jan 08) by Province and OEM

12 - Month Sales Trends Market Share Class 8 YTD

Historical Comparison - Jan 08 Sales Motor Vehicle Production to Jan 08

Historical Comparison - YTD

With the days of coping with parts and materials shortages and
record demand for new trucks now nothing but a memory,
truck manufacturers instead now face the need to continue to
bring their operations in line with the reduced sales. But their
production strategy must also leave them prepared for the next
jump in sales volumes as fleets and owner/operators respond
to the next round of engine emissions standards in 2010.
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DISCOVER THE DELO®

PERFORMANCE ADVANTAGE.

A Chevron company product © 2007 Chevron Lubricants Canada Inc. All rights reserved. All trademarks are the property of Chevron Intellectual Property LLC.

Real Base Oil. Real Performance. Real Savings.
As the cost-effective alternative to synthetics, Delo® Gear Lubricant ESI
offers superior all-climate performance and a unique extreme-pressure
additive compound. Delo not only delivers the same or better performance
and extended warranty protection as many synthetics, but offers you the
added benefit of bottom-line savings too. 
Call 1-800-465-2772 or visit www.chevrondelo.com
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Where were you on March 29 at 8
p.m.? For some, the answer will
come without a moment’s hesita-
tion. For others, the date and time
will hold no significance.

I’m referring to Earth Hour,
which was celebrated by Toronto,
Vancouver and hundreds of other
communities around the world. I
participated in my own little way,
by dimming the lights. Okay, my
motivation may have had as much
to do with avoiding the chagrin of
my neighbours (most of whose
homes were also dark) as making a
statement.

And okay, I may have cheated a
little bit – the Leafs game may
have still been on my TV.

But hey, my little contribution
was better than nothing at all,
right?

If you were on the road that
night, you may have been unable
to take part in the symbolic ges-
ture. I certainly hope no drivers
were running down the highway
without their headlights on in a
misguided attempt to participate.

The energy saved during Earth
Hour, although significant, is not
enough to save the world. And I
don’t think organizers of the event
were foolish enough to think it
would be.

Instead, it was a pretty successful
effort to bring attention to the
plight of our planet.

It’s amazing, really, that what
started as a grassroots attempt to
raise awareness was so widely pub-
licized and so incredibly successful
right around the world. Kudos to
event organizers, the World
Wildlife Fund.

The trucking industry could
learn from these folks.

Over the last several years, the
trucking industry has made re-
markable progress in reducing its
own environmental footprint. New
technologies such as EGR, ad-
vanced aerodynamics, idle-reduc-
tion devices, particulate filters –
have all combined to drastically re-
duce the emissions created by our
industry.

These aren’t symbolic gestures,
these are real, long-term solutions
for reducing NOx and PM.

But how good
a job have we
done at commu-
nicating these
success stories
to those outside
our industry?
Does your
neighbour know
that an
enviroTruck, to
steal a term
from the
C a n a d i a n
T r u c k i n g
Alliance, is es-
sentially smog-
free? 

Does the pa-
perboy under-
stand that the
next round of
emissions re-
ductions coming
down the line in
2010 will essen-

tially eliminate NOx altogether?
Does your local Member of
Parliament know that the trucking
industry has incurred billions of
dollars in expenses to comply with
each new round of emissions stan-
dards put forth by the Envir-
onmental Protection Agency?

Probably not.
As an industry, we need to do a

better job at communicating our
success stories to the general pub-
lic. We have a great story to tell,
and with environmental conscious-
ness at an all-time high, we finally
have an audience to tell it to. ■■

@ARTICLECATEGORY:3362;

We’ve got a great story to tell, so let’s tell it

– James Menzies can be reached by
phone at (416) 510-6896 or by 
e-mail at jmenzies@trucknews.com.

Few roads seem more plagued by
debilitating twists and turns than
our path towards some sort of co-
herent national infrastructure
strategy.

Aside from what’s been hap-
pening of late on the West Coast,
the rest of the country continues
to be mired in delays and indeci-
sion. The degree of our ineptitude
was stressed at the recent Transpo
2008 conference. As David
McFadden, chair of National
Energy and Infrastructure
Industry Group, Gowling, Lafleur,
Henderson, LLP, pointed out, all
major infrastructure projects in
Canada’s manufacturing heart-
land, remain at the discussion
stage or stuck in regulatory re-
views.

This despite the fact that con-
gestion and delays are adding sig-
nificant costs to an already belea-
guered manufacturing sector.
Construction on the Niagara to
GTA Corridor, for example, is not
likely to start for another decade,
even if everything went smoothly
with the environmental assess-
ment process.

Even if regulation was not an is-
sue, funding is. In Ontario alone it
would take an estimated $143 bil-
lion to bring transportation infra-
structure up to an acceptable
standard.

Yet there’s very tight competi-

tion for funding with health care
pushing towards taking up to 50%
of government budgets. With our
population quickly aging, can we
realistically expect this situation
to improve? 

As McFadden pointed out: No
government is going to stand up
and say it is going to cut health
care spending so it can invest
more money in infrastructure
projects. There’s just no chance of
that happening.

For McFadden, and others, the
answer lies in seeking alternative
financing models. He believes that
if we don’t turn to public-private
partnerships (P3s as they’re often
called) to start rebuilding our in-
frastructure we will all be in a lot
of trouble.

But are public-private partner-
ships really the best way to solve
our infrastructure problems? 

I don’t think so.
Under such arrangements, the

private sector typically takes on
the building of the project as well
as arranging the financing to get it
off the ground.

But, of course, nothing is for
free. The government agrees to
pay back the substantial loans se-
cured by the private sector, usual-
ly over 25 or 30 years.

Being able to access such sub-
stantial amounts of money so
quickly and delaying repayment
over such a stretch of time, how-
ever, does make such arrange-
ments an easier sell to an elec-
torate loathe to accept tax hikes.

But the reality is, by not paying
now, we pay more later. Even sup-
porters of public-private partner-
ships don’t refute the fact that
governments are able to borrow
at interest rates that are one or
two percentage points lower than
that available to private investors.

A two-percentage differential
on a 25-year loan will increase
borrowing costs by a whopping
28%, as the Toronto Star’s Thomas
Walkom calculated for a recent
column.

But it’s not just a question of
money. After so many years of
neglect, it’s also a question of
leadership. Public-private part-
nerships may be the only option
left to governments too pre-occu-
pied with the next election to take
the lead on the long-term decision
making required for infrastruc-
ture projects. ■■

@ARTICLECATEGORY:3362;

Viewpoint

Lou Smyrlis
Editorial Director

– Lou Smyrlis can be reached by
phone at (416) 510-6881 or by e-mail
at lou@TransportationMedia.ca.

Mortgaging the future

Editorial
Comment
James
Menzies
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grades have been completed by
the B.C. provincial government.

Just across the provincial line,
on the same Trans-Canada Hwy.
in Alberta, a disastrous accident
occurred near Lake Louise just a
few months ago, killing three peo-
ple after five semi-trucks collided
in a chain reaction. The B.C. Min-
ister of Transportation and High-
ways is hoping the safety record
for the Kicking Horse Canyon
stretch of the Trans-Canada Hwy.
will improve.

“Those kinds of accidents, un-
fortunately, use to happen on that
corridor where we have done the
work,” said Kevin Falcon recently.
“We still have a lot of work to do,
but we’re getting there.”

The B.C. government has com-
pleted Phase 1 and Phase 2 of this
27-kilometre highway project: or
nine kilometres of four-lane up-
grades in non-connecting sections,
as well as the replacement of the
46-year-old Yoho Bridge, and the
Park Bridge, from two to four
lanes.That initial project cost a to-
tal of $195 million in provincial
and federal funding.

A similar provincial/federal fi-
nancial partnership has recently
been approved for the first half of
Phase 3 at a cost of $134.5 million,
which includes the construction of
nine kilometres of four-lane high-

way, and will result in the comple-
tion of a substantial portion of the
entire project, according to B.C.’s
Highway’s Ministry.

“The completion of the Brake
to Yoho Park segment will result
in nearly 15 kilometres of new,
continues four-lane, 100 km/h di-
vided highway, covering more
than half the distance in this im-

portant transportation project,”
says Jeff Knight, communications
manager with the department.

Also part of the first half of
Phase 3 is another 3.5-km four-
lane section to be constructed at
the west entrance of the project,
from Golden to the future “west
portal,” a potential tunnel en-
trance at mid-section.

Design for this first half of
Phase 3 is now underway, and Fal-
con indicates that the procure-
ment process will begin by the
end of this year and construction
should begin by next year.

The project won’t come cheap
at an estimated $135 million, ac-
cording to Falcon.

“It will be very expensive but it
will complete the work we need to
do on that, in that particular corri-
dor,” he said.

However, the final half of Phase
3 will be the most expensive by a
long shot, if the province intends
to proceed with plans to: build an
interchange where Hwy. 95 meets
the Trans-Canada Hwy. at Golden
on the west side of the project;
and build an extensive four-lane
tunnel at mid-section.

That latter five kilometre mid-
section will connect the entire 27-
km highway project. While fund-
ing has yet to be determined,
preliminary estimates were last
pegged at approximately $630
million.

“The other two sections,
Avalanche Gate to Yoho Bridge
(mid-section) and the Highway 95
Interchange, will require future
funding agreements,” says Knight,
who offers no further clues about
potential four-lane tunnel plans.

Spending what is likely to be
more than $800 million for high-
way improvement through the
Kicking Horse Canyon is an eco-
nomic investment according to
the Ministry. B.C.’s ideal proximi-
ty to Asia Pacific trade is crucial
for a buoyant economy, according
to Falcon, and that is the main im-
petus for construction through the
Kicking Horse Canyon, as well as
many other transportation proj-

ects that have been planned
throughout the province.

“We are the closest piece of real
estate to Asia,” says Falcon. “We
have the closest shipping time to
North America, for goods coming
from the Asia Pacific. What we
have to make sure we do, is invest
to make sure that B.C. will be-
come the gateway of choice for
those who are trying to get goods
into North America, or from
North America to Asia.”

Upgrading the Kicking Horse
Canyon should also alleviate con-
gestion, especially in high-traffic
seasons.

The Ministry of Highways esti-
mates that traffic is typically so in-
tense along this 27-km route, that
it attracts 10,000 vehicles a day in
the summer months, 24% of
which is heavy truck traffic.

That’s five times the provincial
average, a rate expected to in-
crease by over 50% within the
next 25 years.

Winter tourism is also increas-
ing in this area, with new ski re-
sorts near Golden and Revel-
stoke, and visitors throughout the
year travelling in either direction
for tourism opportunities.

Despite the high cost, the Kick-
ing Horse Canyon project is get-
ting few critics within B.C. Norm
Macdonald is a member of the
Opposition New Democratic Par-
ty, yet the Columbia River-Revel-
stoke MLA lauds the Kicking
Horse Canyon highway project.

“It’s an incredible piece of road
in that it is beautiful, but very
complicated to drive, especially
for a truck in winter conditions,
and summer too,” says Macdon-
ald, who is based in Golden, and
says previous governments had
sought similar federal funding
partnerships without success.

Macdonald also says the high-
way project has been an economic
opportunity for Golden, and like
many others in that community,
he has several relatives and
friends that worked on the proj-
ect, or benefited in some periph-
eral way.

Next, Macdonald would like to
see a Trans-Canada Hwy. upgrade
go even further, from Alberta to
Kamloops, B.C.

“They need a proper highway
all the way.”

On the Alberta side of the
Rocky Mountain corridor, twin-
ning has been a consideration in
the Banff and Lake Louise areas
for quite a while, but not in neigh-
bouring national parks.According
to Christy Gustavison, a Parks
Canada media and executive serv-
ices officer for Lake Louise, Yoho
and Kootenay National Parks,
twinning in Banff National Park
has been underway since the early
1980s, as traffic volumes and safe-
ty warranted improvements.

“To date, 48 kilometres have
been twinned from the (Banff)
East Gate to Castle Interchange,”
she says. “A further nine kilome-
tres just east of Lake Louise is
currently under construction and
estimated for completion in late
fall of 2008, at an estimated cost of
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COVER STORY

Upgrades aim to improve safety of Trans-Canada Hwy.
■ Continued from page 1

CHALLENGING TERRAIN: Improving the Trans-Canada Highway through the
Kicking Horse Canyon has proven difficult due to its mountainous terrain.
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$87 million.”
The only plans for further twin-

ning within Banff National Park,
is the completion of a remaining
22-km distance, which is estimat-
ed to cost about $250 million if
undertaken within the next three
years, adds Gustavison.

“There are currently no plans to
twin the 100 kilometres of Trans-
Canada Hwy. within Yoho, Glaci-
er and Mt. Revelstoke National
Parks, nor the 78 kilometres of
Hwy. 16 in Jasper National Park,”
she says of a project that is the full
responsibility of the federal gov-
ernment, due to its Parks Canada
status.

Gustavison confirms that the
twinning project though the na-
tional park has resulted in in-
creased safety for humans and an-
imals, along the Trans-Canada
Hwy.

“Vehicle colli-
sions and wildlife
mortality have
been reduced in
the twinned por-
tion between
Banff East Gate
and Castle Junc-
tion, completed in
late 80s and 90s,
and similar safety
improvements are
envisaged upon
completion of
twinning in Banff
National Park,”
she says.

According to Parks Canada, the
twinning project is intended to of-
fer many benefits, such as: im-
proved motorist safety; reduced
highway-related wildlife mortality
and habitat fragmentation; and
reduced economic bottlenecks by
improving traffic flow.

Otherwise, the Trans-Canada
Hwy. near Lake Louise averages
over 14,000 vehicles per day dur-
ing the summer – 16% of which
are transport trucks. The traffic
volume is currently growing by
2% per year.

Transportation hazards on the
Lake Louise stretch of the Trans-
Canada Hwy. have not been ig-
nored by the Alberta media.

After the Lake Louise tragedy
in January, the Calgary Herald re-
ported on five other accidents
that occurred in the past six years,
and noted that three of these re-
cent tragedies involved one or
more transport trucks.

That’s not including the recent
Lake Louise tragedy, a five-semi
collision.

The five previous Lake Louise
highway accidents occurred from
July 2002 to Dec. 2007. In the most
recent, previous to the five-semi-
trailer collision in January, a man
died in a head-on collision on the
Trans-Canada Hwy., 10 km east of
Lake Louise, when the eastbound
van he was driving crossed into
the westbound lane and collided
with an SUV (Dec. 24, 2007).

Two Calgarians were killed
when the jeep they were riding in
lost control on an icy Trans-Cana-
da Hwy. east of Lake Louise, and
crossed into the path of a tractor-
trailer (Jan. 7, 2007).

A B.C. woman died on an icy
stretch of the Trans-Canada Hwy.
west of Lake Louise, after the
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woman’s westbound car lost con-
trol and was struck by a west-
bound truck before hitting the
guard rail on the opposite side of
the highway. The car was then hit
by an eastbound truck. (Decem-
ber 2004).

A Seattle couple was killed
when their tandem bike was hit
by a truck on the Trans-Canada
Hwy., west of Lake Louise (July
2003). Three co-workers from the
Fairmont Chateau Lake Louise,
died in a head-on crash three
kilometres east of Lake Louise
(July 2002).

Residents, travellers and truck-
ers alike, have had something to
say about the hazards on the
highway, according to the Calgary
Herald’s recent coverage: “It
sucks living near this stretch of
road,” said Brent Baskott, who

lives in Field,
B.C. and
works in Lake
Louise.

“Every day
s o m e t h i n g
scary happens
with a trucker
while we’re
driving on that
road. They get
so close to the
back of your
truck; you can
just see the
headlights and
grille. Every-

body wants to see that road
twinned. It would also be safer if
police slowed them down.”

In another report from the Cal-
gary Herald, truckers expressed
their own concerns over the Lake
Louise stretch of highway, label-
ing it dangerous.

“Going east-to-west: you’ve
been on four lanes all the way
from Saskatchewan, and to sud-
denly get shut down to two; driv-
ers can get a bit mesmerized,”
Ontario-based trucker Brian
Smith said.“There’s so much traf-
fic through there. You have to be
alert all the time.” ■■

@ARTICLECATEGORY:3362;

cial trucks that are emitting
smoke. If the vehicle exceeds leg-
islated emissions standards, the
driver will be issued a $95 fine and
a warning to obtain mechanical
repairs within 14 days.

ACOR inspectors use the stan-
dard snap acceleration test to meas-
ure the opacity (how much light is
blocked by the smoke) of diesel
emissions. The test is accepted in
North America as the standard test
for identifying malfunctioning
diesel engines. Higher opacity read-
ings are connected with higher par-
ticulate matter emissions.

In other words: vehicles with
dark smoke are more likely to be
tested, because dark smoke is a
sign the vehicle may be operating
outside allowable limits. For an
engine that was built pre-1991, the
maximum allowable opacity is
55%; for a model built 1991 and
later, the maximum allowable
opacity is 40%.

Falcon noted that it’s in the best

interest of truck drivers to keep
their vehicles running clean. “A
well-maintained diesel engine
means cleaner air, lower fuel
costs, lower maintenance, and a
longer engine life.”

B.C. is concerned about emis-
sions standards, not only to pro-
mote clean air, but also to prevent
secondary consequences and reap
the benefits, according to the B.C.
environment minister.

“Clean technologies could save
our health-care system up to $85
million a year – and alleviate the
human suffering that cost repre-
sents,” said Barry Penner. “B.C. is
already the first province in
Canada to make emissions reduc-
tion technology mandatory in
older commercial transport diesel
vehicles.”

The province introduced a new
hotline, which will allow B.C. citi-
zens to report an excessively
smoking truck: 888-775-8785.

For more information, visit
www.th.gov.bc.ca/ACOR/. ■■

B.C. targets polluting trucks 
‘It’s an incredible

piece of road in that
it is beautiful, but

very complicated to
drive, especially for

a truck in winter
conditions.’
Norm Macdonald

■ Continued from page 1

NO SMOKING: Visibly smoking trucks will be targeted, and their operators fined
under B.C.’s new law.
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By James Menzies
TORONTO, Ont. – A long-awaited
and much-maligned law was intro-
duced in the Ontario Legislature
March 19 that would require all
trucks operating within the
province to have their speed me-
chanically limited to 105 km/h. It
marks the beginning of the end-
game for the Ontario Trucking
Association (OTA) and its partner
associations including the Canadian
Trucking Alliance, which have been
lobbying for the law for two and a
half years.

The law, as written, would apply
to all trucks operating in Ontario,
regardless of where they are domi-
ciled. Specifically, Bill 41, intro-

duced by Ontario Transport
Minister Jim Bradley (no relation
to OTA chief David Bradley)
reads: “No person shall drive, or
permit the operation of, a commer-
cial motor vehicle on a highway un-
less the vehicle is equipped with a
speed-limiting system that is acti-
vated and functioning in accor-
dance with the regulations.”

While the wording appears to en-
compass all trucks – including those
built prior to the mid-90s when
speed limiters first became a stan-
dard feature on engines – OTA’s
Bradley assured Truck West that
only trucks with speed limiter tech-
nology built into them will be cov-
ered by the law.

“That will be clarified in the regu-
lations,” he said.

But while the wording of the leg-
islation is likely to be fine-tuned, it
now appears very unlikely that the
controversial Bill will be defeated.
Once a Bill is introduced in the
Ontario Legislature, “it is the gov-
ernment’s expectation that barring
Opposition stalling, shifting govern-
ment priorities, or unforeseen cir-
cumstances, the Bill will pass, and
the government will bring its con-
siderable resources to bear on mak-
ing sure this happens,” says a docu-
ment on the government’s Web site.

The Bill is expected to gain all-
party support (remember, a mem-
ber of the Opposition Conservative
party attempted to introduce the
law as a private-member’s Bill back
in 2006), which means there may
not be any appetite to defeat the

proposed law at Queen’s Park.
The OTA says speed limiters will

improve highway safety while re-
ducing greenhouse gas emissions by
as much as 280 kilotonnes per year.

OTA’s Bradley said the law was
“a significant step forward for high-
way safety and for reducing green-
house gas emissions” and the asso-
ciation “urges the Ontario
Legislature to pass this legislation
without delay.”

But despite the momentum
gained by the movement, the issue
remains extremely divisive within
the industry, both inside Ontario’s
borders and even in outside juris-
dictions. The owner/operator com-
munity, represented by both 
the Owner-Operators’ Business
Association of Canada (OBAC)
and the Owner-Operators
Independent Drivers’ Association
(OOIDA) in the US, has been the
most vocal in condemning the pro-
posed law.

OBAC executive director Joanne
Ritchie told Truck West that “MTO
is pandering to a handful of carriers
who are either too cheap, too lazy
or too greedy to compete fairly.
Rather than pay their drivers a de-
cent rate, invest in training and anti-
idle technology, and implement in-
ternal safety and compliance
regimes, these carriers have bam-
boozled government into taking
these responsibilities off their
shoulders.”

She questioned Minister
Bradley’s contention that the speed
limiter law will get speeding trucks
off the highway.

“Stepped-up enforcement of
speed limits and reckless driving
will,” she countered.“The proposed
legislation will not achieve the gov-
ernment’s purported objectives of a
cleaner environment and safer
roads. It’s a red herring designed to
take the heat off the cops that have
failed miserably at getting speeding
and reckless driving on our high-
ways under control.”

South of the border, the OOIDA,
which represents 150,000 members,
is also opposed to the law.

“We have been looking at the
NAFTA implications,” said Rick
Craig, director of regulatory affairs
with OOIDA. “We do have attor-
neys looking at it and the impact
this could have on trade.”

In the meantime, Craig said those
who oppose the law should contin-
ue to call, write and e-mail their lo-
cal MPPs. OOIDA is watching with
interest, with the expectation that
carrier groups in the US may follow
suit if the Ontario law is successful-
ly introduced. The American
Trucking Associations (ATA) has
already voiced its support for
mandatory speed control in the US,
although it prefers the settings to be
fixed at the OEM level.

“This really becomes sort of the
first battle ground,” Craig told
Truck West.

While carrier groups in the US
have expressed some support for
similar legislation on their side of
the border, not all US-based fleets
support the Ontario initiative.
Kendra Adams, acting president of

CANADA

Ontario introduces speed limiter legislation
All trucks operating in the province
will have to be limited to 105 km/h

Continued on page 10 ■
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the New York State Motor Truck
Association told Truck News that
the issue remains contentious
among her association’s members.

“Our carriers are split on it,”
Adams said.

The association hasn’t taken a
formal position for or against
Ontario’s proposed rule. While
Adams was hesitant to comment
further on the Ontario proposal,
she added “In light of rising fuel
prices, we’re seeing more and more
of our carriers reducing speed lim-
its on their vehicles.”

Bruce Richards, president of the
Private Motor Truck Council
(PMTC) of Canada, another associ-
ation that has opposed the manda-
tory enforcement of speed limiters,
says his group’s position has not
changed.

“We’re still trying to get the

Ministry to take a broader approach
to speed control and not zero in on
trucks specifically,” said Richards.
“We’re not anti-speed limiters. But
if we zero in on trucks, we run the
risk of overlooking the larger part
of the vehicle population.”

Richards said he expects the Bill
to become law, because “As I un-
derstand it, all the Opposition par-
ties are in favour. It’s a popular
move to make – it’s a no-brainer for
a politician to say ‘I’m going to con-
trol the speed of trucks.’”

So with the speed limiter legisla-
tion poised to become law, atten-
tion must now turn to enforcement
tactics. Emna Dhahak, senior media
liaison officer with the MTO, told
Truck West that “MTO enforce-
ment officers will be trained on de-
vices capable of reading speed lim-
iter settings and detecting
tampering. This technology will be

By Jan Westell
DELTA, B.C. – Like their Ontario
sister organization, the Western
Canadian trucking associations sup-
port a move to limit truck speeds to
105 km/h. But unlike in Ontario, the
associations have had little luck con-
vincing their respective Ministries of
Transportation to adopt the policy.

The B.C. Trucking Association
(BCTA) has supported a national
initiative undertaken by the
Canadian Trucking Alliance (CTA)
to implement speed limiters. On its
own, the BCTA has supported
speed limiters as being valuable
from both a safety and environmen-
tal perspective, and has lobbied 
the B.C. provincial government on
this issue, promoting the associated
benefits.

“We have informed the govern-
ment of B.C. of our support for
speed limiters, and most recently
have reminded them of the potential
for a reduction in greenhouse gases
associated with speed limiters,” says
Paul Landry, the president and CEO
of the BCTA.

“The initial response that we got,
when we first raised this with the
provincial government is that
‘speeding trucks is not an issue in
B.C.,’” said Landry, of a discussion
that happened about a year and a
half ago. “I guess we were disap-
pointed with that response, but
again: as part of our climate change
package, as part of a series of pro-
posals that we made in respect to re-
ducing greenhouse gas emissions
from trucks, we reminded the 
government of the value of speed
limiters.”

Landry says many of its members
are already managing speeds, so op-
erating in Ontario shouldn’t pose a
challenge.

“They either use speed limiters or
they monitor the speed of their
trucks and/or they take action with
respect to drivers that engage in
speeding practices,” he says. “Speed
management is very common in the
industry. This is one approach to
dealing with that, although some
companies would prefer other ap-
proaches. But Ontario has decided
that we should be using the technol-
ogy that exists in the vast majority of
trucks, to put something more con-
crete in place.”

In response, a spokesperson for
the B.C. Ministry of Transportation
and Highways, says B.C. is part of a
federal group that’s considering
speed limiters.

“We’ve been working with
Transport Canada on this issue to
understand the implications of this
device at a national level, given that
commercial trucks travel daily
across provincial boundaries,” says
Jeff Knight.

Bob Dolyniuk, the general
manger of the Manitoba Trucking

CANADA

Western
reaction:
Western groups want
to follow suit, but
provincial will lacking 

MTO prepares to train officers for enforcement
■ Continued from page 8 used at strategic roadside locations.

As well, the legislation allows the
police and MTO to charge a vehicle
operator and driver for not having
an activated speed limiter, if the ve-
hicle is given a speeding ticket over
a prescribed speed.”

She said any penalties would like-
ly also count against a carrier’s
CVOR rating.

The training of enforcement offi-
cers is not yet underway, the MTO
official told Truck West, but she said
“If the legislation is passed,
Ministry staff will be developing
supporting regulations over the
summer, after which officer training
will commence.”

When the regulations come into
force, probably next year, MTO
plans to launch an educational peri-
od of six to 12 months before crack-
ing down with fines. ■■
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Continued on page 12 ■
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Association (MTA), says his organi-
zation also endorses speed limiters.

As for Ontario’s new law, the gener-
al manager would like to see the ac-
tual wording of this new legislation

before commenting further.
“I guess it has often been said ‘the

devil is in the details,’” says
Dolyniuk, who is
interested in
knowing when,
where, and how
the new Ontario
legislation will be
enforced, and if
the speed limiter
rule will be applied
to US-based
trucks.

“Specif ical ly,
there’s been a view
that at times,
Americans are
treated differently
than Canadians in
Canada,” he says.
“Well, sometimes
things may or may
not be applied to

them, and we would hope that if the
intent of this legislation is applied to
all trucks operating in Ontario, that
would include Americans as well.”

The MTA has made clear its posi-
tion in favour of speed limiters to
the Manitoba provincial govern-
ment, and like the BCTA, has yet to
reach an agreement on the topic.

“The province knows our posi-
tion on speed limiters, and as a
matter of fact: the province of
Manitoba has recently taken steps
to actually increase the speed on
the Trans-Canada Highway, and
Hwy. 75, to 110 km/h, which we
were opposed to,” says Dolyniuk,
noting the speed is presently sit-
ting at 100 km/h.

“In spite of all our efforts, it would
appear that this increase is going to
happen,” he adds of a higher speed
limit, which is expected to be passed
shortly by the Manitoba provincial
government.

Colin Lemoine, a spokesperson
for the Manitoba Ministry of
Infrastructure and Transportation
confirms that a Manitoba transport
board did approve an increase in
speed,which is now awaiting provin-
cial government approval.

The Manitoba spokesperson be-
lieves that this increase is not out-of-
place with other speed limits across
the Western provinces.

“There are speed limits at 110
km/h in Alberta, in Saskatchewan
and in other provinces. So
Manitoba is not in any different
position from them, but I guess
that’s why a federal group needs to
look at the effects of these speed
limits, all those types of things,”
says Lemoine of a federal task
force presently considering a na-
tional consensus.

The Alberta Motor Transport
Association (AMTA) is also in
favour of speed limiters and previ-
ously supported a proposal made
by the CTA and the Ontario
Trucking Association (OTA) on
the matter. Like the MTA and
BCTA, it is not getting any support
from its provincial government to
control speeds.

“We know that there are
owner/operator types that seem to
think that this is not a great thing to
do,” AMTA executive director,
Mayne Root says of an opposing
sentiment that doesn’t support legis-
lation for speed limiters.

“There is a whole lobby of people
that believe that the (trucking) com-
panies already have this ability.”

Root says the AMTA supports the
research that has been undertaken
by the CTA and the OTA, support-
ing the reliability and cost-effective-
ness of a control device that limits
speed.

While Root emphasizes that the
AMTA’s focus is on the trucking in-
dustry, enforcing speeds with all ve-
hicles has certainly been a topic of
discussion within the association,
especially with one member who
spoke out recently, recollected the
executive director.

“The comment he made was: ‘If
the speed limits were enforced, with
everybody, would this be a big is-
sue?’ And, probably it wouldn’t be,”
said Root. ■■
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Mixed messages in Manitoba, as speed limits raised
■ Continued from page 10
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Do you support the Canadian Trucking Alliance’s call
for the mandatory use of speed limiters in trucks?
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SURVEY SAYS: In 2007, our national research found 61% of fleet managers supporting the proposal for
mandatory speed limiters with 39% opposed.Although the Private Motor Truck Council has not backed the
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of an annual survey on industry issues and buying trends and conducted by our Transportation Media 
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By Adam Ledlow
CONCORD, Ont. – Though Bill
41, which would limit the speed of
big rigs operating on provincial
roads and highways to 105 km/h,
has not yet been passed, the odds
now seem heavily weighed in the
proposed legislation’s favour.

Though many Ontario carriers
have been governing their fleets’
speed for years already, hundreds
more may soon need to make the
switch.

This means that there soon
could be thousands of trucks
needing to have their speed lim-
iters activated.

Speed limiters are electronic

microchips which have been in-
stalled standard on virtually all
heavy-duty trucks since the 
mid-1990s.

The Ontario Trucking
Association (OTA), which has
been the main proponent pushing
for mandatory speed limiters
since 2005, has said the activation
process is simple. But is it? 

According to Matt Koski, lead
hand and dyno operator at
Toromont Cat in Concord, just
north of Toronto, it is – as long as
you have access to the appropri-
ate software.

“If a man has his own truck, he
can regulate speed if he has cer-

tain software – he can go in a
change it to whatever he wants
to,” Koski says.

Using a laptop or PDA, “you go
into Configurations, you go into
Vehicle Speed Limit, and you
punch in 105. It’s as simple 
as that.”

Larger fleets are more likely to
have access to the necessary soft-
ware for set-up, but Koski says
that any changes made to the en-
gine’s configurations will have to
be done by the owner.

If you’re an owner/operator and
don’t have access to the software,
taking your rig to an authorized
dealer for speed limiter set-up
should be a half-hour job – as long
as your engine is electronic.
However, if you’re still operating
a rig with a mechanical engine,
Koski estimates about four hours
of labour and $200 in parts.

“The mechanical one is defi-
nitely going to cost you a good 
bit more,” he says, noting that 
mechanically limiting your speed
also isn’t as precise as an electron-

ic chip.
Fortunately, it’s likely the law

will apply only to trucks manufac-
tured since the mid-90s, when
speed limiters became standard,
according to the OTA.

One of the main concerns is
that if speed limiters are so easy
to set up, won’t they be just as
easy to tamper with and to raise
the maximum allowable speed?
The short answer is yes, but don’t
expect to get away with it.

“The ECM (Electric Control
Module) needs an input from the
vehicle’s speed sensor which is on
the back of the transmission,”
Koski says.

“If 105 km/h is set as a maxi-
mum, once reached, the ECM will
cut the fuel down and not allow
the truck to go any faster.
(However) there have been peo-
ple disrupting that signal, so the
ECM doesn’t know what the vehi-
cle’s speed is.”

Should a driver decide to tamp-
er with the signal, the vehicle
speed limit protection will kick in,
Koski says.

If the ECM loses the vehicle’s
speed signal, it will automatically
go to a pre-programmed default
RPM value, which will usually
cause the rig to go even slower
than 105 km/h.

As well, the configurations for
vehicle speed, the vehicle speed
limit protection, and RPM are all
password-protected, so each time
one is accessed and/or changed,
the user leaves a “signature.”
Therefore, changes can be tracked
back to the user – so meddlers,
beware.

That said, Koski admits that
there is always some way to beat
the system and it’s only a matter
of time until someone comes up
with a “tampering solution.”

But you’ll still run the risk of
ending up on the wrong end of a
radar gun.

And if the law is passed as 
written, tampering with the speed
limiter settings will carry addi-
tional fines. ■■

Speed limiter set-up
A do-it-yourself project,
or a trip to the shop?

TAMPER PROOF?: Matt Koski of Toromont Cat programs the speed limiter of a truck at 105 km/h.
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By Jan Westell
SURREY, B.C. – The Vancouver
Fraser Port Authority is promoting
a plan to use the Fraser River as a
transportation route for shipping
containers on barges.

A discussion about using the
Fraser River to short-haul contain-
er barges was put forth by the
chief operating officer of the
VFPA. Chris Badger was speaking
at one of a series of public dia-
logues on sustainable growth and
the economy, organized by Metro
Vancouver recently. It’s an envi-
ronmental concept, intended to
cut down on trucks that travel be-
tween Vancouver and Hope.

“We think it’s a wonderful idea,”
said Badger, after the meeting.
“The competitive cost of trucking
is continuing to increase. We be-
lieve it’s going to become very cost
competitive.”

When asked about the potential
for more pedestrian ferries in the
Metro Vancouver area, not unlike
Sydney, Australia and Hong Kong,
Badger wasn’t quite as enthusias-
tic about getting cars off the road,
in favour of truck movement.

“Companies have tried to set
that up. The trouble is, cars are
fairly in-elastic,” said the former
director of operations and harbour
master for the Port of Nanaimo,
where pedestrian ferries failed to
gain acceptance, as he says has
happened elsewhere in the Lower
Mainland. “Costs are closer with
trucking and barging. The poten-
tial is definitely there.”

The president of the B.C.
Trucking Association is skeptical
about the logistics of using con-
tainer barges on the Lower Fraser
River, although Paul Landry can
see some environmental advan-
tages to the plan.

“If the waterways can be used to
take pressure off the roads, it’s
probably a good thing,” he said.

Presently containers that arrive
by ship are unloaded and stacked,
explained Landry.A truck picks up
the container, and delivers it to the
customer, which could be nearby
in the Lower Mainland, or a longer
distance – across the country.
Adding a barge to that transporta-
tion plan, may get complicated,
and costly, according to Landry.

“Since the containers don’t
move themselves, it will be trucked
to its final destination,” says
Landry.

Landry compares the concept of
barging containers to Hope with
flying an aircraft from Vancouver
International Airport to Langley, a
short distance, and maybe not
worth the effort considering the
logistics involved, despite the envi-
ronmental benefits.

“Yes. You get people off the
roads,” says Landry, who can un-
derstand the appeal of fewer vehi-
cles on the road and the environ-
mental benefits. “There are other
things to be considered,” he adds.

In Badger’s discussion in favour
of container barges, he noted that
the container-carrying capacity of
the Lower Fraser River could be
increased by up to 10 times to cre-
ate a water-based container high-
way that would take thousands of
trucks off the road. The cost of
transferring containers more than
once – from deep-sea vessels to
short-haul vessels and then to
trucks or rail – in their trip from
port to market has been prohibi-
tive until now, he added.

Such a system could vastly re-
duce the number of kilometres
driven by trucks to deliver goods
from the port to local businesses,
according to Badger. Rather than
trucking a single container
through the most densely populat-
ed part of B.C. to get to a ware-
house or a Canadian Tire in
Surrey, hundreds of containers
could be brought to a terminal on
the Fraser in Surrey.

Fraser Docks already handles
200,000 to 300,000 containers a
year in Surrey, and Badger says the
container traffic on the Fraser is
only at 10 to 15% of capacity. ■■

Container barges on the Fraser River may reduce pollution, at a cost

PRACTICAL?: The Fraser Port Authority would like to move containers from
road to river in hopes of relieving congestion and reducing emissions.
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By Harry Rudolfs
TORONTO, Ont. – Even the aver-
age dumb-ass four-wheeler is fa-
miliar with the “stars” of the high-
way: the glamorous Freightliners,
Kenworths, Macks, Volvos,
Internationals and Peterbilts.

But shunt trucks usually go un-
noticed and unappreciated.

Yard tractors do the grunt work
behind the scenes in closed yards,
terminals, ports and distribution
centres, operating night and day, of-
ten reversing as much as driving
forward. The little dogs lift outra-
geous loads and thread trailers
through obstacles into seemingly
impossible spots and corners.

But today’s shunt truck was only
an afterthought. According to
Kalmar Industries, makers of
Ottawa tractors, the first truck
equipped with a hydraulically-lift-
ed fifth wheel was fabricated in
Kansas in 1958. Fifty years later, in
April 2008, Kalmar has just pro-
duced its 45,000th shunt truck.

Even so, these specialized trac-
tors were slow to catch on. In the
old days, trucking companies
would supply the shunt driver with
an old city truck to move trailers
around the yard. The hydraulic
concept picked up speed in the late
80s and early 90s with the introduc-
tion of Just-in-Time material han-
dling and automated loading sys-
tems.

Today’s fast-paced shipping envi-
ronment would not be possible
without shunt trucks. And a good
shunt driver is worth his or her
weight in platinum.

It’s estimated one can do at least
three times the work of a driver
who has to crank the dollies and
pull the pin manually.

Shunt trucks squat a little lower
than Class 8 tractors and the hy-
draulic boom has to be able to fit
inside the frame so the fifth wheel
can lie flush with the deck.

The cabins are square, narrow
and flat-sided with lots of glass al-
lowing almost 360-degree vision.
Entrance is gained through the
rear sliding door with steps access-
ing either side of the trailer.

Yard donkeys generally sit on
single axles with rigid rear suspen-
sions; tandems might be necessary
for some heavy on-road applica-
tions but they are rare.
Manufacturers can and do create
just about any kind of variation of
shunter, from articulated sectional
frames to special gooseneck
booms.

The trucks’ short wheelbases
give them amazing maneuverabili-
ty. Power is supplied by Cummins
or Cat engines, usually around 200
hp since the units aren’t required to
go fast.Allison automatic transmis-
sions are ubiquitous in the shunt

truck world as are Meritor axles.
Two major shunt truck manufac-

turers supply most of the world’s
needs: Kalmar which makes the
Ottawa models in Ottawa, Kansas,
and Capacity which produces the
Trailer Jockey brand at a plant in
Longview,Texas.

Ottawa is the most recognizable
name but Capacity has also estab-
lished a major presence in Canada.
Some companies with large fleets
tend to have both makes in their
repertoire. Although some shunt
drivers prefer one to the other, I’ve
driven both and they’re so similar I
have to look twice to see which
brand I’m driving.

There’s a new player on the
scene, as well.Terminal Investment
Corp. (TICO) manufactures its
own version of a terminal tractor at
its plant in Savannah, Georgia.
According to its Web site, they’ve
been making shunts for use in ports
since 1985, but are now marketing
them throughout North America.
TICO’s cab is fiberglass rather than
metal, and is much wider, allowing
the insertion of a second seat for
training purposes.

A company looking to buy a
shunt truck should consider
whether it will be utilized in-plant
or be required to drive on-road.The
majority of terminal tractors sold in
Canada are plated and street legal.
Still, the urge to go for the off-road
option must be tempting.

Customers going this route can
choose an industrial engine rather
than one of the EPA07 motors with
soot-burning capabilities.

An off-road tractor, however,
can never leave the yard under its
own power, and fuel and servicing
have to be supplied on-site.

I’m curious to hear how the 
new engines are functioning in the
shunt community.

Having to stop shunting opera-
tions for 20-50 minutes while the
DPF unit cycles through a high
temperature burn-off is a new vari-
able that shunt drivers never had to
deal with before. It could throw a
wrench into some tight shipping
schedules. Unofficially, I’ve heard
that a small percentage of users are
having problems with their EGRs
and that new software patches are
on the way from engine manufac-
turers.

Another factor is exhaust stack
damages, which are not uncommon
in this kind of work. On-road ter-
minal tractors with EPA07 engines

now come with very expensive ex-
haust stack components that can
cost $3,000-6,000 to repair. Hence,
Kalmar and Capacity have mount-
ed steel plates and posts around the
catalyst and DPF units to minimize
damages.

Shunt truck manufacturers have
a slough of options available, from
beacon lights to motorized and
heated mirrors. John Uppington,
Ottawa manager for Woodbine
Truck Centre in Markham, Ont.,
won’t sell an Ottawa tractor with-
out including a “fifth wheel unlatch
interlock” which prevents the jaws
from opening while the vehicle is 
in motion.

Capacity, on the other hand, likes
to boast about its Dura-Ride rear
suspension. According to Mike
Hignett of Glasvan Great Dane in
Mississauga, Ont. (the Capacity
dealer for southern Ontario), the
system, “provides a stable platform
even when the trailer is lifted 16
inches…It’s a lot more comfortable
for the driver and smooths out the
rough ride. It also reduces the vibra-
tion on trucks, ultimately resulting
in less downtime and maintenance.”

A shunt truck’s life is measured
in hours instead of kilometres. The
average life span of a shunt truck is
about 10 years, and it will work
about 3,000 hours per year, though
there are many that work twice as
hard. Leased units may cycle every
three to five years, while purchased
tractors might be kept for seven
years before being upgraded.

OK Transportation has a long
time association with Canadian Tire
Corporation so it’s natural that they
should provide shunting services
for the retail giant in Brampton,
Ont. OK currently has 28 shunt
trucks servicing three different
clients (using a mixture of Ottawa
and Capacitys). But the dedicated
CTC tractors get the most work,
operating two 10-hour shifts per
day, from 4 a.m. to midnight.

According to the OK manage-
ment team, the units get traded in
every four or five years when they
reach 18,000-20,000 hours.

Shunt truck users can range from
major US transport companies
who float up their own equipment
to small business owners who see
an advantage in buying their own
shunt truck.

“The market is so diversified,”
says Uppington of Woodbine Truck
Centre. “In some cases, the only
equipment a customer may own
will be a forklift truck and a shunt

truck. All the other vehicles in the
yard are owned by carriers.”

Ray Stewart, owner of National
Shunt Service of Cobourg, Ont.,
sees a niche in supplying shunt
equipment and drivers to business-
es across Canada. He currently
looks after the shunting needs 
of various customers in South-
ern Ontario and one client in
Chilliwack, B.C.

“We bring a lot of other things to
a client, like dock audits, yard main-
tenance checks, space and volume
management solutions,” he says.
Stewart has also developed the soft-
ware for a handheld radio frequen-
cy dispatch platform that works off
the wireless router from a cus-
tomer’s shipping/receiving comput-
er. The shunter is provided with a
handheld unit that clips into the
truck where he can record and cross
off assigned moves and locations.“It
also provides a database for ship-
pers in real-time from which they
can extrapolate information.”

Stewart says the shunting busi-
ness has not suffered despite the
downturn in the economy.

“Our business tends to operate
in distribution centres where we’re
seeing continuous growth and in-
vestment by national and interna-
tional companies,” he says.

It has been a bad winter for driv-
ers in most of Canada, and the
same is true for shunters. I asked
top NSSL driver Mike Maclellan
what he does to keep rolling.

“I call it waltzing trailers around
in the snow,” he says.“You lead and
they follow. You try everything to
get going – salt, shovel. If you know
your equipment well, you know
how to put it in gear as the revs are
coming down so you get a little
jump. Otherwise you just spin.”

Last year I went on assignment
and worked a week of shunt shifts
at Purolator’s Ontario hub to get
into the character of the story. This
year I took a pass: it’s just too hard
and intense, but never boring.

Better to leave shunt driving up
to people that enjoy it, like my 
colleague Akber Popal who works
nights at the Metro West facility.

“I do like this job. You’re always
the centre of action, sometimes
running around outside opening
barn doors. This is a busy place so
there’s always something to do. I
watch drivers come in from
Moncton and Calgary, but I’d
rather go home at the end of my
shift.” ■■
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SHUNT TRUCKS

Shunters receive little recognition
for working wonders in the yard

Don’t forget the
little guys

On-road
Editor
Harry
Rudolfs

CENTRE OF THE ACTION: Shunter Akber Popal enjoys the job because of the
non-stop action in the yard. And the fact he gets to go home after his shift.
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By James Menzies
TORONTO, Ont. – Why is it that
a guy with a $60,000 BMW parked
in his driveway is more likely to
treat his vehicle with synthetic
motor oils than an owner/opera-
tor or fleet with double that
amount invested into a Class 8
truck? After all, isn’t pretty much
anything labeled ‘synthetic’ better
than ‘non-synthetic’?

In short, yes. But with synthetic
heavy-duty engine oils costing
about triple the price of conven-
tional mineral oils, the increased
cost just doesn’t make sense for a
lot trucking operations.

That being said, there are
proven benefits of using synthetic
heavy-duty engine oils (HDEOs),
such as extended drain intervals
and more reliable start-ups in cold
weather.

Some users have even reported
fuel economy gains of 1-2.5%. But
at a cost of about triple that of
conventional HDEOs, the major
question surrounding synthetic
engine oil, is its ability to deliver a
payback.

“Our sales of synthetic product
is low for OEM dealers. Synthetic
is slower to catch on in Canada,
it’s a slow build,” admitted
Barbara Palmer, marketing man-
ager for Chevron in Canada.
“The obvious benefits of a syn-
thetic is measured against price.
For the operator or fleet manager,
they must be willing to measure
the benefits for extreme operating
conditions and the drain inter-
vals.”

Nonetheless, more customers
are beginning to inquire about the
benefits of full-synthetic HDEOs,
Shell’s Walt Silveira told Truck
West while at the Mid-America
Trucking Show.

“People are becoming more in-
terested in high-performance
products,” Silveira said, noting an
increase in visitors to the Shell
booth wanting to talk about syn-
thetic lubes. “There’s more con-
versation around full-synthetics
than we’ve heard in the past.
We’re seeing more interest and a
need to further educate people on
the benefits of full-synthetics.”

Mark Pagnanelli, heavy-duty
sales and marketing manager with
Castrol has also noticed an up-
tick in interest in full-synthetic
HDEOs. However, he admitted
fleets are slow to embrace the
technology, mostly due to the in-
creased cost.

“A lot of people are looking to
get some of the purported fuel
economy benefits and interval ex-
tensions. More fleets are looking
at the opportunity, but they’re not
jumping in with both feet,”
Pagnanelli said. “It comes at a sig-
nificant premium, so they want to
see the true benefits and how the
product holds up. There’s a lot of
testing going on, but not a whole-
hearted switch, based on the costs
involved.”

Despite the performance en-
hancements of full-synthetic

HDEOs, not all suppliers are as
enthusiastic about the product’s
potential.

Claude Van Kessel, marketing
director with Total Lubricants
(formerly Tribospec, but acquired
by Total last December), said un-
less you’re operating in extreme
temperatures, the benefits of full-
synthetic HDEOs are not likely
worth the investment.

“I think a top-quality mineral
oil like a CJ-4 oil is a better choice
for the industry than the synthet-
ic,” Van Kessel noted. “In our
opinion, the move from mineral to
synthetic will be slow. We have
mineral products that are as effec-
tive as synthetics and are less 
expensive and meet the require-
ments of the manufacturers.
As long as you meet or exceed all
the manufacturers’ recommenda-
tions, you don’t need to go to syn-
thetic. But it’s a trend – people
like the fact it’s called synthetic.”

Total Lubricants, which does 
offer a line of full-synthetic
HDEOs, concedes there are bene-
fits to using synthetic lubes in 
extreme temperatures – notably,
in the northern reaches of
Canada. Beyond that, the biggest
benefit is extended drains, and
Kessel pointed out “The fleet 
supervisor doesn’t want to see the
drivers every 75,000 kms, because
yes, the engine may sustain 70,000
or 80,000 clicks, but there are oth-
er parts of the truck that need to
be lubricated (more frequently).”

When touting the benefits of
synthetic oils, most suppliers have
focused on extreme weather per-
formance characteristics.

Synthetic oils boast a lower
“pour point” – the lowest temper-
ature at which the oil will flow,
which is why they allow for more
reliable start-ups in the dead of
winter.

“Conventional 15W-40 (oils) 
do not have the low temperature
performance of synthetics and 
are getting no closer,” said 
Clinton Smith, with Imperial Oil.
“Synthetics are best suited for low
temperature and very high tem-
perature applications.”

Reimer Foundations, a sand,
gravel and concrete trans-
portation company based out 
of Valleyview, Alta. has made 
the switch from conventional
HDEOs to Petro-Canada’s Duron
Synthetic 5W-40, and reports 
advantages that go beyond im-
proved operation in temperatures
that routinely reach highs of 38 C
in the summer and as low as - 35 C
in the winter.

The company’s fleet of nine
gravel trucks, 14 mixers as well as
other construction equipment has
also extended drain intervals by
about 200 hours of operation.

“We’re getting really good per-
formance out of our oil. For exam-
ple, one of our trucks has about
1.4 million km on it and there is
absolutely nothing wrong with it,
and it requires very little top-up –
about two litres per week,” said
Randy Bond, manager of Reimer
Foundations.

Paula Del Castilho, category
manager, commercial transporta-
tion lubricants with Petro-
Canada, recently told
trucknews.com’s WebTV pro-
gram,Transportation Matters, that
its fleet customers make the
switch for a variety of reasons, but
cold weather performance gener-
ally tops the list.

“Usually with synthetic oils,
there is some sort of other per-
formance capability added to it,”
she explained.“Usually fleets that
are looking at synthetics are look-
ing for some added benefit to it,
some added capability.”

But unfortunately, placing a
dollar figure on those improved
capabilities is not always easy,
making it difficult to measure a
return-on-investment.

Shell’s Silveira said fleets and
owner/operators are becoming
more sophisticated when it comes
to calculating cost-per-mile, which
helps measure the value of a
product such as a synthetic lubri-
cant. He said customers should
meet with their supplier to discuss
the potential benefits as they ap-
ply specifically to their unique op-
eration.

“Every fleet maintenance oper-
ation is a little bit different, so it
gets down to talking to the cus-
tomer and finding out how they
measure ROI and how they meas-
ure true cost-per-mile,” Silveira
explained.

With increasing fuel costs, the
value proposition behind full-syn-
thetic HDEOs appears to be
evolving. Fleets are most interest-
ed in whether synthetic HDEOs
can truly deliver a fuel savings –
even a saving of as little as 1% can
be substantial in long-haul appli-
cations.

Owner/operators on the other
hand, appreciate the reliability
and reduced downtime that can
be realized during the winter
months, especially if they operate
in Northern Canada.

Customers wanting the cold
weather start-up capabilities of a
synthetic oil, without the prohibi-
tive cost increase, can consider an-
other option – using synthetic
HDEOs in the winter time and
switching back to a conventional
mineral oil when the temperature
warms up.

Total Lubricants’ Kessel 
said conventional and synthetic
HDEOs are fully-compatible, so
an operator can seamlessly switch
between the two types of oil with-
out even flushing the engine 
between changes.

In fact, conventional and syn-
thetic HDEOs can even be
“blended” to offer more modest
performance improvements at a
lower cost. There are also “semi-
synthetic” options, which use a
high quality base stock comprised
of a combination of mineral and
synthetic oils.

These offer some of the benefits
of synthetics at an easier to swal-
low premium of about 15-20%,
notes Pagnanelli, whose Castrol
Hypuron falls into this category.

For now, the industry seems 
divided on whether full-synthetic
HDEOs will ever become main-
stream.

At about triple the purchase
price of conventional oils, Shell’s
Silveira said “the operator wants
to see, will he be getting three
times the value?”

Most fleets and owner/opera-
tors are not yet convinced. But
with diesel surpassing $4/gallon,
the future popularity of synthetic
HDEOs may depend on its ability
to deliver fuel savings. ■■

ENGINE OILS

Synthetic vs mineral: Which HDEO is better?
Synthetic motor oils do offer performance benefits – at a cost

CONVERTED: Reimer Foundations says it finds synthetic HDEOs worth the 
investment, especially when operating equipment in extreme temperatures.
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Investing in your success. 

Riding 
shotgun.
Feels good to have someone sitting next to you who really understands your business. Helping you make good decisions, and keeping 
your operation profitable. At DaimlerChrysler Truck Financial, the only thing we do is finance trucks. We know how important it is to help
truck owners get the equipment they need to do the job. And, with the right finance package to meet their needs. We've got some of the
most innovative finance and leasing packages in the industry. Designed to help you get to where you want to go.

Daimler Chrysler  4/10/08  11:34 AM  Page 1



TRUCK WEST Page 19May 2008

It’s May and the snow is gone and
hopefully your income tax return is
as well. But really, how the heck are
you supposed to know whether your
tax return and business income and
expenses were handled correctly? 

We get a lot of calls from
owner/operators looking for assur-
ance or insight that their affairs were
handled properly. They ask about
everything from meal claims to
spousal income splitting to CCA
classes and deductions. These are
important issues to understand, be-
cause you’re responsible for the ac-
curacy of your tax return, not your
accountant or tax preparer.

What kind of errors do we find?
Let’s break it down into three cate-
gories:

Income

We’re all looking to reduce our tax
obligation.But one fellow called and
asked me to review his return be-
cause he suspected that his taxable
income was too low.I don’t hear that
very often.

The owner/operator sent me his
2004 to 2007 income statements and
receipts and I recognized the prob-
lem right away: his fuel expense as a
percentage of his gross income was
too high.

The carrier he works for shows its
fuel surcharge under the heading
“reimbursements” on its broker set-
tlements. Normally, a reimburse-
ment should not be recorded as in-
come when an owner/operator is
getting money back for tolls, per-
mits, or other expenses that the car-
rier pays for.A fuel surcharge is dif-
ferent. It should be recorded as
income or reduction to the fuel ex-
pense.

Funny thing is, the other account-
ant handled the fuel reimbursement
correctly in 2004 and 2005,but not in
2006 and 2007. Maybe he was in a
rush,or the return was handed off to
a junior staff member with less expe-
rience.

Regardless, if the owner/operator
hadn’t questioned the return, the
mistake may have triggered an au-
dit.CRA could assess for all the cor-
rected tax bills at once, and charge
additional expensive interest and
penalties.

Sloppy GST/HST reporting 

You can recover the GST/HST you
paid or owe on purchases and ex-
penses related to your business by
claiming input tax credits on your
GST/HST return. Sounds simple
enough. Yet GST/HST for com-
mercial carriers has its own set of
wrinkles.For example,while review-
ing an income statement and bal-
ance sheet I discovered that the
owner/operator’s bookkeeper didn’t
claim the HST he paid on a trailer
purchase into his refund. The book-
keeper’s response was that he didn’t
have all the paperwork.

I guess he was too busy to pick up
the phone and call his client for the
details. I believe that had I not ques-
tioned it, the refund would not have
been claimed. The owner/operator
will get a nice payback for simply 
reviewing his accounting, but his
bookkeeper made a silly mistake.
Of course there was GST/HST on

the purchase. When was the last 
time you bought something and
GST/HST wasn’t charged? 

Personal and corporate finances

I had another incorporated
owner/operator come in with his 
financial statements looking for ad-
vice. He was using another account-
ant and had questions about how
things were handled between his
corporate statements and his per-
sonal return. I understood his confu-
sion. The headings and breakdowns
of items were so non-specific, clearly

the accountant didn’t have a truck-
ing background. So we put a short
list of questions together for him to
present to his accountant. He called
me a week later to say that the ac-
countant was offended that he was
questioning things.Well folks, finan-
cial statements are no good if they
can’t be understood. After all, you
are running a business. Do you just
want your taxes done or do you
want some tax planning as well? 

For example, 2007 was a tough
year and many owner/operators
showed low incomes. Did your ac-
countant call you to discuss reducing
your depreciation claim on your
equipment? Reducing your avail-
able CCA in a low-income year and
paying a small, reasonable tax bill is
better than claiming it all and paying
a ridiculously small tax bill.

You can level off your income for

future years when (hopefully) you
make good money and you can
claim the CCA you saved against a
high income.Look,no one’s going to
ask me to back up a tractor-trailer to
a loading dock. I can barely back my
utility trailer into my driveway.
You’re the professional driver –
that’s your job.In the same light,you
hire an accountant to guide you
through the financial aspects of your
business. When it comes to your 
accounting, make sure you get the
right professional help. ■■

– Scott Taylor is vice-president 
of TFS Group, a Waterloo, Ont.,
company that provides accounting,
fuel tax reporting, and other 
business services for truck fleets and
owner-operators. For information,
visit www.tfsgroup.com or call 
800-461-5970.

TAX TALK

Make sure your tax preparer knows trucking
Tax
Talk
Scott
Taylor

Event: Hosted by Natural Resources Canada’s ecoENERGY for Fleets (FleetSmart) and the US Environmental
Protection Agency’s (EPA) SmartWay Transport Partnership.

Purpose: Same Roads – New Challenges -  This forum will provide an opportunity for transportation 
industry professionals to explore and discover practical solutions to today’s challenge to go GREEN; 
managing the issue of energy efficiency in today’s on-road fleets.

The Forum Program: Focusing on the Return on Investment; developing education, training, and technologies for success
in a GREEN world.  
Day 1: Focus will be on calculating the return on investment in corporate operations, driver training
and technologies.  
Day 2: Focus will be on building a GREEN plan, overcoming barriers, and managing, measuring and
encouraging success. Industry experts will share their stories and show delegates how to do their
own calculations.

Target Audience: This forum is critical to Fleet Executives and Managers, Supervisors, Driver Trainers, Labour
Representatives, Training Schools, Carriers and Shippers, Government Officials and consultants
serving the on-road transportation industry. This is a fantastic opportunity for the trucking, bus,
transit, municipal, utility and urban fleet employees to network.

Where: Westin Bristol Place Hotel,
950 Dixon Rd., Toronto, Ontario,
M9W 5N4 
Tel:  (416) 675-9444 or 1-800-837-5184
Room Rates:  $155.00  Reference: FleetSmart Forum  

When: September 30, 2008 (Registration only)
October 1 & 2, 2008.  

Registration: Delegate fees (All prices quoted are Cdn. + GST):
Early bird special $525.00 per person for registrations prior to August 29th
All sessions thereafter $595.00  
Single day purchases are also available at $325.00 

Details and registration forms are available by contacting Leah Quelch:
Email: leah.quelch@antian.ca
Phone: 613-233-6464
Toll free: 1-888-758-1122
Web: Antian.ca

Our Partners: The Canadian Trucking Alliance, The Canadian Urban Transit Association, The Motor Carrier
Passenger Council of Canada, The Canadian Trucking Human Resources Council, Motor Coach
Canada, FP Solutions Inc and the U.S. EPA’s SmartWay Transport Partnership. 

SAME ROADS – NEW CHALLENGES
October 1 & 2, 2008 

Westin Bristol Place Hotel, 950 Dixon Rd., Toronto, ON

SAME ROADS – NEW CHALLENGES
October 1 & 2, 2008 

Westin Bristol Place Hotel, 950 Dixon Rd., Toronto, ON
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Just before heading out to the 
Mid-America Trucking Show in
Louisville last month, I stopped by
the little organic bakery down the
street to grab a few muffins for the
trip, only to find the price of my
favourite muffins had bumped up by
nearly 30% since my last visit.

The clerk apologized, saying the
cost of transportation and raw mate-
rials had risen, and they simply had
to pass the increases along to the
customer – me, in this case.

Ironic, I thought, that while I’m
beating my head against the wall try-
ing to get owner/ops to turn their
backs on cheap freight, wholesalers
and retailers are telling their cus-
tomers how transportation costs are
driving up prices.

Cheap freight, of course, is a sort
of all catch-all term for loads that
have been passed down from broker

to broker, each skimming their 20%
or so off the top, for freight that
doesn’t pay well right from the start,
or for carrier rates that just aren’t
sustainable.

Cheap freight is the bane of our
existence, yet there never seems to
be a shortage of folks out there will-
ing to haul loads that don’t even 
cover costs.

The bakery where I get my
muffins doesn’t buy its flour by 
the truckload. It probably gets a 
few dozen 100-lb bags each week,
which are turned into delicious,

healthy snacks.
The price of the flour and other

raw ingredients might be under
some pressure because the biodiesel
craze – diverting soybeans and oth-
er food crops to fuel production – is
having an impact all over the world,
but I’m sure that’s only part of the
problem.

So, if my muffins cost more, ac-
cording to my baker, because trans-
portation providers along the way
are imposing fuel surcharges on the
delivery of the raw ingredients, why
are so many truckers still complain-
ing about poor rates and low fuel
surcharges? 

If I had to guess, I’d say about one-
third of the owner/ops I talk to these
days are doing well.

Some tell me they’ve never made
as much money as they’re making
today, and much of that comes from

fuel surcharges.
While the record price of fuel is

eating up much of what they collect,
they’re running conservatively, and
saving even more of what they’re
paid.

At the same time, I talk to own-
er/ops who are collecting a miserly
15-18 cents a mile,often less, for fuel.
Basic arithmetic suggests that with
fuel at or close to four dollars a gal-
lon, a fuel surcharge somewhere in
the 50- to 60-cent range would be
more realistic.

I also talk to carriers who claim
they’re losing loads to rate-cutting
competitors.Yet, who ever admits to
cutting rates? We can’t all be victims.

There has to be a perpetrator in
there somewhere.

Ya think maybe there’s a connec-
tion between carriers who don’t pay
surcharges to their owner/ops and
those who can seemingly afford to
run for 20% to 30% less than fair
market rates?

Those carriers couldn’t afford to
run their company trucks for that
kind of money, but they can still find
owner/ops willing to do the work at
a loss.

Notice I said willing? Nobody
forces you to haul freight.

If you decide to run in spite of the
losses, you hurt not only yourself,
you’re taking others down with you.

It’s a chicken and egg thing. Or
maybe I should say it’s a flour and
muffin thing. Do owner/ops work
cheap because the customers won’t
pay, or do customers get away with
paying less because owner/ops will
run for less? 

My muffins cost more than they
did a few weeks ago, but because I
like the all-natural ingredients and
the yummy taste, I’ll pay the price
rather than go down to the local
donut hole and buy a puck made of
highly processed flour.

Consumers have choices, and so
do shippers, carriers, and owner/ops.
The bottom line? As long as there is
someone out there willing to do the
work for less than cost, we’re keep-
ing the cheapskates in business.

Think about it: could a carrier re-
ally afford to run its trucks for 30%
less than cost? Of course not. So
how can those invisible rate cutters
afford to offer discount rates in the
face of massive increased fuel costs? 

Because they can download the
loss to someone farther down the
supply chain.And they’ll continue to
do it until there’s no one left to run
at a loss.

There are two possible outcomes
here: you’ll eventually be bankrupt-
ed by your losses, or you can dry up
the supply of cheap labour voluntar-
ily. The folks at my muffin shop
won’t lose a minute of sleep tonight
because they’re charging 30 cents
more for a muffin.

They know their costs, and they’re
doing the logical thing passing the
cost on to the customer. I’ll bet there
are more than a few truckers lying
awake tonight wondering how
they’ll get through to pay day, again.

Take a lesson from my baker:
know your costs, know the market,
and don’t haul cheap freight. It’s the
only way to guarantee survival. ■■

– Joanne Ritchie is executive director
of OBAC. Is this a half-baked idea?
E-mail her at jritchie@obac.ca or call
toll-free 888-794-9990.
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My muffins and the missing millions
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Chevron Delo® 400  
Husky Car/Truck Stops and Travel Stops carry
Chevron Delo® 400, an industry-leading oil
formulated to deliver consistent quality, performance
and value no matter where in the world you
purchase it or how many horsepower you run.

Delo® 400 and other top-quality Chevron commercial
lubricants are available at Husky Travel Stops and Husky
and Mohawk bulk plants across Ontario and Western
Canada.
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It is easy to understand why fleets
want to re-train drivers in the
wake of a crash.

Certainly, managers want to
correct any of the bad habits that
led to the incident in the first
place.

Safety should be a priority at
every company.

The problem with this reactive
approach is that the damage has
already been done. Business has
been disrupted, property has been
destroyed, and people have been
hurt.

A more effective High-Risk
Driver Intervention Strategy will
identify the worst habits of all,
correct these issues, and avoid a
crash before it happens – and you
don’t need a crystal ball to make
that possible.

Indeed, by comparing your em-
ployee records to the experience
of other fleets, you can identify
the high-risk drivers who present
the greatest likelihood of a crash,
and intervene before an incident
ever occurs.

Consider the valuable research
that allows you to predict these
situations.

According to the US Federal
Motor Carrier Safety Administra-
tion, 28% of truck drivers have
recorded some form of violation

in the past year.
That statistic is particularly

troubling when you consider 
the American Transportation
Research Institute (ATRI) study
that makes a clear connection 
between each type of violation
and the likelihood of a crash.

For example, drivers who are
cited for reckless driving are
325% more likely to be involved
in a crash in the next year; speed-
ers are 56% more likely to bend
steel, break glass or crack fiber-
glass during the same time period.

Every violation is a cause for
concern, whether it involves the
first speeding ticket or a mo-
torist’s complaint about an erratic
lane change.

Even an Electronic Control
Module can offer some insight
into a driver’s troublesome habits.
After all, fuel economy will cer-
tainly suffer if a driver has a lead
foot, and an excessive number of
hard braking events will identify
someone who tends to tailgate.

By using the industry statistics,
however, you can identify the spe-
cific actions that present the
biggest likelihood of a future inci-
dent, and make these a priority of
your intervention program.

Your insurance company’s safe-
ty advisor can also use these sta-
tistics to calculate the financial
impact of the future crashes, and
generate a figure that can be used
to justify any related training in-
vestments.

The true financial impact of
these crashes might shock many
fleet managers.

Simple math tells us that a fleet
with an operating ratio in the
neighborhood of 2% will need to
raise an extra $1.25 million in rev-
enue to recover a mere $25,000 in
collision-related costs. To put it
another way, a relatively small
crash may require every employ-
ee in a small fleet to work several
months without realizing any
profit.

You can’t afford to overlook the
opportunity to avoid an incident
like this.

If an existing employee or a po-
tential hire has a speeding ticket,
it is important to recognize that
this person may be falling into the
“high-risk” category of drivers. A
detailed over-the-road evaluation
is vital to determine the nature of
the problem as well as any issues
with the related attitudes.

Even your best drivers can fall
into bad habits, but there is an im-
portant distinction between this
group and the high-risk drivers.

The best drivers or job candidates
will be visibly upset by the first
blemish that appears on a clean
abstract, and they will embrace
any opportunity to improve their
skills to ensure that such incidents
never happen again, in contrast to
drivers who blame everyone ex-
cept themselves.

These are the individuals who
will try to justify a speeding ticket
by complaining that police offi-
cers were sitting at the bottom of
the hill, and will avoid telling you
about such violations as long as
possible.

In the words of the Trans-
portation Research Board of the
National Academies: “90% of the
time, high-risk drivers think they
are very good drivers.”

But you know better, and you
can do something about it.

This is the time to intervene in
their bad habits and poor atti-
tudes, and prevent the crashes
that are coming. ■■

– Rick Geller is national manager
of safety and training services for
Markel Insurance Company of
Canada and has more than 25
years experience providing loss
control and risk management
services to the trucking industry.
Send your questions, feedback 
and comments about this col-
umn to info@markel.ca. Markel
Safety and Training Services 
offers specialized courses, semi-
nars and consulting to fleet 
owners, safety managers, trainers
and drivers.

SAFETY

Polish the crystal ball

Rick 
Geller

Ask the 
Experts

Identify high-risk drivers before it’s too late

Structure payments 

to suit your cash �ow

Finance new and used 

vehicles, or heavy 

equipment repairs

Get competitive rates with 

no administration fees

Make sure your 
next equipment
�nancing decision 
is the best one 
for your business. 

Call today for your 
free, no-obligation 
Markel SIMPlus®quote.

NOT ALL 
TRUCKING EQUIPMENT

IS CREATED EQUAL

NOT ALL 
TRUCKING EQUIPMENT

IS CREATED EQUAL

Another innovative Markel solution 
o�ered exclusively to our policyholders.
1•888•MARKEL•1 www.markel.caYour prosperity. Insured.

Markel SIMPlus® gives you options 
to �t your business needs

Markel SIMPlus® gives you options 
to �t your business needs
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LOUISVILLE, Ky. – There were
very few dry eyes in the building
when Goodyear named its annual
Highway Hero at the Mid-America
Trucking Show.

Those present at the Truck
Writers of North America (TWNA)
awards dinner agreed each of the fi-
nalists, including Ontario’s David
Virgoe, who lost his life reportedly
steering into the ditch to avoid 
hitting oncoming motorists when
street racers cut him off, were 
heroes. However, it was Richard
Filiczkowski, a driver with C.R.
England out of Zion, Ill. at the time,
that was ultimately named the 
winner – an honour he said really
belonged to nine-year-old Abby
Bern, the girl whose life he saved.

When Filiczkowski was named
the recipient of Goodyear’s 25th
Highway Hero Award, he was sur-

prised to learn that Abby and her
mother Marty Bern were present to
congratulate him.After a tearful em-
brace, Filiczkowski approached the
podium and declared that Abby was
so strong during the ordeal, that she
was the true hero.

The dramatic rescue unfolded on
Apr. 26, 2007, when Filiczkowski
(now out of Bountiful, Utah) was
awoken from the sleeper cab by his
wife, who was behind the wheel and
had just witnessed a car veer across
several lanes of traffic, landing in a
pond.Filiczkowski quickly dove into
the water in an attempt to save the
trapped motorists.

“I dove right in because I saw
Abby pounding on the car’s back
window. My only instinct was to get
her out of the car as soon as possi-
ble,”he recounted.“In situations like
that, seconds count.”

Abby’s father was also trapped in
the car, his legs pinned beneath the
dashboard.The 42-year-old father of
three was strapped into the vehicle
by his seat belt. Once Abby was re-
moved from the vehicle and taken to
safety, Filiczkowski and other
passersby attempted vigorously to
free her father. Tragically, they were
unable to do so in time, and he suc-
cumbed to his injuries.

“I wish I was faster for him,”
Filiczkowski said.“My only regret, I
just wish I was faster.”

Donn Kramer,director of market-
ing for Goodyear Commercial Tire
Systems, said “Richard’s name is on
the award, but his wife and tandem
truck driver Janet is equally deserv-
ing. Together, their heroics are truly
inspiring.”

Other finalists for the award in-
cluded: Virgoe, who was honoured

post-humously for saving several
lives on Hwy. 400  north of Toronto
last summer. His employer Wilburn
Archer and widow Debbie, made
the trek from Ontario to represent
him at the ceremony.

Rick Tower of Yreka, Cal., who
rescued an 82-year-old woman from
her sinking car after it left the road
and plunged into the Klamath
River. And Ronnie Green of
Regina, N.M., who saved a pregnant
woman from a brutal attack in which
she was run over by her boyfriend’s
truck. ■■

MID-AMERICA

Goodyear names Highway Hero during emotional ceremony

RE-UNITED: Goodyear Highway
Hero Richard Filiczkowski was re-
united with the girl he saved, Abby
Bern and her mother Marty, during a
recent ceremony.

LOUISVILLE, Ky. – Detroit
Diesel has announced it will adopt
Daimler’s BlueTec Selective
Catalytic Reduction (SCR) tech-
nology to meet EPA2010 emis-
sions standards in North America.

BlueTec was developed by
Daimler and is widely used in
Europe, the company announced at
the Mid-America Trucking Show.
Detroit Diesel’s DD15 engine, and
its future family of engines, will all
use the technology.

“I’m happy to announce that we’ll
be utilizing BlueTec technology for
our Detroit Diesel engines begin-
ning in 2010,” said Chris Patterson,
president and CEO of Daimler
Trucks North America. “The tech-
nology is clearly the best choice for
our customers. BlueTec is the only
means of meeting the stringent 0.2
g/kwh NOx standard for heavy-duty
diesel engines, in 2010 while actually
reducing diesel fuel consumption in
comparison with the technology
used in 2007 engines.”

With BlueTec, Detroit Diesel en-
gineers are confident they can im-
prove fuel economy by 3-5% com-
pared to EPA07 engines. BlueTec
utilizes urea, which along with the
heat of the exhaust and a catalyst,
converts NOx emissions into harm-
less nitrogen and water vapour.
Detroit Diesel officials said urea will
only need to be refilled once every
5,000-6,000 miles and it will typically
be housed in a 20-gallon tank.

During Daimler’s press confer-
ence, officials took aim at several
points of contention involving the
use of SCR in 2010. For more on
that, see pg. 35. ■■

Detroit Diesel
confirms plans
to use SCR

Winnipeg Convention Centre

Show &
SHINE

See the best Big Rigs right outside the
Convention Centre.

Sessions for fleet owners and managers,
recruitment managers and owner-operators.

Kick back at the highwaySTAR Party on 
Friday night.

120,000 sq.ft. of new trucks and equipment.
Call 416-614-5804 for information 
about exhibiting.

SEMINARS
highwaySTAR

PARTY

FRIDAY

MAY 23, 2008
10 am to 6 pm

Produced by:Platinum Sponsor:

SATURDAY

MAY 24, 2008
9 am to 4 pm

GRANDPRIZE
DRAW

Attend the Winnipeg Truck Show and ENTER TO WIN
a Sportsman 300 4X4 ATV 2008. Retail value $7249.
Visit winnipegtruckshow.ca for contest rules and regulations.

Grand Prize 
Sponsored by: 

Endorsed by:Gold Sponsor:

NEW
TRUCKS

NEW
EQUIPMENT

NEW
TECHNOLOGY
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MID-AMERICA

LOUISVILLE, Ky. – Mack un-
veiled what one official is calling
“the most opulent truck ever of-
fered within the Mack product
line” at the Mid-America
Trucking Show.

The Mack Pinnacle Rawhide
edition features exterior styling
enhancements as well as im-
proved interior comfort, the com-
pany announced.

“The Rawhide Edition com-
bines classic styling with all 
the technology benefits of the
Pinnacle model, and the next gen-
eration of luxury and comfort,”
said Jerry Warmkessel, Mack mar-
keting product manager for high-
way products. “This is definitely a
truck that will draw attention –
the Rawhide Edition is a highway
bulldog in all its shining glory. It
will be popular with fleets for
driver recruitment and retention,
as well as with discerning own-
er/operators.”

Mack officials said the new 
version of its popular highway
tractor is another sign the compa-
ny has no plans to abandon the
highway market. The newest of-
fering is available in three cab
configurations: 60- and 70-inch
mid-rise sleepers as well as a day
cab. The truck has a set-forward
front axle which gives it a bold
staance while also maximizing
payload, Warmkessel explained.

Other features sure to be 
appreciated by owner/operators
are a large “Texas-style” chrome

bumper, stainless steel cab and
sleeper skirts, forward-mounted
dual seven-inch stacks, a 13-inch
stainless steel sun visor and four
chrome air horns.

Inside, the Rawhide version of
the Mack Pinnacle features soft
button-tuck Ultraleather and two-
tone embroidered seats. A selec-
tion of classic colour combina-

tions are available, each of which
reflects a “wild west” theme. The
dash panel is brushed nickel and
the leather-grip steering wheel
features chromed spokes.

While it’s undoubtedly an own-
er/operator truck,Warmkessel said
some fleets have also expressed in-
terested in purchasing the Pinnacle
Rawhide edition as a reward truck

for top-performing drivers or as a
driver retention tool.

Mack also re-launched its Titan
heavy-haul tractor at the Mid-
American Trucking Show. The
truck was first unveiled at the
ConExpo construction show in
Las Vegas earlier in the  month.
A full report on the Titan can be
found on pg. 32. ■■

Mack launches Rawhide version of Pinnacle highway tractor

HIGHWAY BULLDOG: Mack has dressed up its highway truck, the Pinnacle, with a Rawhide version aimed at image-
conscious fleets and owner/operators.

LOUISVILLE, Ky. – With all the
flack truckers are getting about
unnecessary idling, wasted fuel,
and environmental harm, Espar
has come up with a new solution
to keep drivers warm while they
are taking a break from the job.

Espar Heating Systems’ “Baire
Necessity,” is a portable air
heater, which uses the company’s
Airtronic D2 system. The heating
unit is mounted on the window of
the passenger side of the cab, and
plugged into the vehicle’s ciga-
rette lighter.The independent fuel
source comes from a half-gallon
diesel tank that is attached to the
portable unit.

This air heater allows drivers to
stay warm without the permanent
installation of a bunk heater, and
without unnecessary idling.
Drivers can take this system with
them as they move from truck-to-
truck at freight terminals, or po-
tentially seek out the unit at a
truck stop, which could supply
them to drivers for temporary no-
idle relief.

“This system offers some un-
heard of possibilities,” said John
Dennehy, Espar’s vice-president
of marketing and communica-
tions, who noted that a truck driv-
er could use the portable heater
for “one week, one night, or one
hour.”

Dennehy says that Espar has al-
ready received a great deal of in-
terest about its new portable
heater, from various industries.
He anticipates the demand will

grow, especially with environmen-
tal standards becoming increas-
ingly rigid, to deter idling. The
company has even had enquiries
from recreational vehicle owners,
but he expects the trucking indus-
try will initially have the greatest
demand, in particular freight
yards and truck stops. However,
he’s not sure what type of growth
will eventually develop.

“Quite frankly, I don’t know
what our mix is going to be,” he
said, of an economical unit ex-
pected to cost between US$1,200
and $1,500. “The market is really
going to tell us what they want to
do with it.”

Espar also featured two other
new heating units at MATS: The
“Hybernator on-frame system,”
which connects directly to the
truck fuel system, and provides
engine-off heat to the cab, the en-
gine and the fuel system using the
CARB-approved Hydronic 5
heater, according to Espar. The
company states that this heater
provides heat continuously and
circulates engine coolant through
the engine’s coolant circuit. Thus,
drivers stay warm and safe and
are also assured of quick engine
starts when it’s time to get back
on the road, according to
Dennehy.

The “Hybernator in-frame” sys-
tem is based on the on-frame sys-
tem, but enables the installation
of the unit between the frame
rails, without the drilling of frame
components. Espar states that this

type of installation dramatically
increases affordability, by reduc-
ing installation time and complex-
ity. The system still provides 
engine-off heat to the cab, the 
engine and the fuel system using
the Espar Hydronic coolant
heater, with a number of different
operating switches, to meet indi-
vidual requirements.

Espar heaters are designed for
mobile applications such as truck,
bus, marine and automotive.

The systems utilize 12- or 24-
volt battery systems and gasoline
or diesel as an on-board fuel.
Espar air heaters use forced air as
a heating medium, while the
Espar coolant heaters circulate
the engine coolant to transfer
heat.

Timers and remote key chain
starters are available, according to
Espar, making it possible to pro-
gram pre-heating for up to a week
in advance, or remote-start pre-
heating a vehicle. ■■

Cummins APUs
CARB-compliant
LOUISVILLE, Ky. – The
Cummins ComfortGuard auxil-
iary power unit (APU) is 
now California-compliant, the
company announced at the Mid-
America Trucking Show.

The California Air Resources
Board (CARB) requires diesel-
fired cab comfort solutions to
have exhaust aftertreatment sys-
tems such as a diesel particulate
filter (DPF).The new rule kicked
in Jan. 1.

Cummins said it has complied
with the requirement by offering
its ComfortGuard APU with ei-
ther a stand-alone DPF or an en-
gine installation kit that routes
the diesel exhaust gas through the
truck’s main DPF. Both options
will be in production by the end
of June, the company announced.

The exhaust adapter kit is de-
signed for use with 2007
Cummins ISX engines.

“Cummins is the only manu-
facturer with experience in the
design and production of all the
components in an APU – diesel
engines, diesel exhaust af-
tertreatment systems, alterna-
tors and controls,” said Shawn
Wasson, APU business leader
for Cummins. “That experience
is critical to designing products
that offer superior performance,
low maintenance and cost-sav-
ing advantages for the trucking
industry.” ■■

Espar unveils three new cab heating products

BAIRE NECESSITY: Espar has a
new window-mounted cab heater.
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LOUISVILLE, Ky. – A young
company with a mandate to pro-
mote fuel efficiency has launched
a rear drag reduction device,
which is purported to increase fuel
efficiency by more than 5.1%, at
100 km/h, at the Mid-America
Trucking show.

ATDynamics has developed a
collapsible “trailer tail” extension
that not only offers drag reduc-
tion, which should cut emissions
and lessen fuel costs, but is also de-
signed to improve vehicle safety
by providing additional stability
and reduced spray at the rear of
the trailer, the company an-
nounced. It’s a concept that has al-
ready attracted one prominent
partner. Utility Trailer has entered
into a market distribution agree-
ment with ATDynamics, in a quest
for economic and environmental
benefits. It’s a similar issue for
many in the trucking industry to-
day, according to the company’s
CEO.

“Diesel prices are at record
highs and concern over global
warming will lead to even stricter
emissions standards,” said Andrew
Smith.“At this critical time, we are
providing long-haul fleets a truck-
er-touch technology that can re-
duce fuel consumption and pay for
itself in less than a year.”

The device is constructed of
lightweight, rugged panels,
designed to endure daily wear 
and driver abuse, yet enable
smooth opening and closing, ac-
cording to the principals behind
ATDynamics. The tail collapses
from four feet to three inches in
length in less than eight seconds,
and is considered to be user-
friendly.

“If a driver is comfortable on a
reefer trailer, they will have no
problem opening this,” says Smith,
who notes that otherwise the tail
offers no change in regular freight
operation. “It’s big, simple, and
easy to understand.”

While the trailer tail adds up to
five feet to the rear of the vehicle,
the new  device has been given an
allowance by the US Department
of Transportation, because it is

“purely for aerodynamic purpos-
es,” says Smith, who admits that
similar allowances in Canada have
yet to be approved.

“We are right now working with
the Canadian federal govern-
ment,” says Smith. “It is our goal
to have this all throughout North
America for obvious reasons.”

The trailer tail, which consists of
four flaps that connect like an
open box on the rear end of a trail-
er, is made of “honeycombed” alu-
minum and weighs about 250 lbs,
which works with side skirts for
optimum aerodynamic capability.
The company had the device test-
ed by a third party, where it also
showed that at 68 mph the trailer
tail yields potential efficiency
gains of greater than 6%. Based
on average long-haul trailer
mileage,ATDynamics believe that
its drag reduction device can de-
liver more than a billion dollars in
fuel savings annually to the North
American trucking industry

“With the high cost of fuel, tech-
nology continues to examine how
to make trailers more aerodynam-
ic, in order to lighten the load and
ease fuel costs,” says engineering
manager, Chuck Horrell.
ATDynamics is an affiliate of the
Environmental Protection
Agency’s SmartWay Transport
Partnership, a voluntary program
which accelerates the trucking in-
dustry’s efforts to conserve fuel
and reduce emissions. ■■

MID-AMERICA

LOUISVILLE, Ky. – Western Star
has fine-tuned several of its trucks
and added some new options
which were shown for the first
time at the Mid-America Trucking
Show.

The company’s 4900 SA day cab
and sleeper cab models are now
available with a 1,875 sq.-in. cop-
per brass radiator, which Western
Star officials claim is now the
biggest radiator in the on-highway
industry.

The larger rad was introduced
to offer improved cooling in ex-
treme-duty applications such as
stationary pumping for oilfield
services.

T.J. Reed, product manager,
Western Star Trucks, showed the
new radiator to Truck West at the
show, and explained it can be
packaged into existing hood en-
velopes without grille or hood
modifications.

“The radiator’s copper brass
and bolted steel tank construction
results in an extremely durable
product with heavy-duty chassis
mountings,” he said. “The massive
and efficient cooling package 
allows for maximum peak per-
formance of 625 hp and 2,050 lb.-
ft. of torque.”

Beginning in the fourth quarter
of this year, Western Star cus-
tomers will be able to spec’ their
trucks with air disc brakes. The
disc brakes will accommodate
GCWs of up to 120,000 lbs, Reed
said.

The disc brakes will be wel-
comed by heavy-haulers and 
premium on-highway fleets, the
company announced.

The latest generation disc
brakes are gaining in popularity
because they offer improved stop-
ping performance and require less
maintenance.

Western Star has also upgraded
its LowMax tractor. The LowMax
can be ordered as either a day cab
or with a sleeper.

Updates include an improved
cooling package consisting of a
1,625 sq.-in. aluminum radiator
and improved fan technology for
better cooling.

The updated LowMax also han-
dles better thanks to improve-
ments to the front suspension and
steering system, explained Reed.
The distinctive LowMax is highly-
customizable, and features dual
chrome six-inch stacks as well as
other chrome and stainless steel
accessories.

The company has also intro-
duced a new Holland aluminum
fifth wheel top plate which re-
duces weight by 100 lbs.

Holland officials say the new
top plate is the lightest in the in-
dustry and does not require greas-

ing. Holland has also integrated
its Holland Hitch Sliding wheel
with its Low-Weight Slider sys-
tem, saving an additional 85 lbs.
The new Holland offerings are
available immediately for order
on Western Star’s on-highway
tractors. ■■

Western Star announces new options, product upgrades at Mid-America Trucking Show

TOTALLY RAD: Western Star trucks
now come with a larger radiator for
improved cooling.

Trailer tail offers fuel savings

WHAT A DRAG: Despite the potential
for significant fuel savings, trailer tails
such as this one introduced at Mid-
America are not yet legal in Canada.

LOUISVILLE, Ky. – Despite a
slowing US economy and inconsis-
tent freight volumes south of the
border, Cummins said it enjoyed its
best year ever in 2007 and is poised
to continue its growth in the coming
years. Jim Kelly, vice-president of
Cummins and president of the 
company’s engine business, said
Cummins will continue to diversify
in an attempt to “dampen the cycli-
cality” of the industry.

While engine sales have stalled in
North America, Kelly said the com-
pany is enjoying increased sales in
other parts of the world, most no-
tably Brazil.

“Our business outside of North
America continues to grow at a very
brisk rate,” Kelly said during a press
conference at the Mid-America
Trucking Show.

He said Cummins wrapped up
2007 holding 38% of heavy-duty
market share in North America,and
initial figures indicate that has in-
creased to 44% in January, 2008.
Cummins now enjoys a 45% market
share on the mid-range side of the
business, he added.

“We feel pretty good about those
numbers,” Kelly said. “The cus-
tomers are voting with their wal-
lets.”

He noted Cummins had only
27% of heavy-duty market share
prior to the launch of its EPA07 
engine line.

Jeff Jones, president, sales 
and market communications with
Cummins, said the company has in-
creased market share with each of
the OEMs that offer its engines. It
has also made headway with “the
elusive owner/operator market,” he
said.

Cummins now has 42,000 EPA07
engines operating in the real world,
many nearing 100,000 miles. Jones
said “they are performing as we
promised.”

He said the engines are achieving
fuel economy better than or equal
to Cummins previous generation
engines and that there have been
very few warranty claims.

As a testament to the engines’

real-world performance, Jones said
the top 100 North American fleets
are operating close to 50%
Cummins power.

As for 2010, Kelly reaffirmed
Cummins position that it can meet
EPA2010 emissions standards for
heavy-duty engines without the use
of exhaust aftertreatment.

However, Cummins will employ
Selective Catalytic Reduction
(SCR) on its mid-range engines. On
the heavy-duty side, International
has joined Cummins in electing for
in-cylinder EGR solutions to meet
2010 emissions standards while
Daimler and Volvo have opted for
SCR. Kelly would not predict which
technology will ultimately win out
in 2010.

He said Cummins is “not going to
be part of that debate, because 
we have a foot in each camp.”
However, he stressed offering one
solution for heavy-duty customers
and another for mid-range users “Is
not because we’re hedging our bet.
It’s because we’re offering the best
fit for each application.”

Cummins feels SCR is practical
for medium-duty applications
where a truck typically returns
home daily.

Urea supply issues may affect
long-distance carriers, however,
which is one reason why Cummins
opted against SCR for its heavy-
duty engines. The company has al-
ready started developing its 2010
engines and plans to begin customer
field testing in May. ■■

Cummins makes headway in
North American engine market

07 A GOOD YEAR?: Cummins offi-
cials said despite a downturn in the
North American engine market, the
company is continuing growth here
and in global markets.
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LOUISVILLE, Ky. – There was a
heavy emphasis on the environment
at this year’s Mid-America Trucking
Show, a topic that dominated
Kenworth’s annual press conference
at the show.

Among its environmental initia-
tives was the expanded launch of
Kenworth’s Clean Power cab com-
fort system. The battery-based sys-
tem is now available on W900 and
T800 truck models with 72-inch
sleepers, company officials an-
nounced at the show.The system of-
fers about an 8% fuel savings,
Kenworth claimed, since it allows
for heating, cooling and hotel load
power without idling. The system
boasts zero-emissions and is CARB-
compliant.

“Kenworth Clean Power system
offers a much lower life-cycle cost
compared to a typical auxiliary pow-
er unit over a four-year period,” said
Kenworth’s Gary Moore.“The typi-
cal APU’s cost includes aftermarket
installation, emissions compliance
equipment for operation in
California, and fuel consumption
that is significantly higher. As a re-
sult, the Kenworth Clean Power cus-
tomer can receive a payback in a lit-
tle over a year, compared to more
than two years for an APU user. It’s
definitely important to thoroughly
explore the life-cycle cost equation
before making a decision.”

Kenworth also announced it will
be in full production of its medium-
duty hybrid trucks by this summer.
The company’s T270 Class 6 truck
and its T370 Class 7 offering will
both be available as hybrid-drive 
vehicles. Both will be built at

Kenworth’s Ste.Therese, Que. plant.
Officials at the Mid-America

Trucking Show claimed the hybrid
versions of these trucks will offer a
30% fuel economy improvement in
pickup-and-delivery applications
and about a 50% savings in utility
operations. The base engine will be
the PACCAR PX-6 and each vehi-
cle will feature Eaton’s hybrid-elec-
tric system.

Kenworth general manager and
PACCAR vice-president Bob
Christensen also addressed the com-
pany’s environmental initiatives at
the show.

“High diesel fuel prices and 
new environmental rules will drive
innovative new technologies in 
the commercial vehicle market,”
Christensen said. “Kenworth is rec-
ognized as a technology leader and
we are introducing practical solu-
tions for these market realities.”

In addition to hybrids and anti-
idling solutions,Kenworth is also ac-
tively developing trucks that run off
alternative fuels such as liquefied
natural gas (LNG).

Several of these T800 LNG 
trucks are already in service at 
ports in California. The company
utilizes Canadian firm Westport
Innovation’s LNG fuel system as
well as a Cummins base engine. Full
production of the LNG-powered
T800 will commence in 2009,
Kenworth announced.

Mike Dozier, chief engineer for
Kenworth, said the company’s LNG
trucks will reduce NOx by 33% and
greenhouse gases by 20%. He also
noted natural gas costs significantly
less than diesel. ■■

Kinedyne celebrates 40th anniversary 
LOUISVILLE, Ky. – Kinedyne marked its 40th year in the industry at
this year’s Mid-America Trucking Show.

“Four decades is a long time to keep growing, to keep improving,” said
Jim Calico, vice-president of sales and marketing with Kinedyne.“I view
our history of achievement as a direct reflection on the outstanding qual-
ity of the entire Kinedyne team.”

The cargo control company made its debut in 1968 as the brainchild of
Jim Klausmann. Since then it has evolved and widened its product line.
Highlighted at the Mid-America Trucking Show this year were:
Kinedyne’s Kaptive Beam Decking System and Rhino Web.

The Kaptive Beam Decking System is made of high-strength 
aluminum alloy track material, captive decking beams and a selection of
options which provide cargo securement in van trailers. Rhino Web is a
strap material which the company says offers better abrasion resistance
and 30% more tensile strength than standard straps. ■■

Kenworth highlights green initiatives

MOVING AHEAD WITH LNG: Kenworth offers a liquid natural gas (LNG) version
of its T800. The company says LNG is cheaper, and cleaner, than diesel.

Bendix ready for new NHTSA requirements
LOUISVILLE, Ky. – Bendix Spicer
Foundation Brake officials an-
nounced at the Mid-America
Trucking Show that they are confi-
dent the long-awaited NHTSA stop-
ping distance requirements will be
released in September, and that the
company is ready to comply.

Kishor Pendse, president of
Bendix Spicer Foundation Brake,
said “I’m still optimistic it will hap-
pen in September. If not, I’m very
concerned because it will most like-
ly get delayed significantly (due to
the US election).”

Bendix Spicer has been prepar-
ing for the new regulations, which
will require tractor-trailer units to stop in a 20-30% shorter distance. So
far, Pendse says the company feels a combination of disc and drum
brakes will be the best solution.

“Overall, our recommendation is for disc brakes on the front and
drums on the rear axles – we believe this to be the most economical so-
lution,” he said, adding “We’re committed to all solutions.”

The company plans to introduce new, high-performance versions of
its current foundation drum brake products for both steer and drive
axles. The new products have been in the works for nearly four years,
the company announced. Field testing is currently underway and the
new brakes are expected to be ready in 2010 when the new stopping dis-
tance requirements are expected to take effect. NHTSA is not expected
to mandate the use of any specific product.

“When it comes to choosing foundation brakes that will give their ve-
hicles the performance needed to comply with the new requirements,
vehicle manufacturers and fleets will have the freedom to make deci-
sions based on their own needs and preferences,” confirmed Jim Clark,
product line director for foundation drum brakes at Bendix Spicer
Foundation Brake. ■■

CHANGES COMING: New NHTSA
stopping distance requirements
could lead to an increase in disc
brakes.

LOUISVILLE, Ky. – Great Dane’s
EPA SmartWay-certified SSL dry
freight van was on display at the
Mid-America Trucking Show. The
trailer incorporates aerodynamic
fairings and lightweight components
that can collectively save a fleet a
substantial amount of fuel, Great
Dane officials demonstrated at the
show.The SSL van trailer showcased
at the Mid-America Trucking Show
featured: aluminum wheels; low-
rolling resistance tires; side skirts;
front fairings; and lightweight com-
ponents.

The SSL has already been wel-
comed into the SmartWay program
by the EPA, and now Great Dane
officials say the company is continu-
ing to develop performance specifi-
cations for new and existing trailers
that will further enhance fuel effi-
ciency.

Also highlighted at the show was
Great Dane’s ThermoGuard reefer
liner, which the company said pro-
vides improved insulation, allowing

the trailer refrigeration unit’s engine
to work less and consume less fuel.
ThermoGuard features a composite
layer that seals the trailer’s insula-
tion, reducing “out-gassing” and
maintaining thermal efficiency. The
technology also extends the useful
life of a reefer trailer, company offi-
cials explained.

Great Dane also showcased its
CorroGuard protection for trailer
underbodies, which protects against
corrosion caused by road salt and
other materials. CorroGuard is a
spray-in-place thermoplastic elasto-
metric coating that is applied to sus-
pensions and support gear to pro-
vide long-term protection from
contaminants.

The technology is available on all
Great Dane dry vans and refrigerat-
ed trailer models. Company officials
said it is air tight and water tight and
it will not peel, crack, warp or flake.

More information about the
technologies are available at
www.greatdanetrailers.com. ■■

Great Dane showcases technology at MATS

CORROSION IS CANCEROUS: Great Dane says its CorroGuard technology
protects against corrosion – especially important here in Canada.
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LOUISVILLE, Ky. – Bendix pre-
dicts increasing demand for stabil-
ity systems will allow the compa-
ny to double its sales this year
alone.

Company officials said at the
Mid-America Trucking Show that
they expect to have 80,000 trucks
equipped with the Bendix ESP
Electronic Stability System on the
road by the end of 2008. That
would double the number cur-
rently operating with the system.
The company says it will once
again double sales by the end of
the decade.

Fred Andersky, marketing man-
ager – electronics, with Bendix,
said 7% of the 2007 truck build
was equipped with Bendix ESP. It
comes standard on Mack and
Volvo (with no delete credit) as
well as Kenworth and Peterbilt
(with a delete credit). It remains
an option on International trucks.

Andersky said 90% of highway
trucks can now be purchased with
ESP and there is continued
growth on the vocational side as
well.

“Even during an industry down-
turn, we saw more and more inter-
est in the technology in 2007,” said
Kevin Romanchok, Bendix prod-
uct line director for electronics.

Bendix continues to emphasize
the differences between its ESP
full-stability system and other sys-
tems on the market which the
company refers to as “roll-only”
stability systems. The electronic
stability system offered by Bendix
has increased capabilities, and it
can help prevent other loss-
of-control situations beyond
rollovers, explained Andersky. It
features additional sensors such
as a yaw and steer angle sensor,
which the company said helps to
identify potential incidents earlier

and respond sooner.
“The market is still having a

problem understanding the differ-
ence between full-stability and
roll-stability systems,” he said.

To help explain the differences,
the company is penning a white
paper on the subject, which will be
released in late April.

“As the industry becomes more
interested in stability technology
and begins to recognize the value
it offers, we believe it’s important
that industry participants fully un-
derstand their stability options,”
said Andersky.

Bendix is also honing its sights
on the trailer market and has de-
veloped new trailer stability sys-
tems. Bendix TABS-6 Advanced
and TABS-6 Advanced MC (for
trailers with multiple axles) are
both roll stability systems for

trailers, aimed at addressing a
broad range of trailer types 
and configurations, the company
announced at the Mid-America
Trucking Show.

Andersky said the TABS-6
Advanced product is the indus-
try’s first single-channel, tank-
mountable trailer roll stability
system. The single-channel solu-
tion covers about 90% of the trail-
er market, Andersky explained.
The remaining 10% of the market
can purchase the TABS-6
Advanced MC system, which can
accommodate a range of configu-
rations from two sensor/two mod-
ulator systems all the way to six-
sensor/three modulator systems,
the company explained.

Bendix said its trailer stability
systems are priced competitively
and easy to install. ■■

Cobra previews
Bluetooth CB
LOUISVILLE, Ky. – Interest was
high at the Cobra Electronics
booth at the Mid-America
Trucking Show.However, the new
product that was causing such a
stir, a CB radio with Bluetooth
wireless technology, is not avail-
able until July. The 29 LTD BT
with Bluetooth technology,allows
drivers to have phone conversa-
tions on the road, because calls
from a mobile phone are synched
with the CB radio.

“We are thrilled to offer the
first CB radio with Bluetooth
technology, which will help 
drivers communicate more safely
and conveniently,” said Tony
Mirabelli, senior vice-president of
sales and marketing for Cobra.
A noise canceling microphone 
allows calls to be heard loud and
clear, even over a noisy engine,
states Cobra product manager,
Ramon Sandoval, who was man-
ning the MATS booth. Incoming
audio is routed through the ra-
dio’s five-watt CB speaker, mak-
ing it easy for the driver to hear
the caller, he adds.

The Bluetooth feature also
gives drivers the ability to answer
and terminate calls by pushing
one button on the CB micro-
phone, allowing drivers to stay 
focused on the road.

The new auto redial feature
also allows for one-touch redial-
ing of the last phone number
called.

Otherwise, the 29 LTD offers
Cobra’s CB radio standards, such
as instant access to emergency
Channel 9, and tactile controls to
allow the driver to feel where the
dial is in its rotation, without tak-
ing their eyes off the road. ■■

MID-AMERICA

LOUISVILLE, Ky. – A new front
suspension, wider availability of
ComfortClass and enhancements
to the company’s medium-duty
truck dashes are highlights 
of Peterbilt’s press conference
held at this year’s Mid-America
Trucking Show.

The company will begin offer-
ing a new front air leaf suspen-
sion, which Peterbilt officials
claim will deliver improvements
in ride and overall service mainte-
nance. The new suspension will be
available on Peterbilt Models 384,
386, 388 and 389 beginning this
fall.

The upgraded suspension has a
lower spring rate for improved
isolation of road inputs, providing
a 20% improvement in ride while
also maintaining the roll stiffness
and handling performance of a ta-
perleaf suspension, explained
Landon Sproull, chief engineer
for Peterbilt. The reduction of
road inputs into the cab will not
only improve the ride for the driv-
er, but also components which
may last longer as a result of the
improved smoothness, the compa-
ny said.

Peterbilt also announced avail-

ability of its battery-based cab
comfort system, ComfortClass,
will be expanded to include 
63-inch sleeper configurations 
beginning in June. Currently,
ComfortClass is available only in
Peterbilt’s Class 8 trucks with 70-
inch sleepers.

ComfortClass provides idle-
free heating, cooling and hotel
load power for up to 10 hours, sav-
ing customers as much as 8% in
overall fuel economy. The system

is compliant with stringent emis-
sions standards in California and
can be plugged into shore power
when it’s available. In cold cli-
mates, a small diesel-fired heater
is used to keep the bunk warm.

“It provides climate control
performance as effectively as tra-
ditional systems, but uses much
less energy to do so,” explained
Sproull.

Peterbilt’s medium-duty lineup
was not ignored when the compa-

ny was upgrading its vehicles.
The truck maker’s entire line 

of medium-duty conventional
trucks will be equipped with a
new dash that features an en-
hanced ergonomic instrumenta-
tion layout and the ability to
equip the vehicle with Peterbilt’s
navigation system.

The new dash will be available
in July. It will also feature an 
enhanced side window defrost
system and new dash panel
colours, company officials have
announced.

“Peterbilt is bringing a new 
level of class to its medium-
duty conventional line with our 
dash facelift,” explained Sproull.
“The integration of the Peterbilt
Navigation System may enable
medium-duty customers to save
thousands of dollars in reducing
out-of-route miles.”

On the manufacturing side,
Peterbilt announced it is employ-
ing the use of a new chassis robot-
ic paint system which provides im-
proved coverage and finish. The
system is already in operation at
Peterbilt’s Denton, Texas truck
plant where it is used on Pete’s
entire line of Class 8 trucks. ■■

Peterbilt announces upgrades across entire product line

WIDER AVAILABILITY: Comfort Class, a no-idle cab comfort system from
Peterbilt will now be offered on Peterbilt trucks with 63-inch sleepers.

Bendix reports increased interest in stability systems

IN DEMAND: Bendix plans to double its ESP installations in 2008 and then again
by the end of the decade, the company reports.
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LOUISVILLE, Ky. – Hankook Tire announced its emphasis on 
research and development is paying off, with the company reaching
US$3.4 billion in global sales in 2007.

The company says this cements its place as the fastest-growing 
tire manufacturer in the world. Sales in North America increased 
more than 9.5% in 2007 compared to the prior year. Hankook officials
say the company commits about 5% of its revenue to research and 
development.

“Despite a challenging year for the industry as a whole, improving 
the quality and reputation of our products has allowed us to build 
margins without adversely affecting our sales growth in both new and
established markets,” said Hankook CEO, Seung Hwa Suh. ■■

LOUISVILLE, Ky. – Ten years 
after diversified industrial manu-
facturer Eaton Corporation and
Dana Holding Corporation creat-
ed the original Roadranger mar-
keting organization, the two 
companies have agreed to renew
this initiative for an additional
five years. The announcement 
was made at the Mid-America
Trucking Show.

The Roadranger agreement
gives truck buyers the option to
select Eaton and Dana products
as a complete system for single-
source specification, service and
support for those products.

About 200 different compo-
nents are available through the
Roadranger organization, all of
which are supported by a network
of more than 180 sales and service
representatives from Roadranger
Field Marketing.

“About 10 years ago, we an-
nounced an unprecedented al-
liance of former industry rivals,
accompanied by an exchange of

MID-AMERICA

LOUISVILLE, Ky. – Freightliner
introduced a new version of the
Cascadia at the Mid-America
Trucking Show, which features a 
72-inch sleeper.

The Cascadia 72-inch XT is aimed
at the flatbed and tanker markets.
The newest version of Freightliner’s
flagship highway tractor boasts a
stand-up sleeper with 78 inches be-
tween the base of the bunk and the
ceiling. Customers can choose be-
tween a second bunk or storage cab-
inets along the back wall of the cab.

The new version of the Cascadia is
available for order immediately, the
company announced. It plans to 
introduce additional sleeper options
throughout the remainder of the
year, including: 60-inch raised 
roof; 60-inch XT; and 48-inch XT
variations.

Freightliner also announced at the
show that its Cascadia has been cer-
tified by the US EPA SmartWay

program. The Cascadia joins the
Columbia and Century Class S/T as
SmartWay-certified offerings from
Freightliner.

Smartway-certified trucks are 10-
20% more fuel efficient and up to
90% cleaner than other trucks in the
market. To qualify, trucks must in-
clude: an EPA07 engine; fuel tank
fairings; an integrated roof fairing;
tractor-mounted cab side extenders;
aerodynamic mirrors and bumper;
an approved anti-idling solution;
and low rolling-resistance tires.
Customers can now order a
Smartway-approved truck from
Freightliner and not have to worry
about upfitting the various required
components.

Air disc brakes are now a factory-
installed option on Freightliner’s
Cascadia, Columbia, Coronado and
Century Class S/T Class 8 tractors.
The Bendix ADB22X-V air disc
brake is designed for 22.5-inch

wheels and is approved for all on-
highway applications, Freightliner
officials announced at the Mid-
America Trucking Show. They can
be spec’d on all drive axles offered
by Freightliner but only with Axle
Alliance Corp. steer axles.

Disc brakes are gaining popularity
as they provide better stopping per-
formance, less brake fade and less

maintenance than traditional drum
brakes.

“The air disc brakes are a better
choice because stop time is im-
proved and easier and faster brake
maintenance allows for less down-
time, impacting the bottom line for
owner and driver,” said Melissa
Kellogg,director of product market-
ing for Freightliner. Disc brakes will
be a factory-installed option begin-
ning in June, the company said.

Freightliner also announced the
availability of more factory-installed
options for its Class 8 models. The
Meritor WABCO Electronic
Stability Control (ESC) system will
be available this spring.Eaton’s VO-
RAD collision warning system will
also be available as a factory option,
beginning this spring.

“Each of the new options avail-
able for our Class 8 vehicles en-
hances efficiency and safety,” said
Kellogg. ■■

Freightliner introduces new version of Cascadia, more options for Class 8 trucks

EXPANDING FAMILY: The
Freightliner Cascadia family has
grown to include a 72-inch XT model.

Dana, Eaton renew Roadranger deal
businesses designed to make each
company stronger and more valu-
able to its customers,” said David
Renz, vice-president of sales and
marketing, with Eaton.

“I’m happy to report that a
decade later, the reasons we
agreed to work together in the
first place, are still valid today.”

Frank Sheehan, senior vice-
president of global sales, market-
ing, and planning for Dana, indi-
cated that the agreement has
become a marketing collabora-
tion that works well, on many
levels.

“Based on the feedback that we
have received from our cus-
tomers, the Roadranger approach
has been a success.

“We’ve continued to work to-
gether to provide increasing levels
of customer value and satisfac-
tion, by virtually integrating our
drive train systems, and other
products into a solution that is
clearly more than the sum of its
parts.” ■■

Hankook Tire says R&D paying off

trucknews.com
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LOUISVILLE, Ky. – When a 
US trucking fleet required a larger
nosebox for its trailers’ expanding
electronic requirements, Phillips set
out to develop a larger and more
durable compartment.

That new product is referred to as
the “i-Box,” – what Phillips indicates
is a durable, non-corrosive housing
which can withstand harsh weather
conditions, and is much larger than
previous boxes.

“The new Phillips i-Box, short for
‘intelligent nosebox,’ offers 35%
more interior working room than
standard noseboxes,” says the com-
pany’s director of sales, Bill Phillips,
who was demonstrating the nosebox
at the Mid-America Trucking show.

Phillips’ new design came about
because the modern trailer has be-
come more electronically complex,
according to the director of sales,
and must accommodate extra wiring
for additional electronic systems
such as ABS, trailer tracking, and
weigh-in-motion systems. Ample
space for existing and future connec-
tions reduces the potential for
pinched wires and connections that
can become unconnected,according
to Phillips.

“When designing the i-Box, we
were interested in solving more than
just the problem at hand,” said
Phillips. “We also looked to the fu-
ture to see what we could integrate
into this new ‘intelligent box.’ We
made room for our award-winning
Permalogic trailer dome lamp con-
troller. This all-electronic controller
ensures the trailer dome lamps will

be turned off by simply stepping on
the brake pedal. In addition, we 
offer integrated USB ports to house
important trailer documents such as
schematics, registration information
and maintenance records.”

The hinged door rotates 180-
degrees to give plenty of access to
the terminations inside, added
Phillips, who noted that one of the
most important features is the stan-
dard quick-connect socket integrat-
ed into all i-Boxes. “Let’s face it:
even the best connection can cor-
rode over time. When it does, the
quick-connect socket, or QCS, can
be replaced with a quick couple of
turns of a ratchet.”

The Phillips i-Box is designed for
dry vans, reefer trailers and doubles.
It will be available through OEMs as
a fleet spec’ as well as a retrofit.
Phillips offered two examples of the
i-Box at MATS: one was a standard
i-Box with the basics, which is used
on Vanguard trailers (also on display
at the show). The other version of
the i-Box displayed,was loaded with
Phillips PERMALOGIC trailer
dome lamp controller, which also 
includes a USB flash memory. ■■

Phillips introduces new nosebox

Utility makes trailers lighter, more durable
LOUISVILLE, Ky. – Despite the
aerodynamic design of the modern
tractor, in a quest for greater fuel
economy, the rectanglular shape of
the trailer has changed very little
since its inception.

Utility Trailer is hoping to change
all that. It introduced two new de-
signs at the Mid-America Trucking
Show, as well as an environmental
collaboration with another company
to promote a drag-reduction device.

At the start of the launch, Utility
Trailer introduced its new thin-wall
4000D-X dry van,a post panel design
that has a composite wall for less damage and greater durability. The side-
wall panel is made of high-density polyurethane foam construction “sand-
wiched” between high-strength inner and outer skins, forming a composite
that bonds together. The result, according to Utility, is a composite panel
that absorbs more energy, and outperforms earlier designs.

“It’s a lean design that is lighter and stronger than its predecessor,” said
Craig Bennett,Utility Trailer’s senior vice-president of sales and marketing.

The 4000DX also utilizes the company’s patented SnagFree recessed
posts, for damage-resistant loading.Some of the standard features include a
stainless steel rear door frame, and flush-mounted galvanized steel logistics
posts, with fully-recessed, squeezed fasteners for greater durability.

Utility Trailer also introduced what it describes as the “highest strength,
lowest weight flatbed.”

The 4000A is built with aluminum/steel composite that reduces TARE
weight by 400 lbs. Utility says the new flatbed is durable, reliable, and
stronger than previous models, due to a newly-designed 80,000 psi high-
tensile steel, hat-shaped main beam top flange.

“Our goal was to bring to market an optimized flatbed trailer that would
provide the maximum return on investment for our customers,” said Jeff
Bennett, vice-president of engineering for Utility Trailer. “We did this 
by eliminating 400 lbs of steel and aluminum on the base model flatbed,
which not only reduced material costs, but enabled the trailer to carry more 
payload.”

On another front, Utility Trailer has entered into a partnership with
ATDynamics, for the commercial launch of the latter’s aerodynamic
TrailerTail. For more on this device, see pg. 26 ■■

NEW AND IMPROVED: Utility Trailer
says its 4000D-X dry van is more
durable than its predecessors.
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By Jan Westell
LAS VEGAS, Nev. – Mack’s latest
model made one of the most dra-
matic entrances at the recent
ConExpo construction trade show,
and the company also had one of the
busiest displays, with industry truck
enthusiasts scrambling to get a
close-up view of the new off-high-
way vehicle.

The Mack Titan has been de-
signed for heavy transport and
heavy construction applications. It’s
a new model intended to offer com-
fort and style,as well as power.Mack
also considers the new Titan to be
the boldest looking Mack ever, with
the “attitude and torque required”
for hauling heavy loads.

Mack Trucks vice-president of
marketing Tom Kelly, also said the
Titan offers “excellent” visibility,
productivity and driver comfort.

“The Titan model is an all-out
Mack – strong and bold,” Kelly says
of a product that should work well
within a demanding Canadian land-
scape. “One look at this truck and
you know it was engineered to han-
dle the meanest jobs – logging, oil-
fields, heavy equipment or severe
heavy-haul,” he adds.

“For Mack customers whose re-
quirements demand these extreme
loads, the Titan by Mack is exactly
the truck they’ve been looking for.
This new offering extends our tradi-
tion of application excellence, and
follows in the Mack heritage of clas-
sic big-block, long-hood, high
GVWR like the RW Super-Liner.”

But looks aren’t everything,
and Mack indicates that the Titan’s
appeal goes deeper with trans-
missions, suspensions, axles, and 
a “Cornerstone” chassis for an 
integrated, balanced design Mack
flagship.

“Our research showed customers
in these segments expect their truck
to have several key characteristics,”
says Steve Ginter, Mack vocational
products marketing manager. “The
truck has to haul heavy loads in bru-
tal conditions. It has to be reliable,

durable and efficient. It needs the
horsepower to pull extremely high
GVW and GCW loads, and the
Titan by Mack is perfect for this.
And it must visually demonstrate its
power, durability and quality. The
styling team did a fantastic job, with
the whole chrome show that’s going
on with the Titan model.”

Mack considers the imposing ve-
hicle to have a “commanding”
stance, with high ground clearance
to handle adverse off-road condi-
tions. Image-conscious operators
may appreciate the long hood, and
for comfort and ideal vantage, a cab
that is moved back and up on the
chassis for a heavy-haul position.
The higher cab position has also
been designed to improve air flow
for under-hood cooling.

Mack engineers believe that the
Titan’s most appealing exterior fea-
ture is the twin cowl-mounted
chrome air intakes, which are not
only functional, but also appealing,
and provide several advantages over
external air cleaner assemblies.

According to Mack: the design
minimizes moisture and screens 
debris from reaching the air filter 
element; the “smooth, non-restric-
tive piping, is optimized for high-
volume airflow;” and for easy 
service, the air filters’ elements 

are located under the cab.
For those operators who can’t get

enough shine on their trucks, the
shine doesn’t end with Titan’s front
grille. The Titan offers: chrome
horns, chrome “eyebrow” on hood
fender wells, a stainless steel sun vi-
sor (in two widths), stainless steel
skirt lighting (with optional fea-
tures), large six-inch dual exhaust
stacks, a bright metal bumper with
integrated driving lights, and a stain-
less steel cover for the diesel particu-
lar filter.

Mack indicates that the “heart and
soul” of its new model is the new
MP10, what the company promotes
as the most powerful engine ever in-
stalled by  the company, and certi-
fied to EPA07 emission standards.

The MP10 offers an in-line six-
cylinder diesel, with single overhead
cam and high-pressure fuel injec-
tion, available in three ratings:
with peak horsepower of 515 hp,
565 hp and 605 hp, and all 
with “MaxiCruise” torque rise.
Maximum torque ranges for the
MP10 range are listed from: 1,860
lb.-ft. to 2,060 lb.-ft., at 1,200 RPM,
providing literally, “a tonne of
torque” in some instances.

“The MP10’s huge torque gives
Titan by Mack the grunt to pull
heavy loads from a dead stop on a
job-site, and the power to get those
loads up to speed on the highway,”
according to Mack officials.

“These are typical conditions for
applications such as logging, mining
and equipment haulers.”

The MP10 engine has been
matched to the Mack T300ES series
10-, 13- and 18-speed transmissions,

and Mack attests that it will deliver
triple countershaft performance, for
the most demanding vocational ap-
plications. Otherwise, Eaton trans-
missions are an option.

Mack’s “Cornerstone” chassis is
offered in three frame rail thickness-
es: 8-mm, 9.5-mm and 11-mm, with
optional full or partial 5-mm inside
channel reinforcements, and appli-
cation-specific crossmembers. The
frames have been rated at 120,000
psi, according to Mack.

A short 41-inch front axle position
has been designed to increase load
capacity, while providing ideal ma-
neuverability in tight job-site envi-
ronments,according to the company.

The combination of the front axle
position, and high ground clearance,
is intended to give drivers an opti-
mum approach angle for sharp in-
clines and uneven terrain, typical of
the landscape associated with log-
ging and construction.

Options for front axles and sus-
pensions range from 12,000-lb to
20,000-lb capacity, with rear axles
and suspensions from 38,000-lbs to
65,000-lbs.

Mack predicts that drivers will 
experience a smooth highway ride
even when off-road, due to the
Titan’s new air-ride cab mounting.
The cab is mounted on twin wide-
space air bags, with shocks intended
to neutralize a harsh ride, and stabi-
lizers to prevent cab sway.

The Titan’s interior has been de-
signed for driver convenience and
comfort, including reduced noise
and vibration. The interior is avail-
able in three options: Pedigree,
Champion and the Rawhide
Edition. The cab comes with over-
head storage bins, and four-point
lighting: two for general use,and one
map light and one task light over the
steering wheel.The dash is available
in wood grain or brushed nickel.The
standard instrument panel is intend-
ed to offer easy access, and safety.

The standard Mack co-pilot dis-
play provides drivers with accessible
screens in the instrument panel to
monitor various data, like real-
time fuel economy with sweet spot
indicator and trip data, detailed
maintenance and fault summaries,
and supplemental sensor readings.

The available T7000 navigational
radio integrates entertainment, nav-
igation, a blind spot camera display,
and vehicle, trip and tire-pressure
monitoring systems. ■■

@ARTICLECATEGORY:843; 855;

@COMPANYINARTICLE:023250038;

NEW PRODUCTS

Mack makes ‘titanic’ leap into heavy-haul 

MAKING A SPLASH: Mack’s bold new heavy-hauler attracted a lot of attention
when introduced at ConExpo, and again later at Mid-America.
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The latest buzzwords echoed
around industry boardrooms
these days usually include
“Market downturn,” “Soft busi-
ness conditions” and “It’s a little
slow these days.”

I prefer the straight-from-the-
hip phrase “Business is down the
crapper.” Of course, when I com-
ment on our business I clean it up
a tad. If I’m talking to the boys in
the corner offices, those conversa-
tions usually start off with “We’re
cautiously optimistic about our
market” and/or “We’re experienc-
ing a market correction.”
Whatever.

If your bottom line has seen
better days, fear not. The majority
of businesses everywhere, no mat-
ter what industry segment they
are in, are experiencing the same
problem.

It has long been acknowledged

that trucking is the first in and the
first out of any market downturn
(notice I used “downturn,” no
matter how bad business may be,
never, never use the  “R” word)!

Years ago, when my good friend
Ted Light was publisher of this
magazine, I recall he came to me
with the news that the trucking
market was going south. “First in,
first out,” he echoed time and
time again over after-work beers.
It was the early 90s and honestly I
didn’t really believe him. At the
time, I was publishing an automo-
tive aftermarket publication and

our business had been full-steam
ahead for years.

In the end, Ted was right. His
crystal ball couldn’t have been
clearer.

The general consensus from
trucking executives at the Mid-
America Trucking Show held re-
cently in Louisville confirmed
that these indeed are turbulent
times.

A combination of soft freight
volumes, the collapse of the hous-
ing market and record diesel
prices has in essence created the
“perfect storm” for bad business
conditions.

Some predict things will start to
turn around towards the end of
this year, while others say we
won’t see things change until well
into 2009.

In the end, all agree the eco-
nomic turn-around will happen.

We will return to better times.
Saying that, eventually they will
be followed-up again by the bad.
It’s the way it has always been and
the way it will always be.

Not all is doom and gloom.
Some global manufacturers are
thriving through developing their
businesses in countries such as
China and Russia. They recognize
the importance of being diverse
and have taken steps not to rely
solely on results from traditional
markets.

I suggest we all take a page out
of their books. Take the blinders
off and be objective. There could
be business opportunities looking
you in the face. ■■
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OPINION

Even in tough times, try to see the glass as half full
Publisher’s
Comment
Rob
Wilkins

– Rob Wilkins is the publisher of
Truck West and he can be reached at
416-510-5123.

Navistar Canada has announced
that Karen Thomas has accepted
the position of regional parts man-
ager for Canada. Thomas brings 35
years of extensive heavy truck
parts industry experience. Her ca-
reer has progressed through  key
positions including: dealer parts
manager; parts sales manager; and
parts marketing and pricing man-
ager. In her new role, Thomas will
be responsible for leading the parts
sales team, supporting national ac-
count sales in Canada and manag-
ing all parts sales and marketing
initiatives, the company says. She
can be reached at 905-332-2531.

•
Richard Budzyn has been named
account manager with PeopleNet
serving Quebec and the Maritimes.

“We welcome Richard to the
PeopleNet family. His broad expe-
rience and comprehensive knowl-
edge of trucking and of our inte-
grated mobile communications and
on-board computing solutions will
greatly benefit PeopleNet cus-
tomers – current and future,”
PeopleNet Canada president Jamie
Williams said.

Budzyn was previously em-
ployed by Shaw Tracking and prior
to that he worked for several major
truckload and LTL carriers. He will
serve Eastern Canadian customers
in both French and English and can
be reached at 506-854-1330.

•
Navistar Parts has announced Joe
Kory will be joining the company as
vice-president of global distribution
operations. Kory joins Navistar
Parts from Paccar Parts where he
served as general operations man-
ager, responsible for all Paccar Parts
operations in North America.

“Joe will help our team further
improve customer service,” said
Phyllis Cochran, senior vice-presi-
dent and general manager,
Navistar Parts. “With more than a
dozen facilities globally, our distri-
bution network is one of our key
competitive advantages. Joe will
work closely with our team to im-
prove operational efficiency and
effectively manage inventory.” ■■

PEOPLE
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Feds help fund
tests of emissions
control device
VANCOUVER, B.C. – The fed-
eral government, EnCana and
Sustainable Development
Technology Canada (SDTC)
are allocating $5.5 million to
test a NxtGen Emission
Controls system that promises
to reduce PM by 85% and NOx
by 65%.

The system is retrofitted onto
trucks and acts like a catalytic
converter to reduce emissions
while also improving fuel econ-
omy, NxtGen Emission Control
officials claim.

“This technology is an exam-
ple of the kind of forward-
thinking that will help ensure
Canada remains at the fore-
front of clean technologies that
will reduce air pollution and our
greenhouse gas emissions,” said
Gary Lunn, Minister of Natural
Resources.“The partnership we
see here is a great example of
how our government is encour-
aging innovation, making sure
Canadians have the opportuni-
ty to enjoy the full environmen-
tal and economic benefits of
these technologies.”

The funding will help with the
cost of field trials for the sys-
tem, which is compatible with
both medium- and heavy-duty
trucks. Twelve trucks will be
equipped with the system as
part of the project. ■■

OEM/DEALER NEWS

By James Menzies
LOUISVILLE, Ky. – These are tur-
bulent times for the trucking indus-
try. Soft freight volumes, record
diesel prices and a housing market
collapse in the US have provided a
three-punch combination that has
staggered the industry.

Forecasts from OEMs at the
Mid-America Trucking Show var-
ied significantly, depending on who
you were talking to.

Bill Jackson, Peterbilt general
manager and vice-president of
PACCAR, predicted 2008 Class 8
sales in the US alone will come in
somewhere between 175,000 and
215,000 units. That compares to
322,500 units in 2006, but it could
represent a modest increase from
2007. He also predicted medium-
duty sales in the US will suffer, to-
taling between 80,000 and 95,000
units, which he said is “at the low
end of its traditional range.”

Carsten Reinhardt, president of
ArvinMeritor Commercial Vehicle
Systems, predicted North
American Class 8 sales (including
Canada and Mexico) will be be-
tween 220,000 and 240,000 units in
2008.

“You could talk yourself into a
bit of a doom and gloom situation
if you look at gas prices, the hous-
ing starts that are dropping in sig-
nificant numbers and still continu-
ing to drop, and if you look at retail
sales,” Reinhardt said.“We, I would
say, are a little bit more bullish. We

do believe this industry is going to
come back and we do believe we
see signs of sales, production vol-
umes and our results coming back.”

ArvinMeritor agrees that medi-
um-duty sales will continue to fall,
totaling about 165,000 units in
North America this year.

“Some of the trends we see out
there are not quite as positive as 
on the Class 8 side,” Reinhardt
said. Trailers also remain a chal-
lenging market. Reinhardt said
ArvinMeritor expects to see be-
tween 190,000 and 195,000 trailers
sold in North America this year,
“which is considerably down from
guidance we gave before.”

While Mack did not make any
predictions at the Mid-America
Trucking Show, its outgoing 
president and CEO Paul Vikner
admitted the industry downturn
has exceeded the company’s 
expectations.

“We thought the market would
be improving by now,” he admitted,
adding the company sees “no
bright light immediately around
the corner.”

Vikner said the current down-
turn is no longer attributable to the
2006 pre-buy, but rather to eco-
nomic conditions in the US.

Chris Patterson, president and
CEO of Daimler Trucks North
America, agreed the downturn has
surpassed the expectations of his
group.

“While OEMs expected a de-

cline because of EPA07 and the
resultant pre-buy in 2006, we
could not anticipate the extent to
which freight conditions and the
overall economy worsened as the
year progressed,” he said during a
press conference. “The housing
downturn and related mortgage
crisis significantly affected truck
tonnage…Our large fleet cus-
tomers have been severely 
impacted by this weak freight 
environment.”

Patterson pointed out that ACT
Research is projecting a decline in
tonnage for 2008. The research
group recently adjusted its 2008
freight forecast to reflect a 2-3%
decline from previous levels
through the first two quarters of
2008.

Having said all of that, Patterson
said his group predicts a rebound
beginning later this year.

“The economy should be moving
toward recovery by the second half
of the year, but there are clearly no
guarantees,” Patterson said.

FCC Equipment Financing, a
subsidiary of Caterpillar Financial
Services, issue a report at the show
that also painted a bleak picture for
the industry. FCC 2008 Economic
Insight: An Annual Outlook on the
Transportation Industry made the
following observations:

• That the US economy will grow
only 1.5% in 2008;

• That freight will be flat to down

about 1% in 2008;
• That US heavy-duty truck pur-

chases will total about 140,000 ve-
hicles, mostly for replacement,
slightly up from 2007;

• That demand for mid-range
trucks will drop 10% in 2008;

• And that continued weakness
in the housing sector will decrease
demand for transportation-related
services.

International Truck president Dee
Kapur, was more optimistic. He
said his company has observed an
increase in tonnage and in orders
over the past four months. “We
think it’s time to look at the truck-
ing business again,” he said.

Despite the North American
downturn, global manufacturers
have been able to survive, and in
some cases thrive, by focusing on
emerging markets such as China,
India and Russia.

“If you’re global in nature,
you’ve got the ability to weather a
lot of that,” said ArvinMeritor
CEO, Chip McClure, noting about
half of his company’s business
comes from markets outside North
America.

Joe Mejaly, vice-president, after-
market with ArvinMeritor agreed.
“If you don’t have a global 
footprint, the headwinds we see 
today in North America would be
significantly more difficult (to
overcome).” ■■
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North American market remains weak for OEMs, suppliers

Slowdown in truck
sales hits Raydan
in the pocket book
EDMONTON, Alta. – Raydan
Manufacturing, creator of the
Air Link suspension, reported its
financial results for its third
quarter ending Jan. 31, which saw
a decline in revenues and profit.

Raydan recorded revenue of
$4.6 million during the quarter
and suffered a loss of $468,586
compared to revenues of $5.6
million and a net profit of
$23,641 for the same period last
year.

Revenue for the nine-month
period was $14.6 million with a
loss of $846,818. Net profit to-
taled $477,110 for the same nine-
month period the year before.

The company blamed the de-
cline in a slowdown in business
activity attributable to sagging
truck sales. Raydan continues to
supply the Canadian military
with components and also is
working with ArvinMeritor to
market and manufacture the Air
Link suspension, which is popu-
lar in vocational applications
such as oilfield.

Raydan officials said in a re-
lease that the company is plan-
ning to launch several new prod-
ucts for the Air Link suspension,
in hopes of expanding the mar-
ket for the suspension.The com-
pany said it expects an increase
in business activity later this
year. ■■

Westport sells 50 LNG trucks to port
VANCOUVER, B.C. – Westport
Innovations, a manufacturer of al-
ternative fuel, low-emissions trans-
portation technologies, has an-
nounced that Southern Counties
Express (SCE) has placed an order
for 50 Kenworth LNG T800 Class 8
trucks. The trucks are being pur-
chased with financial support from
the San Pedro Bay Ports’ Clean
Trucks Program, an initiative led by
the Port of Los Angeles, the Port of
Long Beach and the South Coast
Air Quality Management District
(SCAQMD).

“SCE has stepped forward to be
the first significant fleet adopter and
can now realize the benefits of clean,
cost-effective LNG trucks powered
by Westport’s high-efficiency, low-
emission technology,” said Michael
Gallagher, president and chief oper-
ating officer of Westport.“LNG fuel
for heavy-duty trucks offers cleaner
operation with a domestically avail-
able fuel.”

The LNG trucks were assembled
at Inland Kenworth in California
and are ready for deployment.

The trucks are expected to com-
mence container movement service
at the Ports of Los Angeles and
Long Beach (the San Pedro Bay
Ports) over the next few weeks.

Brian Griley, SCE CEO, added,
“As one of the first port operators
running clean trucks using domestic
LNG fuel,Southern Counties will be
making a significant contribution to
the San Pedro Bay Ports’ goal of re-
ducing harmful particulate matter,
NOx and greenhouse gases in the
Los Angeles basin.”

Nine other Port trucking firms
have also committed to the new
LNG trucks in the initial port de-
ployment. Westport expects to con-
clude purchase agreements with
these fleets over the next few weeks
now that funding approvals from the
Ports and the City of Los Angeles
are in place. ■■

BIG ORDER: Westport’s LNG technology has been well-received at US ports.
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OEM/DEALER NEWS

By James Menzies
LOUISVILLE, Ky. – During its
press conference at the Mid-
America Trucking Show, Daimler
Trucks North America took aim at
what it referred to as “misinforma-
tion campaigns” and “scare tactics”
about the future of Selective
Catalytic Reduction (SCR), the
technology Daimler has chosen to
meet impending EPA2010 emis-
sions standards.

“SCR is not some hypothetical,
future technology, as some would
have you believe,” Michael
Delaney, senior vice-president of
marketing with Daimler Trucks
North America, announced.“It is a
technology that has been thor-
oughly tested and proven in real-
world applications.”

He pointed out that Daimler
alone has already placed more than
100,000 SCR-equipped trucks into
service around the world. Here in
North America, Daimler and Volvo
Group have both chosen to use
SCR to meet the 2010 emissions
standards. International Truck and
Engine, on the other hand, has opt-
ed for increased use of exhaust gas
recirculation (EGR) and Cummins
has a foot in both camps – SCR for
mid-range engines and higher lev-
els of EGR on the heavy-duty side.
Delaney said Daimler’s decision to
pursue SCR was based on the fact
“SCR works for everyone. It works
for OEMs, it works for truck cus-
tomers and it works for the EPA.”

“We and most other truck OEMs
like it a lot because it brings value
to our customers without trade-
offs,” he explained.“We can hit the
most stringent emissions targets
and hit our reduced fuel consump-
tion targets at the same time.”

Most notably, Delaney said SCR
allows companies to improve fuel
mileage by 3-5% compared to to-
day’s technologies. On the other
hand, he noted “increases in ex-
haust recirculation, heat rejection
and altered combustion processes
demand trade-offs we’re not will-
ing to make.”

Some proponents of EGR have
raised questions about the viability
of SCR in North America. Daimler
officials dedicated the majority of
the company’s press conference 
to dispelling some of those 
statements.

Will urea be available?

A chief concern about the use of
SCR is whether or not diesel ex-
haust fluid (DEF, or urea) will be
readily available. SCR systems con-
sist of a separate tank that houses

the exhaust fluid. That fluid is in-
jected into the exhaust stream, cre-
ating a reaction that emits only
harmless water and nitrogen.

Delaney pointed to Europe to
show availability of urea won’t be a
problem. There, the demand for
AdBlue (the European version of
urea) increased from 55,000 tonnes
in 2006 to more than 415,000
tonnes in 2007. Meanwhile, points
of supply have increased from 200
retail pumps to about 1,600 in the
same time frame.

In North America, Delaney said
there will be more than 1,700
points of DEF supply in the early
stages of SCR adoption. “One
would have to work pretty hard to
run out of DEF,” he said.

Top-ups are only required every
5,000-6,000 miles, Delaney pointed
out, so drivers should have no diffi-

culty in ensuring they have ade-
quate access to DEF.

Urea – is it toxic?

Delaney also challenged state-
ments that ammonia, a by-product
of SCR, is toxic.

“Urea is widely used as fertilizer
for food crops, in chewing gum and
in skin cream and in many, many
other applications that you touch
or consume every day,” he said.

“It is not harmful to the environ-
ment, poses no real hazards when
used properly, and it certainly is 
not under scrutiny for government
regulation.”

Delaney admitted some ammo-
nia is created during the SCR
process. However, he added “it ex-
ists for just a fraction of a second
before it is immediately decom-
posed again into harmless nitrogen
and water in the SCR catalyst.”

He went on to explain an oxida-
tion catalyst is also included in the
SCR system to capture any trace
amounts that happen to escape.

Will it be accepted?

Daimler officials were adamant
that SCR will be embraced by the
North American trucking industry,
largely because it can meet emis-
sions targets while also improving
fuel economy.

“There is no disaster looming,”
Delaney insisted. “There is only
opportunity and that opportunity is
taking shape all around you…SCR
will play a major role in our indus-
try’s future – that’s a certainty. The
toughest remaining issue is not the
technology. And it’s not the infra-
structure. The only real issue re-
maining, and the toughest ground
to cover, will be education.” ■■

Daimler Trucks North America defends its decision to adopt SCR

CLEARING THE AIR: Daimler Truck officials pointed out Europe has adopted
SCR without encountering problems with urea availability. 

By Jan Westell
WINNIPEG, Man. –Winnipeg is lo-
cated almost at the halfway point of
the busiest transportation route in
the country, the Trans-Canada
Highway,which makes it an ideal lo-
cation for an independent truck
service and repair facility. That was
the impetus for the formation of
Genuine Truck Service, a small two-
man, three-bay operation in the
heart of Winnipeg’s industrial corri-
dor, where co-partner Justin Lee

says there is enough service busi-
ness for all players.

“There is a very large trucking
network here,”says 32-year-old Lee,
who operates the new business with
partner, 33-year-old Neil Klawitter.
The service opened in late 2007 to
fill what the two men saw as a void
in the truck service industry.

“We offer personal professional
service since we work with the cus-
tomer from start to finish,” says Lee.

The two men are both certified in
the trade with each having more
than 12 years of experience in serv-
ice, including several years in fleet
management.

Lee and Klawitter are also work-
ing well within the Winnipeg truck-
ing industry.The pair share referrals
with companies like the local
Kenworth dealer. While Custom
Truck Sales offers full heavy-duty
servicing, the director of operations
also promotes the specialized light
service expertise of Genuine Truck
Service.

“They certainly are a very high-
quality jobber shop,” says Don
Bailey.

The new business has already re-
ceived plenty of word-of-mouth
publicity, the owners say.

“It has been our experience that
this level of service is difficult to

achieve in a larger dealership envi-
ronment,” adds Lee.

Considering that lease rates in the
Winnipeg industrial area are not
prohibitive, commercial space is
limited, according to Lee. Unlike an
automobile service shop, which re-
quires a lift or two, and an increas-
ing amount of computer technology
for technical analysis and adjust-
ment, a diesel service shop is more

cost-effective.
“We had our own personal tools,”

says Klawitter, who adds that orga-
nizational challenges were the
greatest hurdle. “It was a lot more
effort to get started: more than the
cost.”

The economic horizon looks good
for these two neophyte, yet savvy
businessmen, since they are charg-
ing $85 an hour for labour, which
they say is a competitive rate for the
Winnipeg area. ■■

@ARTICLECATEGORY:847;

New Winnipeg repair shop opens its doors

CUSTOMER FOCUS: Business part-
ners Justin Lee and Neil Klawitter say
that operating a  small shop has its
advantages.
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shower and sleep like a baby through
the night.

As he knelt down to tighten the laces
on his sneakers, Mark glanced up at
Mother Load.

The truck was halfway across the lot
from him, still sitting where he'd parked
it, but something seemed not right about
her. Mark stared at his rig, wondering
what was wrong. Maybe it was his
imagination, but he'd thought he'd seen
the driver's side door swinging closed.

But that couldn't be.
He'd locked the door, hadn't he?
Mark wasn't sure anymore. He stood

up and started walking toward his truck
to check the cab doors before he went
on his run.

And that's when door opened and a
man climbed out of the truck.

"What the hell?"
There was a black case under his left

arm – Mark's collection of CDs – and
Mark suddenly realized he was being
robbed...again.

"Hey!" he shouted. "Hey you!"
The guy froze where he stood, looking

at Mark as if he'd just been caught with
his pants around his ankles.

"That's my truck."    
Unfortunately for Mark, the guy didn't

run like his pants were down. Instead,
the guy turned right and bolted.

Mark gave chase.
"Stop, thief!" he shouted, feeling sort

of silly for saying it, but thinking it was
what people said in these kinds of situa-
tions. But it didn't matter what Mark said
because there was no one around to
hear, or to help him stop this man from
getting away with highway robbery.

It was up to Mark – and Mark alone –
to catch this man and bring him to jus-
tice. Luckily, he was feeling up to the
task. Mark hadn't gone for a run that
day, so he was feeling strong and fresh.
He ran after the thief, determined to
catch him, but careful not to run too
quickly and use up all his energy in the
first 50 yards. 

The guy must have been in good
shape because he was running at a pret-
ty good clip and it was tough for Mark to
gain any ground. And he obviously was-
n't afraid of a long chase because the
guy was running straight out to the high-
way. If Mark paced himself, he'd be
able to close the gap, then overtake him
when the guy finally ran out of steam.

Mark settled into a comfortable jog,
knowing the thief would eventually tire
and slow down. Then Mark could catch
him, maybe give him a little smack-
down, then call for the police to drag his
sorry ass off to jail.

‘I'm doing it,’ Mark thought. ‘I'm go-
ing to catch him!’

Closer and closer, Mark reeled the
man in like a fish on the line. The gap
was getting smaller and smaller. Another
minute and he'd have his hands on him.

Heaven help the guy after that.
A smile appeared on Mark's face. He

was empowered by this experience and
a feeling of strength coursed through his
body. His heart was pumping like a
Detroit Diesel and his lungs were still
strong. With this kind of motivation there
was no telling how far he could run.

Mark was less than 20 yards behind
now. Just a few more seconds...

"You can run," he shouted, surprised
that he still had the energy to say any-
thing. "But you can't hide."

The guy turned his head to look 
behind him...and he smiled.

"I'm going to catch you!" Mark said.
"You won't get away from me."

Again, the guy turned his head
around. "Screw you!"

That got under Mark's skin. It was bad
enough that this guy had stolen Mark's
property, but now he was telling him off
when it looked as if Mark was going to
get him. Maybe the guy had a death
wish, thought Mark. Well, if that was the
case, Mark was willing to oblige him.

The guy looked behind him once
more, the smile still on his face. But in-
stead of taunting Mark, the man slowed
– from a jog to a fast walk.

‘That's it,’ Mark thought. ‘He's giving
up. I've got him!’ 

"Your ass is mine now!" Mark said.
But just then a blue sedan roared past

Mark on the highway. It skidded onto 
the shoulder and before it had come 
to a complete stop the passenger side
door popped open and the thief 

jumped inside. 
Mark heard

the two men 
inside the car
laughing, then
the roar of the
car's engine as it
surged forward.
The car's spin-
ning rear wheels
threw up a cloud
of dust and grav-
el, forcing Mark
to put up his
hands to protect
his face.

By the time the
air had cleared
and Mark could
open his eyes,
the car was little

more than a pair of red lights on the hori-
zon. Another moment and the car crest-
ed a hill and was gone.  

Mark stopped running then, his chest
heaving as he struggled to catch his
breath. He bent forward at the waist,
and put his hands on his knees to keep
himself from pitching over.

When his breathing finally eased, he
stood up straight and turned around to
see how far he'd run. The truck stop was
little more than a spot on the horizon a
mile or so behind him

That was a good run, he thought. And
I nearly had him. But for all the exercise
and clean living Mark had been doing
the past few weeks, none of it helped
him to actually catch the guy. In the end,
he was no better off than he'd been two
weeks earlier.

He'd been robbed then. He'd been
robbed now.

Mark took a deep breath, let out a
sigh, and began walking back to the
truck stop. On the way, all he could
think about was the bacon double
cheeseburger and the super-sized fries
he was going to order when he 
got there. ■■

- Mark Dalton returns next month in another
adventure

The story so far...
Mark has been eating all-day breakfasts at
greasy spoons for months and when he 
finishes breakfast, his pants don't fit him
any more. He pokes a hole in his belt to solve
the problem, but when he heads back to
Mother Load he sees someone going through
the cab. He runs toward his truck to try 
and catch the guy, but he's gassed after a
hundred feet and the thief gets away. 

Mark is feeling fat and out of shape. He
calls up Bud and asks Bud how much he
weighs. Bud had been a star athlete in high
school but since becoming a truck driver had
put 290 lbs on his 5'10" frame. Bud warns
Mark that the same thing can easily happen
to him. Mark decides to do something about
it and goes for a walk after he's parked the
truck for the night.

Mark modifies his diet, cutting out fried
foods and switching to whole grains, fruits
and vegetables. He begins to feel better and
at the end of the work day has enough ener-
gy left over for some exercise. He's also 
become more regular which allows him to
spend more time on the road, affecting his
bottom line…

•
Mark stuck to his diet and exercise regi-
men all the way into Toronto, then kept it
up during the subsequent trip out east.
His new routine also had him checking
into a hotel every few days, but only if
the hotel had a swimming pool and fit-
ness room. He'd always taken things like
that for granted, but now he enjoyed
ending his day with a workout and a
swim in a pool – or even better, a relax-
ing sauna or steam bath. 

And when staying overnight in a hotel
got to be pricey, he would sometimes go
for a swim in a town pool, managing to
get his exercise and shower in for one
low price. It wasn't always easy to fit it
all in, but it was working. In the past two
weeks he'd lost just over 10 lbs – had 
reclaimed one hole on his belt – and
was feeling five years younger.  

Mark was in New Brunswick, on his
way to Halifax when he stopped at the
Salisbury Big Stop. He hadn't done his
laundry in more than a week and this
would be a chance for him to clean his
clothes and go for a run, before continu-
ing on his way.

He tossed his dirty clothes into two
washing machines, one for colours, one
for whites, and loaded each one with
quarters, detergent and fabric softener.
Then, with at least 20 minutes to kill, he
stepped outside, stretched his legs and
prepared himself for a run around the
parking lot. Two laps, maybe three
should do it. Then he'd have a nice hot

By Edo van Belkom

PART 4

Mark Dalton

FICTION

The continuing adventures of Mark Dalton: Owner/Operator
brought to you by

MICHELIN NORTH AMERICA (CANADA) INC.

Yes, Mark thought, that's how it'll play
out. All of the diet and exercise he'd
been putting himself through the past few
weeks were going to pay off here and
now on this barren stretch of the Trans-
Canada Hwy. Mark would be a hero
and there'd be stories about him in the
paper the next day with a headline that
read: Hero Trucker Goes the Distance.

And that's when the thief began to
slow down.  The distance between them
started to shrink.
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CALGARY, Alta. – Trimac
Transportation has earned the
most prestigious award in the
tank truck industry: The National
Tank Truck Carrier’s (NTTC)
Outstanding Performance Trophy
for 2007.

The award is based on an out-
standing performance in both ve-
hicular and personal safety and
includes the existence of compre-
hensive safety programs, contri-
butions made towards safety in
the tank truck industry, and gen-
eral highway safety.

“We have always prided our-
selves on a safety-first focus,” said
Jeff McCaig, Trimac chairman.
“The NTTC awards are recogni-
tion that we are achieving that ob-
jective. The award certainly rein-
forces our core values.”

“I am very excited that Trimac
is once again the recipient of the
NTTC Outstanding Performance
Trophy,” added Neil Voorhees,
Trimac US director of safety serv-
ices and security.

“With the opening of our cen-
tralized training facilities, the fo-
cused effort on predictive model-
ing, and our efforts in making
Trimac Transportation the pre-
ferred place to work, I see nothing
but continuous improvement in
our future.”

Trimac was chosen from the 99
largest tank truck carriers in
North America.

The National Tank Truck
Carriers has four independent
judges from different regulatory
agencies review all entries to 
select the overall winner.

Trimac has been a repeat win-
ner in the highest mileage catego-
ry for 10 of the past 11 years.

The Outstanding Performance
Trophy was last presented to
Trimac in 2002.

The award will be presented at
the NTTC annual conference in
New York, N.Y. on May 19. ■■

Purolator inks deal
with Teamsters 
MISSISSAUGA, Ont. –
Purolator Courier and Teamsters
Canada have reached a tentative
agreement for a contract renewal
for Purolator’s couriers, package
handlers, transport truck drivers
and owner/operators across
Canada. The union’s economic
committee has recommended the
offer to its membership.

“We are very pleased that a
tentative agreement has been
reached and that the union’s eco-
nomic committee has recom-
mended the offer to its member-
ship,” said Stephen Gould, senior
vice-president, human resources
for Purolator. “With a tentative
agreement in place, Purolator’s
future looks very strong and our
customers can continue to ship
with confidence knowing they
will receive the same flexible, re-
sponsive service they have come
to expect from Canada’s leading
courier company.”

“Canada Council of Teamsters
is happy that we were able to 
conclude a tentative collective
agreement with Purolator. Our
economic committee is recom-
mending the agreement to our
membership. We are committed
to working with Purolator for a
successful future,” said Robert
Bouvier, president Teamsters
Canada. ■■

Conway dialing
back speed
governors
ANN ARBOR, Mich. – LTL truck-
ing giant Con-Way Freight is reign-
ing in its 8,400-tractor fleet and re-
stricting speed to 62 mph.

Previously, the fleet had its speed
limiters set at 65 mph. The compa-
ny says the move is intended to re-
duce fuel consumption by nearly
3.2 million gallons per year while
reducing 72 million pounds of car-
bon emissions.

“Freight transportation, by its
nature, is a significant consumer of
carbon-based energy resources.
Yet it also is one where if we look
creatively at how we operate the
business, we can find and adopt
practices that reduce our carbon
footprint and help the bottom
line,” said John G. Labrie, Con-way
Freight president. “Fuel conserva-
tion and cost savings aside, this
speed reduction initiative will have
the single largest impact on carbon
footprint reduction of any opera-
tional or business practice change
available to us.”

“I commend Con-way Freight for
integrating clean, innovative strate-
gies and technologies into its fleet
operations to reduce energy use and
meet its SmartWay environmental
commitments,” said Margo T. Oge,
director of the EPA Office of
Transportation and Air Quality. ■■

FLEET NEWS

Child found: Check
your posters
TORONTO, Ont. – Child Find
Ontario is asking that all trucking
companies that carry its posters on
their trailers check to ensure any
posters of Alex Gonzalez are re-
moved as soon as possible.

The organization is pleased to
announce that the child has been
found safe and sound.

Replacement posters are avail-
able by contacting Child Find’s
Jody Frame at 800-447-6047, ext.
230.

Child Find Ontario hosts a pro-
gram that allows fleets to display
posters of missing children on
their trailers. Contact Frame for
more information on how your
fleet can participate. ■■

Trimac wins top safety award for tanker fleets
‘We have always prided ourselves on a safety-first focus.’

On-line Recruitment Centre

Enter your resume directly at www.trucknews.com
This information is entered on an online database which is viewed by companies looking for drivers. 
Finding the best carrier to work for isn’t easy but maybe we can help.
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Name Company City Prov/State

Tel Start/End Date
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Certification/Training:  
■■ Doubles/Triples ■■ Air Brake Adjustment ■■ Over-Size Loads ■■ Hazmat ■■ Air Brake (Drive)  ■■ Tankers
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City Prov/State Start/End Date

Can you lift 50lbs? ■■ Yes  ■■ No
Cross Border Travel:  
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Would you like to contacted by driver agencies? ■■ Yes  ■■ No

By filling out and signing this application, I agree to abide by Driverlinks’s terms and conditions and
consent to the use of personal information according to the Driverlink privacy policy.
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Driverlink is proud to protect the privacy of your personal information as required under federal privacy laws. If you would like 
to see a copy of our privacy policy, please go to www.driverlink.com/privacy. If you would like a printed copy of our privacy 
policy, please call us at 1-800-263-6149 and we will be happy to mail one to you.
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BOWMANVILLE, Ont. – Well, it’s
finally happened. After months of
talking about it, the provincial gov-
ernment has finally put forward a
bill that, if passed, would require all
trucks operating in Ontario to be
governed at 105 km/h. (For the full
story see the cover and related
pages in this issue). Supporters of
the proposed law, like the Ontario
Trucking Association, say that the
province can expect safer roads and
a marked improvement in green-
house gas (GHG) emissions if the
Bill is passed. Drivers, however,
have been split on the issue; some
siding with the environmental/safe-
ty argument,but many others calling
it a violation of their freedom.Truck
West stopped by the Fifth Wheel
Truck Stop in Bowmanville, Ont. to
see which side the drivers have tak-
en after this most recent push for
speed limiter law.

•

John Bortoluss, a driver trainer with
Ontario Truck Training in Oshawa,
Ont. says he sees both advantages
disadvantages to the law, but thinks
that the advantages outweigh the

disadvantages – especially the envi-
ronmental ones. “I think every-
body’s becoming very environmen-
tally conscious these days, if you
look at the success of that Earth
Hour. That’s the way everything’s
going and that’s why we have to stay
with it,” he says.

As for the new drivers he’s been
training, Bortoluss says the industry
is lucky because they don’t know
any better and will embrace the new
rules regardless.

•

Luc Gilgras, a driver with Transport
Doyle out of Saint-Gabriel-de-
Brandon,Que.,who has been locked
in at 105 km/h with his company for
the past five years, says he doesn’t

mind being speed limited – until he
has to pass someone.

“If everybody’s at 105, can you
see the line-ups that are going to be
on the side of the road? They should
let people decide for themselves,”
says the veteran of 41 years.

•

Joe Lessard, who has two trucks
with Dingwall Transport in
Cornwall, Ont., isn’t speed limited
by his carrier, but he chooses to
drive 100 km/h anyways.

“I don’t think there’s too many
trucks out there that do 105.They’re
either over or under; (105 km/h is) a
good speed if everybody will obey
it,” he says. However, Lessard notes
that everyone he hears on the CB

seems to be against it.
•

Lorne Canning, a driver with
McLaren Press Graphics based out
of Bracebridge, Ont., would support
the law if passed, but only because
he’s paid by the hour and his long-
haul hours are limited.

“As far as the environmental pro-
tection thing goes it’s an absolute
joke. It’s just because of all the wars
going on the politicians keep en-
couraging it, but it doesn’t mean
nothing,” he told Truck West. “I
think they should let the truck driv-
ers decide what speed they want to
travel. Most of them are safe, when
they’re passing in traffic and stuff
they might be doing 10-15 over, but
none of them are real crazy.”

•
Wes King, a company driver with
LA systems, says that governing
Ontario’s trucks at 105 km/h will do
nothing but tie up traffic.

“When the speed is restricted and
there’s somebody going a couple
miles slower and somebody’s trying
to pass, you’re going to have all the
motoring public cheesed off,” he
says. ■■

TSQ

Truck Stop
Question

Adam Ledlow
Assistant Editor

Do you support
Ontario’s proposed
speed limiter Bill?

John
Bortoluss

Luc
Gilgras

Joe
Lessard

Lorne
Canning

Les Reiz ~ Bison Transport ( Turnpike Company Driver )

If you are looking for more than a job, Bison offers

a career. Not only did Bison supply the training to 

meet the challenges of hauling two 53 foot trailers,

they provided a schedule that gets me home everyday.

Along with a recognized safety program, great pay and

benefits, there isn’t a better career opportunity anywhere!

Come visit us at

WINNIPEG TRUCK SHOW

May 23 & 24, 2008

Convention Centre 

Winnipeg, MB

Booth #624

Bison Transport is committed to Employment Equity and encourages applications from women, visible minorities, persons with disabilities and aboriginal peoples.

BISON CARES
...because we’re people driven!

Join the Bison Team
Recognized as the safest company on the road!

1.800.GO.BISON or
recruit@bisontransport.com

www.bisontransport.com

Bison Transport has immediate career opportunities 

available that will fi t your lifestyle and income needs.

Company, Owner Operator, Lease Operator, Long Haul,

Regional, Turnpike and In-cab Instructor positions available.

WANTED 50
Professional Drivers
to start today!

48090 Bison Truck West Ad.indd   1 4/4/08   8:58:44 AM
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Protection You Can’t Afford to Resist.

Corrosion can eat away at your operation. Untreated chips to paint on 
the undercarriage of a trailer can snowball into equipment deterioration 
and increased maintenance costs. But a trailer protected with Great Dane’s
exclusive CorroGuard, with Technology by GatorHyde, creates an impact-
resistant barrier against corrosion. This extremely durable undercoating 
can withstand even today’s more powerful de-icing chemicals, road debris, 
climate fluctuations, and ice and snow, making it the most comprehensive 
corrosion fighting solution available. 

With corrosion a costly threat to trailers, CorroGuard is protection 
you can’t afford to resist. 

A Division of Great Dane Limited Partnership

www.greatdanetrailers.com

CorroGuard
P R O T E C T I O N

A key component of Great Dane’s 
Total Protection Package

NOVA ENTERPRISES LTD.
Truro, NS
(902) 895-6381

LIONS GATE GREAT DANE
Coquitlam, BC
(604) 552-0155

PIERQUIP, INC.
Mirabel, PQ 
(450) 438-6400

Quebec, PQ  
(418) 836-6022

MAXIM TRAILERS
Calgary, AL
(403) 571-1275

Edmonton, AL
(780) 448-3830

Winnipeg, MB
(204) 925-6500

Saskatoon, SK
(306) 657-5600

GLASVAN GREAT DANE
Mississauga, ON
(905) 625-8441

Whitby, ON
(905) 430-1262

Etobicoke, ON
(416) 231-7262
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